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Mirror of the Calverley Toilet Set (1683) in the Victoria & Albert Museum, London. 
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WASHINGTON IRVING 
Latest Creation in Gorham Plate 





Named after the distin- 
guished American Man of 
Letters and in keeping 
with the charm and dig- 
nity of that period. 
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Coloring Precious Stones by Rays 


Translated Expressly for THE JEWELERS’ CIRCULAR 


AN interesting article on the above subject 
appeared recently in an issue of Deutsche 
Goldschmiede-Zeitung. It is from the pen of 
Dr. H. Michel of Vienna, and a translation 
of the same reads as follows: 

“There have been many observations made 
concerning this kind of color changing which, 
in part, have found their way into the daily 
press in distorted form. We often read that 
unpretentious stones win, by simple radiation, 
good brilliance and good color and thereby 
are considerably raised in value. As inciters 
of such color changes there are in question 
radium rays, Roentgen rays, cathode rays 
and, lastly, the ultraviolet rays. We will be 
satisfied here with treating of the radium 
radiation more in detail and, herewith, use 








“Mineral name Original color 


Coloration by radium 





the opportunity of mentioning also several 
phenomena in color changes under the in- 
fluence of other rays. 


RADIUM RADIATION \ 


“Extensive research into the behavior of 
precious stones acted on by radium rays have 
been made by C. Doelter (numerous works, 
especially in’ the Sessions Reports of the 
Vienna Academy of Sciences, The Color of 
Minerals, Brunswick, 1915). And he has 
been active, not only on the effect of radium 
rays experimentally determined, but also on 
the behavior of stones with changed colors 
through radium radiation in respect to other 
physical effects. The outcome of his experi- 
ments are, in abstract, united in the following 


table: 


Coloration by ultraviolet 
rays after radium 


DIAMOND yellow slightly yellower slightly yellower 

DIAMOND green bluer ~ 

DIAMOND brown violet brown more brownish violet 

DIAMOND gray unchanged somewhat lighter 

AMETHYST violet blue almost unchanged unchanged 

CITRINE delicate yellow black brown scarcely changed, slightly 
lighter 


delicate rose 
weak brown 


ROSE QUARTZ 
SMOKY QUARTZ 


brown 
black brown 


light brown 
scarcely changed, slightly 


lighter 
Rock CRYSTAL colorless delicate brown 
Ruby blood red pure red slightly more violet 
VIOLET RUBY violet redder more violet 
SAPPHIREI ~ blue yellowish brown light blue 
SAPPHIRE IT dark deep blue blue unchanged 
SAPPHIRE II brown violet brown brownish violet 
SAPPHIRE II blue green greener bluer 


slightly lighter 


ZIRCON yellowish-gray green grayer 

HyYAcintH brown brown cinnabar gray 
EMERALD dark green purer green unchanged 
AQUAMARINE bluish gray lighter, purer, blue gray unchanged 
TOURMALINE colorless rose to orange violet 
TOURMALINE green unchanged unchanged 
TOURMALINE rose yellowish violet 
Topaz colorless light orange 

Topaz wine vellow dark orange lilac 
PyRoPe yellowish red lighter red 

HippeniTe yellowish green lighter lighter 
KuNZzITE pale violet yellowish green pale violet 


“The experiments of F. Bordas (Compt: 
rend., Paris, 1907, 145) has partly contra- 
dictory outcome. According to F. Bordas, 
not only does the white sapphire become 
yellow and the blue sapphire change from 
green to yellow, but red ruby also, through 
radium radiation, becomes violet, then blue, 
then green and yellow. This last observa- 
tion stands expressly in contradistinction to 
the Doelter results and has also been since 
obtained. According to F.. Bordas, all 
corundums have the same color properties 
and their different color tones are due only 
to changing physical effects. 

“A Miethe (Ann. d. Phys. 1906, 19,633) 
has treated a long series of precious stones 
with radium rays and made observations 
which agree throughout with those of C. 
Doelter. Diamond from Borneo shows, 
after 16 days’ radiation, a shining citron yel- 
low which, even by heating to 250°, does 
not entirely return. On the other hand, 
colorless diamond from Brazil shows no 
change. Blue sapphire from Ceylon changed 
color to deep golden yellow, likewise color- 
less stones from Ceylon, while dark sapphire 
from Siam, Australia, Cashmire, from the 
Iser meadows as well as from Colorado ex- 
hibited no change of color. Beryls, gener- 
ally, showed no change, colorless topaz be- 
came light yellow, rose topaz orange. yel- 
low, blue topaz from Brazil did not change. 
Chrysoberyls, alexandrite among them, 
showed no color change. Tourmalines be- 
haved very notably; their dark spots showed 
no change while colorless parts, through 
radium radiation, took on that color which 
the colored parts of the crystal exhibited. 
The colorless part of rose-red crystal be- 
came rose-red, those colorless parts of 2 
green crystal were colored green. 

“A good survey*of collected observations 
up to the year 1916 is given by Stefan Meyer 
and E. Schweidler in their textbook on 
radio activity (Leipzig, 1916). Specially 
noticeable is the behavior of Kunzite which 
C. Doelter, and later St. Meyer (Zeitschr. 
f. Kristallographie, 51, 310) have studied 
closer. Kunzite is an extraordinary sensitive 
substance for radium rays, while the other 
varieties of spodumens, green hiddenite and 
yellow spodumen, remain passive. Rose-red 
Kunzite, under the effect of radium rays 
changes color very quickly, becoming vivid 
green of the same intensity as»green hidden- 
ite. Under the action of ultraviolet rays 
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the green color returns and the stone again 
takes on its original rose-red color. A like 
effect is reached by warming the stone that 
is changed in color to about 200-250°. Be- 
sides this, vivid luminescence phenomena as 
well by radiation as by heating, show them- 
selves with the colored substance which has 
changed through radiation. 

“More extensive experiments have been 
undertaken recently by S. C. Lind and D. C. 
Bardwell (Journal of the Franklin Institute, 
September, 1923, 375, and October, 1923, 
521), and among them have been tested a 
considerable number of sapphires. Here it 
was shown that only synthetic white and 
rose sapphires exhibited thermoluminescence, 
after radium radiation, in heating to 150° 
and 350° temperature. Natural stones do 
not exhibit this behavior, but the number of 
stones investigated seem too few to assign 
any absolutely sure distinguishing marks 
herein on the part of the authors. Colorless 
natural and artificial sapphires changed color 
from gold-yellow to canary yellow, rose 
sapphires pure yellow, ruby remained pas- 
sive. Diamonds that were sealed in a small 
tube with 10 per cent. radium salts showed 
a green coloring. In polishing off the upper 
surface the green coloring disappears, and it 
remains uncertain whether the coloration ap- 
pears only in outside parts of the edge or 
whether the process of heating in polishing 
off destroys the coloration. 

“Similarly susceptible to the rose-red 
kunzite is the blue zircon from Siam that 
has appeared in commerce within recent 
years; it changes color in a short time under 
the action of radium rays from blue up to 
colorless to a reddish brown, losing this 
color under the action of ultraviolet rays, 
by heating, and shows during all these 
Processes vivid luminescence phenomena 
(H. Michel and K. Przibram, Anzeiger der 
Akademie der Wissenschaften, Vienna, 1925, 
No. 7; D. G. Z., No. 15, 1925). As far as the 
reports concerning the ‘improvement’ of pre- 
‘cious stones by rays is concerned, they are 
sadly far-fetched, and there are very few 
changes which can be practically utilized at 
all. Should, at some time, the fashion so 
change that, say, blue sapphires become un- 
fashionable and yellow sapphires modern, 
Ceylon sapphires could be changed through 
tadium rays to yellow. That would not suit 
anyone today; anyhow, this coloration goes 
back to blue again under the action of ultra- 
violet rays. Rose topaz, likewise, could be 
changed to yellow. Colorless diamonds, also 
the brownish and yellowish, obtain, through 
the action of Alpha rays of radium radiation, 
a green color, concerning the nature and dis- 
tribution of which in stones it is not yet 
clear. By heating or polishing off the upper 
surface, the coloration (which remains un- 
changed, and is connected with radium 
action) disappears again. The change in 


color of blue zircon to reddish-brown - 


through radium rays is of no practical in- 
terest; on the other hand, it is possible that, 
for instance, a rose-red kunzite can be 
changed to ‘green hiddenite’ by radium rays. 
But it is an easy matter to distinguish this 
green colored kunzite from hiddenite as cer- 
tain luminescence phenomena are missing 
and the green tone disappears again under 
the action. of ultraviolet rays or by heat- 
ing, during which strong luminescence oc- 
jcurs. 

“Anxiety on account of improvement of 
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precious stones by means of ‘rays’ is quite 
out of place.” 








The Appropriate Cornucopia 
Motif 


ie these days of abundance no motif 

in the decorative arts is more appropriate 
than the cornucopia or horn of plenty. The 
cornucopia motif arose with the ancient 
Greeks under the name of “horn of Amai- 
theus.” A nymph of this name nourished 
Jupiter, future King of Olympus, with the 
milk of a goat. This goat, having broken 

















EMPRESS SABINA CARRYING A CORNUCOPIA 
(LOUVRE MUSEUM) 


one of its horns, in memory of the ani- 
mal’s liquid sustenance, endowed this horn 
with the marvelous power of instantly fill- 
ing itself with whatever its owner desired. 
Naturally, such an attribute connected it 
with the goddess Fortuna. In ancient de- 
pictions of the latter she is usually seen 
carrying the cornucopia in the left arm. Jn 
the Bibliothéque Nationale, however, she is 
seen with two horns of plenty, both on her 
left arm. Generally the horn is depicted 
about three times its natural size; at times, 
however, it is found as large as a perscn. 
Usually the horn’s point is below. The an- 
cients generally pictured the horn as brimful 
of fruits. Why the modern jewelry designers 
have neglected cornucopia almost entirely, 
we do not know, as it is so admirably adapt- 
ed as a symbolic motif for human adorn- 
ment. The Etruscans used it for ear pen- 
dants, as shown in numerous examples still 
in existence. Louis XVI style adopts cor- 
nucopia motifs as branches in candelabra. 
As a buckle or brooch (protecting the point, 
however, with accessory frame-work in 
mounting), nothing excells the horn of 
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plenty for. unlimited methods of presenta- 
tion. The fruits permit polychrome enamel 
or precious stone effects; the curves— 
either in single plane or helicoidal—can be 
graduated at pléasure. And its surface can 
be cleverly naturalistic or appropriately 
embellished.—C. W. €. 








An Ambitious French Art 
Publication 





A RECENT issue of Le Grand Négoce 

gives information of a voluminous pub- 
lication now in process of printing and com- 
piling. It is a pictorial revival of the late 
Arts Exposition which made so great an 
impression on the world. The statement 
reads as follows: 

“The Exposition of Modern Decorative 
and Industrial Arts left a vivid memory 
in one’s mind. It had been a veritable rev- 
elation for the public. It has submitted the 
live attractions of those imagined forms 
and colors in response to the desire for. 
comfort and harmony in luxury. Artists 
have drawn from it fecund instruction; they 


» have felt the need of applying novel formulas 


to aspirations for new issues in an intense 
life, penetrated by mechanism and dominated 
by the care for material well-being. This 
irruption of industry into our daily exist- 
ence has created an ideal which is certainly 
not destitute of either beauty or grandeur. 
“It was indispensable to consecrate the 
accomplished work through some durable 
evidence. M. Fernand David has conceived 
the idea of a “General Report’ which shall | 
constitute a synthesis of all the creations 
realized im 1925. He has confided in M. 


Paul Léon, Member of the Institute, Di- 


rector of Beaux-Arts, all the editing, as- 
sisted by M. Louis -Nicolle, Director of the 
Administrative Section of the Exposition, 
and M. H.-M. Magne, Director of the Artis- 
tic and Technical Section of the Exposition, 
The ‘report’ will appear in 18 volumes 
placed separately on sale. It will constitute 
a precious documentation both for analysis 
and comparison of the exhibited works by 
illustration in luxurious plates printed in 
one or several colors. : 

“Volume V., which is the first ready, 
has just appeared. It is devoted to furnish- 
ing accessories and includes: toy business 
and Morocco-covered leather work, metal 
art and industry work, ceramics, glass work. 
Volume IX., which has also just appeared, 
is devoted to clothing, clothing accessories, 
fashion, flowers and plumes, perfumery, 
trinkets for the jeweler. In this last volume 
one finds the prettiest engravings of the 
chief Paris trinket and jewel makers, not- 
ably: MM. Georges Fouquet, Paul Piel et 
Fils, Maynier et Pingon, Cartier, E. Brandt, 
Paul Templier, Dubret, André Aucoc, 
Chaumet, Dusausoy, Lacloche Fréres, Linz- 
ler et Marchak, Mauboussin, Sandoz, Van 
Cleef, Vever, etc. , 

“This notable publication will be brought 
out by Librairie Larousse (13-17 rue Mont- 
parnasse, Paris), the following volumes 
quickly appearing.” 








An involuntary petition in bankruptcy has 
been filed against the K. & S. Jewelry Co., 
Providence, R. I. 
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Platinum Metals in 1926° 





By Georce FrepericK Kunz, Sc.D., Ph.D., A.M. 


(Continued from issue of Aug. 31) 


COMPOSITION OF CRUDE PLATINUM 


The accompanying analyses of crude plat- ; 
inum and other platiniferous materials from 


*Reprinted from ‘Mineral 


Industry,” 


Vol. 


xxxv, by courtesy of the publishers, the McGraw- 


Hill Book Co. 


various sources are taken from the extensive 
discussion of Prof. Paul Kovaloff, on 
“Platinum and the Platinoid Metals,” in the 
South African Mining and Eng. Journal, 
May 29,. 1926. (See. below and page 61.) 


Other Platinum Metals 
Osmiridium—The Tasmanian Government 
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has eveloved a plan to help the osmiridium 
miners on the Adams River field. It is pro- 
posed to form a cooperative company, in 
which all the miners would be shareholders. 
The Commonwealth Bank is prepared to ad- 
vance 60 per cent of the current London 
price, and the metal will be shipped to 
London through a well-known firm of buyers, 
who will act as the bank’s agents. If the 
present buyers’ licenses are canceled and all 
the metal is marketed through the one chan- 
nel, the cooperative company will certainly be 








PERCENTAGE COMFOSITION OF CRUDE PLATINUM FROM DEPOSITS OF VARIOUS TYPES 























1. Deposits of Magmatic Origin: (1) Resulting from Processes of Differentiation of Basic Magmas: : 
A.—In Deep Igneous Masses: (a) Connected with Dunites 
Russia (Ural): rt Pd. Ir. Rh. Cu. Fe. Ni. Os. Ir. 
From primary deposits— 
(1) In chromites: Nijnie-Tagilsky district: 
iY Snseweesnesas sien cee te oe 70.00 0.06 1.50 1.60 8.20 14.30 (FeO.Cr20z, 0.50 
v ~- a 3.30) 
LA SCR See Sa eryc wae ee ee ee 72.43 6.93 0.87 15.55 4.22 
‘ ~~ = 
Lr OR REINS Serbia ina edakesers TSOI-TOMR ~ — wacices 8.09-6.16 14.67-16.65 an 1.36-0.57 
(2) In dunites: Nijnie-Tagilsky district.. 81.85-80:43 0.67-0.56 4.00-2.86 0.71-0.20 . 0.40-2:22 9.55-12.00 0.08 2.74-1.29 
From alluvial deposits— ts 
Nijnie-Tagilsky district: 
Bcc nase ceeese ete seieiisews sewed 77.93 0.24 2.46 0.50 3.20 14.21 ecce 1.37 
‘ z | ~\— — | 
Li, GRR rc Pere the DER PC ree 78.99 5.31 14.77 coos 1.45 
MMe Aten RES by ele cans arsine 75.37 8.04 14.58 sean 1.35 
Be RSeG Go rises SEGA aeSeeSUEA RE SCOS 76.39 6.14 16.60 coos 0.57 
‘a — 
We ES NEGRI aH Ob SENSES COW SORE OEKS 74.95 3.82 4.07 12.96 0.35 3.05 
MN Sgdinuw beeen eSoe 0s SSS hGR EES 78.01 3.62 2.36 14.77 eees 1.05 
EE. sce SR SRR CR SN wR ONTO NESS ESS 79.56 3.62 0.59 14.04 aes 1.02 
WE Wao ta aion edness aioe uaeeeeein waaes 80.07 2.56 1.70 14.21 0.11 0.58 
BOD, Feo hs esse See ee SKS eee Ree wesi 73.02 a? 3.20 16.42 1.05 1.57 ° 
‘. ~- JS 

Bisertsky district: \ 

De MOVE OE)” ano ee Gknadesaesin 81.93 0.21 2.19 0.50 9.08 4.86 

Be WARE RIVERD) 66 Okra esse waicmiete esis 84.17 0.40 1.37 0.57 0.55 7.95 4.68 
ba eo 

Mid,. (Weresdvy Ber) So6sc0ssscwesss 84.60 0.45 1.88 1.02 9.84 1.68 

Nikolae-Pavdinsky district: 

Or eee eo re ea ee ee 82.46 0.18 1.79 0.69 0.54 9.49 4.99 
RR ere Cerne n ree earn ee 60.39 0.19 6.80 0.08 0.49 11.16 20.21 - 

Rostersky Datcha: 

Pe ctalisie eevee eC ktas se awe en ek Gas awis 83.50 0.22 2.74 0.62 1.14 11.50 0.79 
Be AG cig wale nine sewed as eWislewawiies 78.58 0.19 1.22 0.58 1.83 12.20 5.22 

Solvinsky (Verchne-Solvinsky) district: 83.61 0.58 1.09 0.24 0.93 8.77 3.00 

Sysertsky district: 

Be eee areae a als cee ie isina bea e ewe 77.61 0.32 6.40 0.42 1.93 2.48 10.88 
Be eae erin Saws ee See ands ab De senses 65.27 0.32 0.97 0.56 0.31 6.47 26.11 
Canada: 
UWS: DEOUMIAIN 6656 oe oie Seco cccswewes 73.21 0.19 1.16 2.61 3.44 8.72 10.67 
NEN 65 Sah ons btu cceen@letiedtewewes 75.00—86.20 0.40-1.70 0.90-—3.00 0.40—4.30 0.40-1.00 5.30—11.00 1.00-8.00 
(b) Connected with Pyroxenites 
Russia (Ural): 
Be RO remem mae G ine aain alae iiss SOReeM 88.55 1.00 1,19 0.82 0.57 7.51 tr. 0.28 
64 WAN TO Sao GIES OT NT RGa oCeearwen 85.47 1.26 0.64 0.93 0.56 10.54 0.05 0.58 
, ~- _ 
FW sie eS nails es cues draunirnaigie 86.47 4.31 8.50 Siam 0.72 
B.—In Intrusive Stocks and Dikes of Pyroxene-peridotites (in Serpentines) 
Pt. Pd. Ir. Rh. Cu. ' Fe, Ni. Os. Os. Ir. 

Russia (Ural): 

Ee seas ecgeewsecs vewaee ea 88.16 0.31 0.43 1.06 0.82 7.70 | ro ce 1.49 

Bele ocim Bis ow se aisio hci wien 78.63 1.08 0.97 2.08 1.30 13.77 Ole: Sagem 1.90 
Siberia ‘ 

Sayan Mountains ........ 86.34 0.54 1.30 0.53 0.55 9.10 GGG - » “seen 0.95 
Canada—Quebec ........... 82.81 3.11 0.63 0.29 0.40 11.04 siaiaar tr. eecece 
U. S. A.—California........ 76.50—-90.24 0.60-1.95 0.85—4.20 0.65-1.95 0.75-1.40 4.45-8.75 =. aeee ‘ 0.05-1.25 0.68-7.50 
NS Seal A Siew bls eleice Sikes 70.00-—82.60 0.20-1.40 0.70—6.00 0.30—0.50 0.20-0.80 TOES) — ss tlacauaas | Yo “eweake 4.00-10.00 
cyt EE pre 82.06 0.30 1.85 0.70 1.00 7.00 (AwSiGe  " kecuas 1.30 
| ae eer 60.00-—76.00 tr.-1.80 1.10-2.20 1.30-1.85 0.40-1.10 RIOT © bieane iy t+ 6 weweae 9.30-26.00 

Crude Platinum from Deposits of Different Types 

Russia (Ural): Pt. Pd. Ir. Rh. Os. Ru. Cu. Fe. Au. Os. Ir 
eg er Bee eee 85.97 0.75 0.54 0.96 0.54 0.86 6.54 es cathe 

| OGRE Se een Sale y tert ey eee 84:50 0.05 0.90 2.90 0.06 0.60 7.55 oe 2.80 

BCG Scots is eo hee RBA 4 edis 83.98 0.22 1.58 0.16 we 0.52 2.58 4.41 

RM Piste nts nes aot tatay ah om eiieeiva elweere 78.87 tr. 0.29 eats tr. 2.40 12.85 2.85 

ee UK iclenicts AWeaeiesitareas bana Veli eaRee 77.50 0.85 1.45 2.80 2.30 2.15 9.60 wears 2.35 

Wee areate omen sis a kuetar ican come emiaee 76.40 1.40 4.30 0.30 es 4.10 11.70 0.40 0.50 
Pai tere echt orgs te rane ae ra csi 48.32 0.98 0.35 0.30 tr: tr: 4.03 ots 44.10 

Colombia: 

OAC Pe CRD NO Cee eT Ee 90.65 0.62 0.69 1.35 2.11 1.52 oe 1.16 

BRE cis iate 2S erayrs o Syeravesisiel oe Gite ws ealeiaibicl oh 86.20 0.50 0.85 1.40 rn 7.80 1.00 0.95 

Be ies CR ctor tee We wma Shins c siren ee 80.00 1.00 1.55 2.50 ee 1.50 1.40 

Be Seis cae cite Sroacianinee seat 79.13 0.60 2.97 0.36 10.49 net 4.11 

(RA Were er Pere ate einen ae ee eee 76.82 1.14 1.18 1,22 moths 7.43 1:22 7,98 
6 GIR Renn Baste agit ep ees ee 72.64 0.56 0.81 1.99 0.33 4.86 0.77. 1.16- 
| nts tener eres rc, ee baw 52.11 0.29 0.83 0.36 0.88 3.21 1.80°° 38.17 
CR een mtn, (nee em ata 37.80 0.87 1.34 1.24 2.32 * 2.00 ate 47.01 
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Vol. 2 "aii Well Is Half Sold! 
Deltah Style Exhibit 
Unprecedented Success Th é Ot h €Lr 
Orders Far Ahead Of ‘ 
aides Bula Side 


Out To October 


For instant and wide-spread accept- 
ance no Deltah offering has’ ever 
equalled the almost unanimous approval 
with which the new National Deltah 
Pearl Style Exhibit has been received. 

-In spite of seemingly adequate prepa- 
rations, orders of the first several weeks 
are so ‘far ahead of stock and available 
production that no further deliveries 
can be made until an early date in Oc- 
tober. 

The six months of preparation and 
hard work which it has taken to line up 
this Style Exhibit are well rewarded by 
the enthusiasm of wholesale and retail 
Jewelers alike. That this Exhibit will 
prove a boon to retailers is generally 
conceded. In fact, as one large Jeweler 
aptly expressed it, “The purchase of 
this Exhibit ‘is far more imvortant 
to the Jeweler’s business than its sale 
could possibly be to yourself.”’ 








Sidelights on Kansas City 
Wholesale Jewelers Show 





The Kiser boys were right on the 
job. including Gene’s Girl. She’s some 
typist. Also Florence, the model, and 
Ross Rainsburg, the terpsichorist, were 
a knockout. 

* * & 

Edwards. Ludwig, Fuller Companw 
. served refreshments, some hard and 
some soft, they say. Mr. Ludwig, Mr. 
Fuller and Mrs. Lake were all there. 


* * * 


C. B. Norton’s crowd were on the job, 
too, with Mr. Ward Lewis, Mr. Henry 
Norton and Mr. Jim Robinson. Some 
of the Jewelers they took to our Ex- 
hibit thought our pearls were the ‘‘cat’s 
meow.”’ 

* * @& 

One of the first customers whom Mr. 
Calvin, buyer for Woodstock-Hoefer. 
brourht down nearly bought us out. 
Mr. Cox and Mr. Furstenberg, travelers 
for the same firm, also were much in 
evidence during the Show. 

..e 2 ¢ 


The Show was a big success. Our 
representatives. Jake Levin and Sidney 
Levinson, then had to vack up the whole 
Deltah stage and all the rest of the Ex- 


hibit, but still they say the show busi- 


ness is the life. 





Of Your 
Display Case! 


EXELL what is known on. 
DE the other side of your 
display case and you'll sell 
faster. No man-made emerald 
can approach HOPE in the 
number of good friends it has 
among the people who lean 
against your counter. Ask for 
HOPE Emeralds when you buy 


because you will certainly be 
asked for them when you sell. 


HOPE EMERALD 


BY THE MAKERS OF DELTAH PEARLS 





L. HELLER & SON, Inc. 


PARIS :-: PROVIDENCE :-: GENEVA 


15 West 47th St., New York 
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PERCENTAGE COMPOSITION OF CRUDE PLATINUM FROM DEPOSITS OF VARIOUS TYPES 


1. Deposits of Magmatic Origin: 


(1) Resulting from Processes of Differentiation of Basic Magmas: 


A.—-In Deep Igneous Masses: (a) Connected with Dunites. 


Russia (Ural): 





Iridosmine, Etc. 








i. CINGUMINIEED -*5:6s69s055050sbsarese 1.10 77.20 0.50 21.00 0.20 tr. eats 
II. (Ruthenic nevyanskite)............- 0.14 bees 43.74 1.65 41.85 4.68 0.11 0.63 
Er TUN oon. 55's 064.5 os scerecieebie.ce 19.65 0.89 76.80 coke re wean 1.78 art 
ee CED od. Basic cas occ ecoesewee 0.29 12.51 32.60 51.59 2.96 cata 
We. VEEMEUN)) 6 sdadcsccvctwncvcccicss 2O00' C4 IED 31.30 (see Pt) 40.00 3.70 4 
Colombia: ; 
J, -(Rhodic nevyanskite) .............. 1.10 aia 70.40 12.30 17.20 ten atavpedtr ad fl aa acre 
i. (Syserskite) settee tence eeeeeeeeees 2 sad 33.52 10.48 53.96 0.95 anes tr. j 
IIJ. (Ruthenic nevyanskite) ............ pa pies 57.80 0.63 35.10 6.37 wietate 0.10 re 
Brazil (Iridic platinum) ...........cc.cceee ‘ 55.44 0.49 27.79 6.86 tr. saat 3.30 4.14 es 
Algeria (Osmiridium) .........0eseeeeeees 9.64 0.89 nee ues A 1.78 sew 64.85 
Russia: 
Ural: I..:.Cividic platinum) .......... 4.75-12.25 6.00—7.23 oes waar Pe ae 87.12-70.39 
Raerias Th, (Sperryhte) ...cccccccrcces 56.2 ; airs Pre 0.70 0.4 (As 40.6) cave 9 
Canada—Sudbury (Sperrylite) ............ 52.53—52.60 tri 0.68-0.75 0.07-0.08 (a) Ae 
(a) Also As, 40.91 to 41.05; Sb, 0.42 to 0.59; SnOe, 4.54 to 4.69. 
COMPOSITION OF PLATINIFEROUS COPFER-NICKEL PYRITES 
2. Magmatic Segregations of Platiniferous Copper and Nickel Pyrites: 
A.—In Laccolites of Basic Rocks (Sudbury and Norilsky Types) 
Per Cent. Per Cent. Per Cent. Oz. Pee Ton 
: cr , 
- vanes & Pt. (2,000 1b.) Pd. Au. "ht 
Canada; ) 
Copper-nickel ores of Sudbury......5.......seceeesees 2.5—4.3 O0-5:0 § —«__— asinaits 0.0046-0.0088 0.0063-0.0163 0.0007-0.0106. 0.092-0.425 
(av. 3.0) (av. 1.5) ° ee 
Norway: . ; 
Copper-nickel ores of Ringericke, Menkyniar, etc. (ap- 
proximate average composition)..........+.+-+eeeee: 1.5 a 0.0015 O0GSt | keen Ce ee 
South Africa: 
Copper-nickel ores of Insizwa (C.P.)..........0eee eee 0.6-7.3 2-193 wns 0.025-4.792 ~— ... 0.012 0.542 
(av. 3.8) (av. 4.1) (av. 0.131) 
Russia: 
Copper-nickel ores of Norilsky (Siberia).............. 1.05 o4e, 8 8=— ss | wears tr.—9.75 0 to 0.05 te-4.3 :.- ee 
(av. 0.048) (av. 0.09) 
B.—In Dikes of Basic Rocks 
United States: 
Copper-nickel ores of Copper King, Lincoln and Yellow 
Pine districts of Nevada......... RADE en Oe etree Cie 0.3-2.5 | ns 5 0.044-0.529 =... tr. 0.335—2.573 
Copper sulphides of New Rambler mine in Wyoming... ..... nn ne oT 0.219-0.481 0.96 0.029-0.035 tr. 
3. Deposits Due to Contact-metamorphism 
United States: 
Copper-lead-gold ores of Boss mine, Yellow Fine district es ~~ y 
of Nevada (av. comp.)..... Silecieeiviets iin Sbesteesees eovcce 7.0 ites 0.729-1.09 0.642 2.573 
4. Deposits of Hydro-thermal Origin: (1) Inclusions of Native Platinum and Sperrylite in: 
C.—Metasomatic Veins of Copper Sulphides 
Canada: 
Copper-nickel sulphides from Ontario (between Sheban- 
dauen and MacDonald Lakes)..........sccscccccece 5.95 (av. 3) 1.5 (av. 3) 0.20 0.15 0.040 0.010 tr. 
D.—In Lenses of Cupriferous Iron Pyrites 
Russia: 
Pyrites of Koushaysky mine (Ural)........cccceeee Vase < Dees . MES ud eas OGeae O5.°  wiscak 0.015 0.027 








able to control the market, but whether the 
miners will get better prices depends on the 
demand. This is somewhat the same type 
of governmental supervision that has recently 
caused so much trouble in the Queensland 
sapphire industry. 


PRODUCTION OF OSMIRIDIUM IN TASMANIA 


Av. per 
Year Ounces Value Ounce 
gy RO yee 247 £1,581 £6 8s 
er rere ere gee 1,829 8 10 
ER eee 332 4,803 14 15 
OPEC TE 1,607 44,833 27 18 
1 Ae ee ee eee 1,670 39,614 23 14 
oe EET ren 2,009 77,114 38 «8 
EBS hates iors aay alee 1,751 42,935 24 10 
Rn rer ere 1,172 35,512 30 6 
LL ES Mer rrr 673 10,642 29 4 
Se ere 365 10,617 29 2 
PEGs sivwak stnvaee see 3.666 103,570 30 15 
BOBO eas hours acawews 3,172 61,908 19 10 


The Adams River and the Savage River 
fields are the. only two being worked in 
Tasmania at the present time. .The returns 


of metal from thé fatter place are almost - 


negligible, only-about a dozen men being en- 
gaged there. The Adams River field, which 
yielded such excellent returns for a time, has 
now been practically worked out, with the 
exception of one of two moderately good 
claims; the majority of the others are not 


returning their proprietors sufficient for bread 
and butter. Much of the ground worked is 
very poor, 12 gr. to 1 dwt. being considered 
a very good daily return on a claim. While 
the price was in the region of £30 an oz., a 
“digger” could make a fair living wage on 
this output, but with the market as it is, this 
is quite an impossibility. The cost of living 
on the field, though much cheaper than it was 
before the Government track was put 
through from the Big Florentine River, ‘is 
still fully 75 per cent higher than it is in 
more civilized part of the island. There are 
altogether not over 100: men left on the field, 
and day by day many of these are taking 
their departure for good. Those that hang 
on are doing so in the hopes that the price 
will improve. Just now, however, there does 
not seem to be any prospect of this. The 
Adams River is situated in the roughest and 
most inaccessible part of western Tasmania, 
and until the discovery of the field the sur- 
‘rounding country. was almost unexplored. 
The district is very mountainous, large areas 
of it being covered with almost impenetrable 


forests. Owing to its elevation, the place is : 


subject to incessant rain and snow during the 
winter months, living conditions then being 
almost incredibly rough. Prospecting in the 


country west of the field can only be under- 
taken in the period between Christmas and 
April, as at other times of the year the. rivers 
are generally in full flood and. quite impass- 
able. The modes of mining osmiridjum on 
both this field and on the Savage River are 
very primitive, hand-sluicing, cradling, “pud- 
dling,” and washing the dirt off in: prospect 
dishes being the methods principally em- 
ployed. All work is undertaken “by. in- 
dividual “diggers,” each of whom is ‘allowed 
.a claim 50 yd. square. A dredging: company 
applied for a lease on the field, but ‘this was 
refused by the State Government.’ - 
Within the past three years the Tasmanian 
production has been entirely. outclassed by 
that of South Africa, whose osmiridium: is 
recovered as a by-product in certain of. the 
mines. 

PRODUCTION OF OSMIRIDIUM IN THE UNION OF SOUTH 


AFRICA EE. 

Ounces Value 

BOGE ccd g pctedane sak op enaa’e 509 £6,801 
ME Niadewiece gvesees Susiggus, 790% 13,165 
GUE -o Med aic ene oa ushaakle Rieeaicl: eee .43,528 
Se Ie PLE HERS 5,763 145,300 
1985. wivete eee be 6,055. 170,995 
TOG 2c cd dee koammeeut scan 5,925 91,330 


Palladium.—Attention has been catled re- 


1P. O. Lennon, Min. Jour., Jan. 29, 1927. 
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cently to the occurrence in British Guiana of 
palladium amalgam. This new mineral, to 
which the name “potarite” has been assigned, 
was first found in the form of small specks 
near Tukeit, in the Potaro district, in 1924. 
Subsequent search revealed its presence in 
the form of nuggets and small fragments, 
weighing from one-third to 12 grams, in the 
Kangaruma district, some 16 miles away. An 
examination of various speciments carried out 
in the Government Laboratory gave specific 
gravities ranging from 16 to about 13. One 
specimen, of specific gravity 15.0, was found 
to contain 34.8 per cent. palladium (with 
traces of rhodium, platinum, and gold) and 
65.2 per cent mercury: another, of specific 
gravity 13.48, contained 45.6 per cent palla- 
dium and 54.4 per cent mercury. 
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Eric Dahlgren, who conducts a jewelry 
store on Main St., Smethport, Pa., has sold 
his stock and fixtures to N. Harris, Olean 
jeweler. Mr. Dahlgren will continue his re- 
pairing department. Mr. Harris will move 
the local jewelry stock to Olean to dispose 
of at auction. 
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Professor Johnsen’s “Bril- 
lantoskop” for Testing 
Diamonds 





N a recent issue of Deutsche Gold- 

schmiede-Zeitung appeared an article by 
Dr. R. Glaessner of which we append 
translation as likely to interest our readers. 
He writes: “The ‘brillantoskop’ is a ma- 
chine invented quite recently, It is patented 
and permits testing the quality of a diamond 
that is cut brilliant, step cut or emerald cut. 
The handling. of the ‘brillantoskop’ is as 
simple as can be possibly conceived and in- 
dependent of the stone being unmounted or 
in rings, pendants, brooches, etc. The ob- 
ject to be tested does not have to be fas- 
tened or centered or even adjusted, but can 
be placed without further to do on the 





Fic. 1 


‘prillantoskop.’ The ‘brillantoskop’s’ elec- 
tric lamp with its wire and plug can be at- 
tached directly to any main. The entire 
proceeding consists of laying the jewel on 
it and turning on the light bulb. Darkening 
the room or store is unnecessary as the 
‘brillantoskop’ affords the needed protec- 
tion. 

“The procedure in using the ‘brillantoskop’ 
is as follows: The light of the electric 
glow-lamp passes through a system of lenses 
and blinds and reaches the upper part of 
the respective stone as a practically parallel 
bundle of rays. These rays penetrate and 
are, more or less, totally reflected by the 
facets of the lower part and _ reappear 
strongly divergent and, in part, decom- 
posed as a rainbow in spectral colors, out 
of the upper part, where they meet a 
hemisphere of ground glass almost perpen- 
dicularly. Thereby is created on_ the 
hemisphere the developed brilliant ‘pattern,’ 
consisting of spots of light. The brighter, 
more rainbow-colored, sharper defined and 
regularly arranged the better is the respec- 
tive diamond or other stone. Hereby, for 
instance, rock-crystal, topaz, aquamarine, 
white sapphire and simili-stones are distin- 
guished. The ‘brillantoskop’ is useful to 
the jeweler in buying and selling; above all 
it shows the customer the beauty of a good 
stone in its full development, as well as 
the better optical effect of a costly diamond 
compared with one less valuable.” 


63 


The instrument consists of two equal 
halves, so that two stones or jewels can be 
placed at one time and their brilliance may 
be directly compared by setting them with 
the largest surface (table) of the stone on 
the upper horizontal plane of both glass 
hemispheres. Fig I shows the fine diamond 
pattern of a diamond of a certain Berlin 
firm. Fig. 2 shows the insignificant bril- 
liance pattern of a white sapphire cut as 
brilliant. The difference between the two 
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patterns is, in reality, much greater as the 
light spots of the diamond are, for the 
most part, rainbow-colored, whereas the 
sapphire only yields whitish spots, 








Education According to Craft 





WW his small collection of papers on art 
and labor entitled “Form in Civilization” 
(London: Oxford University Press, 1922), 
W. R. Lethaby says: 

“What is wanted is a rational recognition 
of the fact that as life is a many-sided 
thing, so education must have many forms. 
When a true form of education comes, the 
principal activities of life will have to be 
grouped into several divisions, faculties, or 
guilds, and then, I have no doubt, each 
typical faculty will make rules for proper 
education and apprenticeship in the given 
form of life, thus approximating once again 
to the old guild system. The unit for regu- 
lating education is properly, it seems to me, 
the organized art or craft, that is to say 
its Guild. 

“Drawing is best taught along with ap- 
prenticeship to a craft, or otherwise it be- 
comes so generalized that it is difficult for 
the ordinary student to see its application, 
and it becomes only a ‘subject.’ In thus 
generalizing it into a grammar apart from 
its application, the most valuable parts of 
the teaching of drawing have often been 
forgotten. The most valuable parts are, I 
consider, (1) the bringing before the student 
fine material on which he forms his mind; 
(2) the unconscious absorption of facts not 
only as to shape of man, but fine ornamental 
forms, letters, heraldry, symbols, etc.; (3) 
the collection of examples for use, so that 
if one wants a vine, a rose, a ship, or a stag, 
there is a study of it laid up for reference.” 
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Results Are What Count. 


Today and for more than 
forty years progressive 
diamond merchants in 
every section of the country 
are profiting by our values 
and helpful co-operation. 


ARNSTEIN BROS. & CoO. 


_ Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
$1 North State St. Audrey House, Ely Place 2 Tulp Straat 
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News from England 





Duty Not Helpful to English Cutlery, Plate and Clock Manu- 
facturers—Authorities Searching for Pearl Necklace Which 
Disappeared in Transit—Regent and Bond St. Jewelers 
Report Good Business—First W ater Diamonds Good As 
Money Says Newspaper—Several Jewelry Robberies 
Reported—Earrings Still Popular 


Lonpon, Eng., Aug. 27.—Judging from 
the quantities of imported cutlery, plate, 
clocks and so on, from Continental Europe 
now being handled this side, the safeguard- 
ing duty is not of much help to Sheffield 
and Birmingham. The manufacturers of 
silver and plated table hollow-ware are hav- 
ing many difficulties to contend with. Com- 
petition is keen in the trade for the better 
class gift goods, while the changing fashions 
in domestic articles are providing a certain 
amount of new business. Some of the Shef- 
field plate and cutlery factories are fairly 
well occupied while others are experiencing 
lean times. The demand for large dinner 
sets has fallen off considerably. There is 
brisk business in breakfast cruet stands, but 
even in these lines the demand for- cruet 
frames is being cut into by the steady 
growth of the glassware trade. One large 
firm. making steel parts is laying out a 
plant for electro-plating these. Business in 
cutlery, spoons and forks has _ brightened 
recently, while stainless goods are selling 
better. German cutlery is being imported 
here in great quantities. It sells very 
cheaply. The smaller cutlery producers here 
still are awaiting a more active market. 
According to a Birmingham estimate 75 per 
cent. of the clocks bought in the United 
Kingdom are made in Switzerland and Ger- 
many. The British clock industry is limited 
in scope, although high quality goods are 
produced. They claim to make the finest 
tower clocks in the world here. Orders for 
these tower clocks are fairly plentiful, by 
the way. 

x * x 

Postal officials are helping Scotland Yard 
solve the mystery of the disappearance of a 
£5,000 pearl necklace. A £1,000 diamond 
bracelet that was in the same parcel mailed 
to Mappin & Webb at their Regent St. 
establishment, was delivered safely. The 
jewelry was pested to the Regent St. house 
by Bravington’s, the chain jewelers, from 
their King’s Cross address. The necklace 
was sent for restringing and the bracelet 
for repairs. When the parcel was opened 
at Mappin & Webb’s only the bracelet was 
inside. There is no sign of the parcel hav- 
ing been tampered with. The necklace con- 
tained 140 graduated pearls. 


* *k * 


The other morning the staff of J. C. 
Vickery; Regent St. jeweler, found itself 
locked out. All attempts to unlock the 
door were in vain. The lock could not be 
moved by a locksmith. Eventually a glass 
cutter was sent for and a hole large enough 
for a member of the staff to crawl through 
was cut in one of the windows. It was 
found the catch of the lock had slipped down 
Preventing the key from turning. 


Jewelers of Regent and Bond Sts. say 
that the season, so far, has been a good 
one with them, and that the demand for 
good jewelry the past month has been better 
than in years. They notice a general change 
in taste from gold to platinum. Earrings, 
they say, are in special demand, it being one 
of the best earring seasons on record. 

* * * 


The second smash-and-grab raid on the 
jewelry store of Robinson, Ltd., Cranbourne 
St. jewelers, within nine months, failed the 
other evening owing to the prompt action 
of the manager. The street was thronged 
with pedestrians at, the time and consider- 
able jewelry was spilled on the sidewalk. 
None of ‘it was stolen since the manager 
dashed onto the sidewalk and prevented any 
attempt to collect the items of value from 
the trim. A man was arrested by the police. 
On the occasion of the last raid £2,500 
worth of jewelry was stolen. 

x ok x 

Money is safe in diamonds if the stones 
are of the first water, according to the 
Weekly Dispatch which has been interview- 
ing diamond houses with a view to finding 
out what stones have depreciated as a result 
of the postponed Control Bill in South 
Africa. According to the newspaper one 
diamond expert said the alluvial production 
is not affecting the trade, no fine quality 
stones having been produced. An inferior 
second or third grade stone has been forth- 
coming from the alluvials which is of no 
use for London though it may suit the 
Birmingham trade. It has, however, shor- 
tened the price in the low grade stones. 
Two items were displayed—a diamond star 
of third grade stones and a ring of second 
class stones. The former is worth 50 per 
cent. less than it was a year ago, the dia- 
mond man said, while the ring is worth 
25 per cent. less. First-class stones not 
only continue to fetch their price, but have 
appreciated somewhat. The United States, 
the diamond merchant said, is steadily ac- 
cumulating all the finest precious stones in 
the market. Indian princes to-day keep a 
large part of their fortunes in superb dia- 
monds. The Aga Khan is reported to regard 
diamonds as “the only real money.” But 
they must be first-class stones to be so con- 
sidered. 

* *k x 

Brooches pinned in the front part of the 
hat now are seen everywhere. The hat 
brooch has been gaining popularity for 
some months but the newest hat brooch 
designs are more ambitious than ever and 
will tend to make the ornament very much 
in demand. One of the latest designs is 
in onyx, crystal and diamonds and should 
always be worn with a brightly colored hat. 


_a new note in bijouterie. 
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A patrolman disturbed three jewel thieves 
on the premises of Edward Christopher, 
Ltd., jewelers of Hendon, early the other 
morning. The police officer heard the 
smashing of glass and hastened to the 
jewelry store where he saw the thieves re- 
moving jewelry from a window. They 
jumped into a waiting automobile on catch- 
ing sight of the officer, the car later being 
found abandoned in North London, AIl- 
though the trio was interrupted in its work 
of clearing out the trim some £500 worth 
of rings and watches are missing, 

xk * x 

‘There is an increasing tendency here and 
in Paris for the dressmaker to provide 
“matching-up” jewelry with the gowns and 
frocks she turns out. The result is in most 
cases pleasing since we get quite unconven- 
tional. jewelry designs that are in keeping 
with the newest dress fashions and provide 
One dressmaker, 
renowned for her work in Europe, has pro- 
vided earrings of various materials the size 
and shape of a cobnut set in a narrow circle 
of silver and colored to match dress tones. 
A misty, luminous coloring reminiscent of 
the opal is introduced into them, the effect 
being rather appealing. There are necklets 
to match. A sequin necklet modeled in the 
form of leaves fashioned into a garland is 
another creation of the dressmakers. 

x * x 


A Paris correspondent to the Daily Mail 
says that dark, polished olive wood is being 
used in short oval plaques joined with dual 
gold links to make a new type of bracelet. 
The plaques are grooved instead of being 
carved. New types of bracelets are on the 
increase, it seems, and in Paris the latest 
models include ornaments made from clear 
and clouded crystal, reptile skins, jade, 
cornelian and a score or more substances 
and stones, each in its own way, adding 
to the effectiveness of the dress with which 
they harmonize. 

* * x 

The newest bangles are of python skin 
linked with gold and finished off with a 
rose quartz coral or jade pendant, cut in 
cubic fashion. This development of the wide 
ribbed gold, silver and platinum bangle is 
decidedly novel. The python skin is in two 
parallel bands. 

x ok x 

There is a growing trade in the sale of 
glass pearls in Africa for the making up . 
into native necklaces and bracelets accord- 
ing to the Paris agent for French African 
trade. The pearl known as “Charlotte” is 
mostly in demand and half a dozen European 
countries are competing for the business. 
Although France is the principal supplier, 
Germany, Britain, Czecho-Slovakia, Italy, 
Belgium and Holland are increasing their 
shipments. British manufacturers sold 3,830 
kilos of these pearls last year to the natives 
of French West Africa. The beads are in 
different colors, chiefly white, black and 
red, the latter being an imitation of the coral 
pearl and much in request. They are strung 
on cotton thread, 91 centimetres long, de- 
liveries being made in boxes weighing from 
50 to 60 kilos. The women and girls buy 
the pearls strung and make them up into 
their own necklaces and bracelets. Although 
really a glassware trade, it is known as 
pearlware. 
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BRACELETS WATCHES 
BAR-PINS BROOCHES 


RINGS 
all Indio-atinum 


Enduring Values in Jewelry 





Quality is what gives jewelry its value. In considering Diamond 
Jewelry you must not go below a certain standard (for your 
customers’ protection and your own). Then why not reach for 
the higher standard of Quality and Workmanship represented in 
WHEELER DIAMOND JEWELRY? Our reputation and 
experience of over 75 years will serve you well as it has long been 
doing for hundreds of other progressive jewelers. 


ESTABLISHED 1852 


Wheeler Trade Mark ality — Service 
a the co hy) ¥ Qu Salisfaction 


‘TRADE MARK 
REGISTERED 


The WHEELER GUARANTEED WATCH--a dependable 
timekeeper — beautifully cased for wrist or pocket wear. 


CHaydenW. Wheeler & Co.Inc 


OFFICE AND FACTORY 


- 58 West 40th Street - New Vork 
, Telephone Longacre 7300 ‘ 
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Paris News and Fashion Notes 





Tourist Trade in the Rue de la Paix—Bathing Jewelry Worn 
at Deauville—Paris Jewelry Designers Busy with 
Orders for Country Weddings 


Paris, August 22—While Paris is 
officially empty, and all the jewelers have 
removed their newest models to. Deauville, 
to Vichy and Aix-les-Bains, a great deal of 
business is done in the less costly articles 
of jewelry during the month of August. It 
is the period of excursions in the long-shaped 
car, that empties out its passengers in the 
Rue de la Paix, for those from the States 
or from South America always ask to visit 
the celebrated jewelry street of Paris. 
They then wander into the arcades that 
make one side of the Rue de Rivoli— 
several miles in length—a visitor’s resort 
on very hot or wet days, as it is possible to 
walk under the arcades, jin comparative 
comfort in the dog days, protected from 
sun or from storm. While certain purchases 
are made in the Rue de la Paix, in the 
Avenue de 1’Opera and the adjoining streets, 
many are made in the Rue de Rivoli, less 
than five per cent. of tourists “doing” 
Paris coming away without small gifts, pur- 
chased in the arcades. - These gifts, now- 
adays, almost always take the shape of 
jewelry. It is easy to carry and what at- 
tracts the American and British visitor, 
there is no means of ascertaining, even of 
guessing the price. 

Taking a lady around recently, the ques- 
tion of what to take back to England 
arose. She was for buying silk blouses, 
that might or might not fit, sachets and 
similar trifles. It must here be remarked 
that the lady was more generous than 
wealthy. We sat down and a list was made. 
The recipients of the irifles all lived in dif- 
ferent parts of Great Britain. This meant 
that the goods must be sent by parcels post, 
a second cost, to be added to the original 
price. We entered one of the great general 
emporiums. A cup of tea was taken, while 
ways and means were considered. “Now 
come downstairs,” the lady was ordered. 
“Look about you for something not worn 
in England, something you have never 
seen. Nothing bulky, but something use- 
ful and ornamertal.” Finally the choice fell 
on belts to be worn with ladies gowns or 
blouses, in ornamental work in imitation 
oxydized silver. Brought into Paris, from 
Germany, at the time of the fall of the 
mark, they cost as many cents as they were 
worth dollars. Such bargains can be picked 
up in Europe today—and the finest made 
model being selected, two dozen were pur- 
chased all alike, for why seek different gifts, 
when people live apart, in different cities. 

This collective selection of gifts for 
people at home is coming into fashion, some 
intelligent guide, or salesman having 
evolved the plan. People from the States, 
almost invariably give the order and let the 
shop do the rest, the stuff being mailed 
direct, to prevent trouble on frontiers. Rue 
de Rivoli salesmen will boast of having sold 
‘three dozen charms, four dozen pebble neck- 
laces, and a dozen silver inkstands to a 
single party. In this quarter of Paris they 
make a specialty of knowing postage, cus- 


toms, etc., and are experts at dealing with 
export trade, just as in the big emporiums 
they appear to know more about sending 
goods to South America than to the hotel 
across the road. The Parisian is ever apt 
to take more trouble to encompass the really 
difficult job than to do the simple act. 
x * Ok 


The season at Deauville is waning, it 
being time for the fashionable crowd to go 
to Vichy or Aix to take the waters, as a 
preparation for a Winter of dissipation. 
Bathing, for some reason or other, has be- 
come popular, in spite of the intense cold 
and the bad weather which is general. It 
is the mode to sip apertifs, after the dip— 
if the sauntering on the edge of the ocean 
can be so characterized—in a dressing gown, 
cut by one of the celebrated Paris tailors. 
These gowns are worn more or less open 
to show the jewelry worn for the bath. 
The bathing cap is almost invariably trimmed 
with a jeweled rosette, the india-rubber shoes 
also to match. The waist belt has a jeweled 
clasp, or again all these ornaments are 
made in coral, imitation jade, jet, with 
black and white outfits, mother-of-pearl of 
tortoiseshell. The apertif, of a morning, is 
taken in a cafe on. the sands, to enable 
people to remain in their dressing-gowns, 
which are really cloaks and capes. 

* * x 


A prize, given by a society of Brazilian 


swimmers, to the winner of the Swim 
through Paris, a course of over eight 
kilometres, along the Seine as it runs 


through the capital, takes the form of a 
cup, of a new design accentuating the 
tendency to breadth in these trophies. It is 
perhaps not more than in the proportion of 
one and one-half by one, vase shaped, fluted, 
sloping outwards towards the top, with a 
narrow neck and edge with a laurel pattern. 
* * x 


While everyone “who is anyone” has left 
Paris until the middle of September at 
earliest, the really chic remaining until 
November, a leading designer and maker of 
unique jewelry, says that he has never been 
so busy. He has not been able to get away 
excepting for weéek-ends owing to the great 
number of weddings. These are not Paris 
weddings, needless to say, but country wed- 
dings celebrated in historic chateaux, with 
the school children to strew roses in front 
of the bridal pair. As a rule the classic 
white satin is in demand for the robe, very 
soft supple materials being selected. If lace 
in silver tissue is selected, to make part of 
the robe, tunics are often worn in this 
material, diamonds and platinum are the 
only possible jewels, while if satin without 
trimmings or with silk or thread lace is 
selected pearls are worn. The sleeves of 
these gowns are long, and if a bracelet is 
worn at all it is over the material: Owing 
to the new fashion of uncovering the ears, 
special attention is paid to the earrings, 
while the orange blossom wreath is often 
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mounted on a platinum band, that will serve 
later on. Whether the choice of diamonds 
or of pearls is made, the young girl wears 
a pearl necklace, but usually short, made of 
small, fine pearls, to denote innocence and 
freshness. The short wedding gown, usually 
has a cloak of white satin, worn over the 
shoulders, that forms a train, perhaps a 
quarter of a yard long. 

Supplying jewelry for a country marriage 
is always a profitable business to the family 
jeweler, for as a rule the fiance and her 
mother with the future husband come to 
Paris for a couple of days. They select 
the gems and the mode of setting, return 
on the same day to look at the finished 
drawings and designs and then again to see 
the jewels in the rough. This means that 
the designer must keep these two or three 
days free for them. They then order all 
the jewelry required for the occasions, gifts 
from the two families to the bride, gifts for 
the bridesmaids, and so on, getting every- 
thing en suite and to match. 

The jeweler must be well up in flower 
lore, if he specializes in weddings. Orange 
blossom, whether in real or artificial flowers, 
or in silver tissue leaves and fine pearls, 
to make a diadem, can only be worn by 
the young girl. Myrtles, whether real or 
used as a jewelry pattern is also for the 
young girl. Lilies are also for the girl, 
while rosebuds, meaning simplicity, are 
suitable for tiny bridesmaids. Honeysuckle, 
with its signification of lasting affection, 
is a suitable model for wedding jewelry, 
while heliotrope, meaning “I love you,” is 
seen for engagement rings, in enamel. The 
flowers being depicted in their dainty pretti- 
ness with the brush. Violet, with its sig- 
nification of mourning should only be used 
when there has been a recent death in the 
family, and then only for the jewelry of 
the elder ladies. Blue can be safely selected, 
whether in the form of emeralds or lapis- 
lazuli, for the bridesmaids, as blue means 
respect and fidelity. Yellow must be avoided 
at any cost, meaning jealousy, while ivy has 
a most sinister meaning in France and 
implies ruin and disaster, ivy leaves—a 
favorite pattern for brooches—should be 
kept for other occasions than just these 
celebrations. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 

Selling Price 


London U.S. Gov’t NewYork 
Date Official Assay Bars Official 
PG BO ck. ociss 25% 57% 547 
S “ phen ai 30% 3432 
ee Ee 4 
ee eee 25 fe 57 5454 
a, oiasteesera a, 47 
= 55. res Holiday Holiday 








In view of the recent complaint of labor 
shortage in the Rand gold mines by the 
principal mining groups the latest monthly 
native labor figures issued by the Trans- 
vaal Chamber of Mines are of particular 
interest, The returns show that at the end 
of last month the gold mines had 183,702 
natives at work, compared with 185,637 at 
the end of June, and 187,981 at the end of 
April. Last month’s Transvaal gold out- 
put was 851,861 ounces, compared with 
860,134 ounces in July, 1926. 














THE JEWELERS’ CIRCULAR September 7, 1927 


em 





Established 1866 





Office and Cutting Works 
6 West 48th Street, New York 


AMSTERBAM: 6 TULP STRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 











OPPENHEIMER BROS. & VEITH 


DIAMONDS—PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE ~ : >: NEW YORK 


Lendon: 10/14 Charterhouse Street, E. C. 1. Paris: 48 Rue Lafayette 








Amsterdam: 32 Sarphati Straat 





















GOODFRIEND BROS. 


PEARL NECKLACES 
PEARLS 
Emeralds Rubies Sapphires 














542 Fifth Avenue 


41 bis Rue de Chateaudun 


NEW YORK CITY Paris, France 




















LECT ETE EDT DEI I I 





















Fea 





September 7, 1927 


Hints from Paris* 





Fascinating Detail Seen in the New Jewelry, 
Handbags, Shoe Buckles, Etc. 


Paris, Aug. 30.—Smart Parisiennes are 
no more to be found in Paris just now 
than smart Londoners are in London. The 
resorts have taken society elsewhere and 
even visitors of importance stay just long 
enough in Paris to catch their breath be- 
fore going on to gayer scenes. Under those 
circumstances this is not the busiest season 
for the retailer. But there is a steady in- 


terest in the window displays of the big gem. 


shops. 
*x* * * 


Many buyers of novelties are combing 
the big shops, as well as the small ones, 
for new ideas. It is the details they regard 
with greatest interest. Among the new 
things they note are opera glasses with 
colored rims instead of jet -black; new 
brooches which have black enamel borders 
around small colored landscape or flower 
‘designs; many new adaptations of crystal 
to practical purposes, and extensive use of 
imitation emeralds. 

* * * 

The general use of precious stones on the 
clasps of hand embroidered bags is also re- 
marked. One particularly interesting ver- 
sion of the evening bag has a slide fastening 
of amber banded with gold. The bag is 
gold metal thread done in gros point and 
there are small Chinese flower designs scat- 
tered over it. The embroidery on the new 
bags is worthy of the jewels. 

xe Ox 

Shoe buckles of precious stones have as- 
sumed new and interesting shapes. Some 
of them are in geometrical design, worked 
out in enamel. Small brilliants or chip dia- 
mond buckles promise to have an immense 
vogue for Winter. 

*¢ s 

A new idea in necklaces is flat cut stones 
strung wide apart on a series of gold or 
silver chains held together at the back with 
one jeweled clasp. Sometimes there are 
three or four of these chains, the longest 
hanging close to the waist, and the shortest 
just above the line of the decolleté. In the 
centre of each chain is a large colored stone, 
usually contrasting with the smaller stones 
in the chain. Moonstones and emeralds is 
one lovely version, on links of platinum. 





*Issued by the National Jewelers Association. 








Interesting Diamond Facts 


Delving into diamond history for facts to 
make public at the recent retail jewelers’ 
convention, in Kansas City, Mo., T. L. Combs 
of Omaha discovered American women now 
possess more of these precious jewels than 
the women of any single nation in the 
world’s history. 

“Four billion dollars’ worth of diamonds 
have been imported to the United States in 
two generations—since 1867,” he said. “Dur- 
ing that period the value of diamonds has 
inceased more than 500 per cent. The im- 
portation in the last 10 years equals that 
of the previous five decades. 

“Imports for 1926 exceeded 1925 by 
$10,000,000. It is estimated that 10,000,000 


carats .af diamonds,.are held in the United, 


THE JEWELERS’ 


States, and that the diamond wealth, if dis- 
tributed, would be not less than $200 per 
family in the United States. 
collections of jewels, placed on the market 
because of the World War, have been quickly 
absorbed. Mr. Combs conceded that not 
quite all the diamonds are worn by women, 
since diamond rings have always been popular 
among men, and diamond scarf pins are 
perking up again, seemingly headed for wide 
usage. . ‘ 

“But men can’t wear so much diamond 
wealth all at one time as a woman can,” 
he pointed out. “With an anklet, a necklace, 
two bracelets. and a  diamond-studded 
bandeau, a woman might easily wear $1,000,- 
000 worth of jewels and not be conspicuous 
or in bad taste,” he stated. 








Exports of Platinum During June 


Wasuincton, D. C., Aug. 31.—Figures 
just announced by the Department of Com- 
merce show that during the month of June 
platinum valued at $177,237 was sent out 
from this country. Of this amount $173,372 
represented platinum ingots, sheets, wire, 
alloys and scrap, while the remainder of 
$3,865 was the value of the manufactures 
of platinum, except jewelry, exported dur- 
ing the month. 

The figures showing the amount and the 
countries to which the metal was sent 
follow : ; 


Ingots, Sheets, Manufactures 











Wire, Alloys of Platinum 
and Scrap Except Jewelry 

Countries Troy Value Troy Value 
Denmark and Fr. 

WMMMENIIN <ccc.clei mw, “sioes-e . naianeters $34 
GODWIN Soins 506% 1,110 $104,203 rer 
United Kingdom... 100 4,490 wien 
CRE av56 coicc So 7 401 43 3,303 
Argentina ........ 27 2,300 11 416 
2 Se re 1 36 se sates 
Japan, inc. Chosen. 946 61,942 1 112 

WOM scicesates 2,191 $173,372 55 $3,865 
Imports of Platinum and Allied 


Metals During June 


WasHincTon, D. C., Aug. 31.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during June, indicate that 
the value of iridium brought in during that 
time was $80,963, while osmium and osmi- 
ridium imported amounted to 906 troy ounces, 
valued at $49,462. The rhodium and ruth- 
enium received here from other countries 
was worth $4,269, while the amount of pal- 
ladium brought into this country reached 92 
troy ounces worth $4,866. The value of 
grain, nugget, 
reached $339,030. 

The figures showing the imports by coun- 
tries are as follows: 
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The Late S. H. Israel 


Career of Well Known Chicago Sales Rep- 
resentative Who Died While 
Playing Golf i 

Cuicaco, Sept. 2—The Grim Reaper dealt’ 





..the jewelry industry. another blow Sunday 


when, as reported briefly in THe JEWELERS’ 
CircuLaR on Aug. 31, Sidney H. Israel was 
stricken with heart diseasé while playing 
in a golf tournament at the Idlewild Country 
Club. Mr. Israel had always enjoyed the 
best of health and when he went out on 
the course with a number of his friends he 
was in the very best of spirits. While walk- 
ing toward the seventh green he collapsed. 
He was hurried to the St. James Hospital 
at Chicago Heights but was dead on arrival. 
Mr. Israel was president of the Israel- 
Lessing Sales Co., with offices at 29 East 
Madison St. 

Sidney H. Israel was born at Cedar 
Rapids, Ia., just 43 years ago. When he 
was only an infant his parents brought him 
to Chicago and it was here that he went 
to the public schools. When he was 12 
years old he commenced his business career 
with H. F. Hahn & Co., of Chicago. He 
remained with them for about five years and 
then accepted a position with Martin 
Ketterley, Providence, R. I. Later he be- 
came associated with S. & B. Lederer of 
Providence and represented them through 
He was with them for a 
number of years before representing the 
J. J. White Mfg. Co., of Providence. He 
remained with them until about six years ago 
when he became associated with Oscar Less- 
ing, and they started the business of the 
Israel-Lessing Sales Co., representing 
jewelry manufacturers in Chicago and the 
middle-west territory. Four years ago this 
concern was incorporated under the laws 
of Illinois, and has been very successful in 
its progress. This business will be con- 
tinued by Oscar Lessing and their associates, 
who are T. Leonard Goodman and Leonard 
Lewy. 

Mr. Israel was married to Miss Dora 
Kaufman, of Chicago, about 22 years ago. 
He is survived by his widow, his mother, 
Mrs. H. B. Israel of Atlantic City, and 
by one sister, Mrs. Rose Kramer, of Chi- 
cago. 

Deceased had a very jovial disposition and. 
this with his good business judgment gained 
him many friends. He was an active mem- . 
ber of the Idlewild Country Club, Chicago 
Lodge No. 4, B. P. O. E., the Chicago 
Jewelers’ Association and also of the 
Fraternal Association of Chicago Jewelers. 

Funeral services were held on Wednesday 
morning at 10 o’clock from Furth’s Chapel, 
946 E. 47th St., with interment at Rosehill 
Cemetery. 

















Ores of Ingots, 
Platinum Grain, Bars, Sheets Osmium Rhodium 
Metals Nuggets, or Plate, Net and and 
(Platinum Sponge Less Than Iridium Osmiridium Palladium Ruthenium 
Countries Content) or Scrap %in. Thick Oz. Troy Oz.Troy Oz. Troy Oz. Troy 
MGROENONND 5 ovie:d's cia: sracacate ois 519 729 we eu 38 
ot ee eee rere 1 tere oat Se aes oai 
United Kingdom ....... are 1,650 50 702 70 30 
ER ecu os awe ae ere a 17 ei av 22 = SS 
Oe A RE RO ve 2,218 1 
PME cies. cioreseecsins ex eer : 203 
Total quantity: ..<....< 1 4,404 ee 779 906 92 68 
ve Dota] value .4:-<msw.e% sex $60 $339,040... exawrs $80,963 $49,462 $4,866 $4,269 
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A. N. R. J. A. Convention 





Plans for Big Gathering at Milwaukee Sept. 
27-30 Well Under Way 


MILWAUKEE, Wis., Sept. 3.—Delegates 
who are planning to attend the convention 
of the American National Retail Jewelers’ 
Association to be held in Milwaukee, Sept. 
27-30 are urged to make their hotel reserva- 
tions as soon as possible. Three of the 
best hotels in the city are reserving rooms 
for the visitors and ample accommodation 
js assured if reservations are made promptly. 

The Plankinton Hotel, at the corner of 
W. Water and Michigan Sts., which will 
be known as the convention headquarters 
and on the top floor of which 18 fine large 
sample rooms will be located, has reserved 
150 sleeping rooms for the jewelers; the 
Republican House, of State-wide fame as 
headquarters for political parties for many 
years and located only two blocks from the 
Milwaukee Auditorium where convention 
sessions will be held, is reserving 50 rooms; 
and 50 rooms are also being reserved at 
the new Hotel Randolph at Fourth and 
Wisconsin Aves., three blocks from the 
Auditorium. 

The Milwaukee convention is expected 
to set a record for attendance that will not 
be beaten for a long time to come and the 
yarious committees, together with President 


NorcTH 
od 
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Brotherly, are working hard to furnish a pro- 
gram which will be of constructive benefit. 

One of the features of the convention, 
which is always of especial interest, will be 
the question box session, to be held on 
Wednesday evening in the convention hall 
of the Milwaukee Auditorium. Salesman- 
ship, window trimming and special lighting 
of a jewelry window will come in for dis- 
cussion and demonstration and addresses and 
speeches on all lines that will benefit a 
jeweler and will help him to solve his 


every day store problems will be taken up. 


All sessions of the convention will be 
held in Juneau Hall, Milwaukee Auditorium, 
just across the lobby from Kilbourn Hall 
in the same building, where most of the 
exhibits will be shown. 

All of .the space in Kilbourn Hall has 
now been sold and so many additional appli- 
cations have been received for space from 
manufacturers and wholesalers that the 
exhibit committee, of which Henry F. 
Stecher, Milwaukee, is chairman, has had 
to make arrangements for 1,000 square feet 
of space in the magnificent lobby and foyer 
of the Auditorium, just between the main 
exhibit hall and the convention hall. This 
adds about 25 per cent to the floor space 
originally planned for the open exhibits. 

Besides the exhibit space at the Audi- 
torium two floors have been reserved at the 
Plankinton Hotel on which are located 18 
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WHERE THE CONVENTION SESSIONS AND THE EXHIBITS WILL BE HELD 


The Milwaukee Auditorium covers one block and is number 1 on the above map. The Plankinton Hotel, 
which is a few blocks southeast of the Auditorium, will be known as the Headquarters Hotel. Here 


will be held the room exhibits on the Third, Fourth and upper floors. 


It is number 2 on the above map 
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sample rooms to be used, of course, for 
displays by manufacturers and wholesalers. 

The exhibits themselves are expected to 
be more elaborate than has ever before 
been the case and many of the exhibitors 
have announced that their individual dis- 
plays will be the largest ever put on at a 
national convention of jewelers. Spaces 
occupied will range from 100 to 700 square 
feet. An opportunity will be given for 
jewelers to buy a good deal of their holiday 
merchandise. 


Special entertainment for the ladies will 
be provided, according to Mrs. A. C. 
Hentschel, who is chairman of the com- 
mittee arranging for this part of the pro- 
gram. Jewelers here feel assured that -the 
trip to the Vocational School which is being 
planned will appeal especially to the visitors 
because one of its departments teaches watch- 
making and kindred lines of work and the 
school itself is the outstanding institution 
of its kind in the United States. 

The Milwaukee Auditorium is peculiarly 
adapted for taking care of large crowds, and 
right in the convention hall will be held 
the lunch and entertainment on Wednesday 
evening after the question box session and 
the banquet on Thursday evening. On 
Thursday evening in Engelman Hall, fol- 
lowing the banquet, a Cotillion dance will 
be held, at which will be featured some- 
thing new in the way of entertainment. 
Engelman Hall, which is on the floor above 
the convention hall, is being newly decorated 
and will be all spick and span for the big 
event. 


Twelve hundred badges have been pur- 
chased by the national association for the 
Milwaukee gathering. There will be three 
colors of ribbons, one for members, another 
for the ladies and a third for exhibitors, 
traveling men and visitors. 

Wisconsin jewelers are expected to wear 
their regular indestructible celluloid badges, 
about the size cf an overgrown saucer, on 
which their names will appear in large 
lettering. These are a feature of all State 
conventions, of course, and serve to identify 
the Badger jewelers on sight. 

A booster meeting of the Milwaukee 
Jewelers’ Club will be held on Tuesday eve- 
ning, Sept. 13. The meeting will be held 
to enthuse all jewelers over the presence 
of the national jewelers’ convention in their 
own city. Many outside jewelers are ex- 
pected, and the cheer leaders for the great 
national convention will get. their instruc- 
tions at that time. 


Committee chairmen in charge of arrange- 
ments for the convention include: A. C. 
Hentschel, Milwaukee, general . chairman; 
J. H. Stouthamer, Milwaukee, chairman 
ladies entertainment committee; William H. 
Upmeyer, Milwaukee, chairman reception 
and theatre committee; Sam Dalin, West 
Allis, chairman banquet and dance com- 
mittee; Henry W. Rank, Milwaukee, chair- 
man publicity committee; Oscar H. Knobla, 
Milwaukee, chairman Wednesday entertain- 
ment committee; Arthur C. Kuesel, Mil- 
waukee, chairman automobile and glad hand 
committee; Henry F. Stecher, Milwaukee, 
chairman exhibit committee. 

Indianapolis, Memphis, Dallas and Seattle 
are expected to have delegations at the Mil- 
waukee convention to urge the selection of 
their several cities for the 1928 meeting. 
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Death of Verne G. Cuthbert 





WellKnown Kansas City Jeweler Expires 
Suddenly at a Hotel in 
Marysville, Kans. 


Kansas City, Mo., Aug. 31.—The sud- 
den and unexpected death of Verne G. 
Cuthbert, Tuesday, August 23, came as a 
surprise and shock both to his personal and 
business friends in the wholesale and re- 
tail jewelry industry here. Mr. Cuthbert 
died suddenly in Marysville, Kans., where 
he had stopped off at one of the points on a 
business trip. He was 64 years old, president 
of the Knaul-Cuthbert-Munn Jewelry Co., 
Ozark building, Kansas City, Mo., and a 
prominent member of the Kansas City Club. 

The jeweler was apparently in good 
health the week before his death, having 
attended the Jewelry Show, which was be- 
ing held here in the Hotel Baltimore, where 
he renewed many old friendships with cus- 
tomers and out-of-town friends. 

On August 22, Mr. Cuthbert, accom- 
panied by Otto Knaul, his partner in the 
jewelry business, journeyed to Lawrence, 
Kan., to attend the funeral of an old friend, 
Arthur Marks. Mr. Cuthbert left Law- 
rence Monday evening, going on to Man- 
hattan, Blue Rapids, and arriving in Marys- 
ville, Kans., Tuesday evening. Mr. Kahn 
had left him at Lawrence, going south into 
Kansas on a business trip. It was Mr. 
Cuthbert’s intention to stop overnight in 
Marysville in order to make connections 


with a train leaving for Fairbury, Neb., 


the next day. 

Reports from the hotel at which he 
stopped, stated that Mr. Cuthbert was as- 
signed a room in which were two. beds. 

After retiring about 10:30, the midnight 
train brought so many guests that the 
management found it necessary to assign 
two additional persons to Mr. Cuthbert’s 
room, The two had been in the room but 
a short time when they noticed that their 
preparations for bed did not awaken Mr. 
Cuthbert who was apparently sleeping 
quietly. Becoming worried the two inves- 
tigated and found that Mr. Cuthbert had 
already passed away. 

Upon the coroner’s investigation, the 
Kansas City Club address: was found and 
the authorities called there. Mrs. Louis B. 
Ely, 7341 Holly St., Mr. Cuthbert’s niece, 
was notified. Mr. Ely and Gene Munn, 
formerly a partner in the firm of Knaul- 
Cuthbert-Munn Jewelry Co., 
mediately to Marysville where they identified 
the body and had it returned to Kansas 
City. 

Funeral services were held at the home of 
Mrs. Louis B. Ely, Friday afternoon, 
Aug. 26, and burial was in the family lot 
at Elmwood Cemetery. 

Mr. Cuthbert was born in Kent, O., 
October 23, 1863. He learned the watch- 
making trade when a very young lad and 
worked for a time on the repair bench. 
Some little time later he went to St. Louis 
where he became connected with the Massa- 
Lewis Jewelry Supply Company as a sales- 
man for St. Louis and vicinity. Following 
his connection with the St. Louis firm, he 
became associated with Otto Young & Co., 
Chicago. He acted as traveling salesman 
for this firm throughout the central and 


went im- ° 


THE JEWELERS’ CIRCULAR 


southwestern States for over 25 years. 

In July, 1916, he became a member of 
Knaul-Cuthbert-Munn Co., which began 
business at that time in Kansas City. 

Mr. Cuthbert was a man of even tem- 
perament and lovable disposition. Because 
of this and because of his long years of 
experience on the road, he had a great 
number of friends. 

~eceased was a 32nd Degree Mason and 
a member of the Shriners. He had made 
his home at the Kansas City Club during 
the past several years. He is survived by 
two nieces, Mrs. Louis B. Ely and Margaret 
Fulton, Kansas City, Mo., and by a son, 
Stuart V. Cuthbert of Minneapolis, Minn. 








Silver Trophy for Life Boat 
Race Awarded on Labor Day 


(PHE beautiful and unusual silver trophy 
shown herewith was contested for in a 
unique race held on Labor Day in which 
the lifeboat crews of a number of ocean- 
going liners were entered. The course of 
the race was from the Statue of Liberty to 
the Battery wall, at the lower end of New 
York city, and was won by the crew of the 
Segundo. 

This prize,. which is known.as the Com- 
modore William H. Todd trophy, must be 
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THE LIFEBOAT TROPHY 


won three consecutive times before it be- 
comes the permanent property of any crew. 

The trophy, which is in the form of a 
vase, measures approximately 38 inches in 
height. It is surrounded on the top by a 
frieze showing a scene of a race, beautifully 
etched in relief. The handles are so formed 
as to depict handsomely modelled winged 
sea horses symbolizing speed and strength. 
Supporting the cup is an ornamental form 
with sea dolphins frolicking around a billowy 
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effect of waves. The front of the cup bears 
the following inscription: “The William H. 
Todd International Life Boat Racing Trophy 
1927.” Below this is the seal of the Nep- 
tune Association, in relief etching. The cup 
rests upon a richly formed ebonized base. 
The surrounding shields are in the form of 
shells on which will be inscribed the name 
of the winning crew for each year. Below 
this is a raised shield with a decorative rope 
border inscribed as follows: “Presented by 
Commodore William H. Todd for annual 
competition among the crews of the steam- 
ships of the world. To be won three times.” 
The entire trophy is finished in French grey 
and burnished silver. The trophy was de- 
signed by Col. Chas. J. Dieges and produced 
by the firm of Dieges & Clust, manufactur- 
ing jewelers, 15 John St., New York. 

The event for which this trophy was the 
prize was sponsored by the Neptune Asso- 
ciation, 82 Broad St., New York. The fact 
that crews from various countries, including 
Holland, United States, France, Germany, 
England and Norway, were entered in the 
race, created a great deal of interest among 
the public and seafaring folk. 








Death of C. B. Brown 


“yr 
Former Ithaca, N. Y., Jeweler Passes on bi 
the Home of His Daughter at 
Yonkers, N. Y. 

Irnaca, N. Y., Sept. 1.—Collingwood B. 
Brown, at one time president of Ithaca, 
when this city was a village and for nearly 
50 years a leading jeweler here, died Aug. 
25, at the home of his daughter, Mrs. E. 
P. Lasher, in Yonkers, He was in his 86th 
year and had been: in failing health for the 
last year. The body was brought to Itha¢a 
for burial and funeral services were con- 
ducted Saturday at 4 p. M., at Gilbert 
Funeral Parlors, 125 E. Buffalo St., with 
interment in East Lawn Cemetery. 

Mr. Brown was president of the village 
of Ithaca in 1886 and the following year 
he was one of a committee which drew up 
a charter for the City of Ithaca. He wds 
active in civic service and had been. elected 
a village trustee on the Democratic ticket 
in 1879. 

Collingwood B. Brown was born in 1841 
in Canada of English and Scotch parentage. 
When 14 years of age, he left home and 
served two years in the jewelry store con- 
ducted by a brother-in-law in Porona, Gan- 
ada. Thereafter he returned to the parental 
roof, went to school for four years and 
worked four years in his father’s hardware 
store. 

He came to Ithaca in 1862 to further his 
education in its academy, his elder brother, 
Thomas, being a resident of Ithaca. Prefer- 
ring his education in the jewelry trade 
rather than in school, however, he became 
associated with Samuel L. Vosburgh in a 
jewelry shop. 

There he remained until 1870 when he 
established a jewelry business of his own. 

He was an active Mason, belonging to St. 
Augustine Commandery, Knights Templar, 
and to other Masonic lodges. He was also 
an Odd Fellow. He was for 15 years a 
member of Toronada Hook and Ladder Fire 
Co., No. 3, and also a member of the Pro- 
tective Police. 
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Oriental Button Pearls 


AN UNUSUAL COLLECTION 
IN PAIRS FOR STUDS 
AND SINGLE PEARLS FOR MATCHING 





Ranging in Sizes from 3 to 20 Grains 


CHARLES H. CONANT & BRO. 





























Importers of 527 FIFTH AVENUE 
Pearls, Diamonds and Precious Stones NEW YORK 
and 
MARQUISE EMERALD CUT 









and other fancy shaped 


DIAMONDS 






LOUIS FELDENHEIMER 


2 West 46th Street NEW YORK 





















| FREDERICK W. RAUCH 
522 Fifth Ave. New York 








Pearl NecKlaces 


Loose Pearls for Additions 









Pearl Ropes BlacK Pearls Button Pearls 
Fancy Cut Diamonds and Precious Stones 


























September 7, 1927 


THE JEWELERS’ 


CIRCULAR 


“Points” in the Latest Jewelry 





Style Trend ine Paris Gowns Reflected in Jeweled Hangings and 
in Watch, Bracelet and Chain Designs—Jewels for Hats 


Paris, Aug. 24.—The Parisienne has al- 
ways been known as the epitome of fickle- 
ness, and this is the case with fashions, more 
than with anything else in her varied life. 
Just now she has decided to go in for 
“points.” This was foreshadowed by the 


wearing of the square shawl, folded 
into two, with a point lying on the 
back of the gown. The shawls being 


in gaudy colors of all kinds, the outline of 
the shaw! naturally stands out, on the black 
background, or on the crimson surface of 
the dancing dress. The next thing that 
came in was the fichu, also the result of 
wearing the shawl, as it made a natural fichu, 
where the two “ends” came over the shoul- 
ders. This naturally led to the pointed 
decolleté, and as the Parisienne never does 
anything by halves, the uneven hem effect 
has also come in, to popularize “points,” at 
the bottom of the gown as well as at the 
top. The sleeves, cut in points, at the wrist, 
when long sleeves are worn, is also another 
illustration of the rule of running to ex- 
tremes, 

One of the newest models for evenings, in 
black or in scarlet crepe de chine (these 
crepes go under fancy names, but are sub- 
stantially the same thing) is cut with a 
fichu, front and back, to make the decolleté, 
with long sleeves. The transparent sleeve 
has a wide wrist, cut in a point, that falls 
away from the arm. The skirt is composed 
of panels with points, the panels being joined 
with openwork stitching. These points, 
everywhere, are made at equilateral angles, 
or perfectly symmetrical. Each point as 
well as the points that hang from the fichu, 
composed of the same fabric have a jewel 
hanging from them. Emeralds or merely 
green beads, are used, for black. For the 
scarlet crepe, diamonds are the proper thing, 
they are “diamonds” of course, being too 
large for fine stones. Sometimes jet, beauti- 
fully cut, is also seen for hiack models. 
Sometimes again, the “points” are all out- 
lined with jet, with “diamonds” or “pearls” 
as the case may be. As yet these “points” 
on gowns and in decolletés and fichus have 
only modified jewelry in the way already 
pointed out, by compelling jewelers to make 
light chains, weighted with a pendant or 
locket, to make the chain fall so as to show 
beneath the fichu. All round chains have gone 
out in consequence, it being necessary that 
the two strands fall close together. This 
has brought in the flat “catch” holding the 
two pieces of chain together under the chin. 
All these indications are portents and signs 
of coming fashions, and while much square, 
cube and geometrical stuff generally is seen 
mm the shops, it is already known that the 
designers are thinking in “points.” 

; An instance , is the new locket watch, oval 
in shape, but with a distinct point, at either 
end. About an inch in length, the delicate 
pale blue locket holds a watch, long and very 
Narrow, the dial being just visible, among the 
Icrustation of diamonds, set in the enamel, 
which is painted with minute pink forget- 
me-nots. This is a pretty present for a very 


young woman and it needs good eyes to see 
the watch, and still more so to tell the time. 

A ring watch, half an inch in height, 
showed the same tendency. Filbert-shaped— 
filbert nuts, with their points are the shape 
given to points in jewelry at present—the 
points stood up and down, making the case 
of the watch, which closed. This case in 
platinum, set with diamonds, the center in 
much higher relief than the edges, with one 
large diamond in the centre, the remainder 
being very tiny, concealed a tiny dial. There 
was little room for the works, and although 
these finger-ring watches are supposed to 
keep good time, it seems almost improbable. 
Naturally, the lady who invests in a finger- 
ring watch rarely wears it for long, she 
tiring of a mode that, after all is somewhat 
eccentric. ' 

The new point fashion is seen again in 
gold watch chains, that always have a cer- 
tain sale among the middle classes. The 
chain is made up of links, either filbert or 
lozenge shape. These links are worn length- 
wise, one link being attached to the other by 
a tiny link. The lozenge, not being four- 
square, but oblong, is worn at a tilt, with a 
pleasing effect. These filberts and lozenges 
are filled with delicate traceries, like lace- 
work. Very occasionally necklaces, with 
lockets, are seen in the same patterns, while 
bracelets are also worn, to recall the “points” 
of the gown. 

A bracelet, composed of broad enamel 
links, with a delicate flower pattern, alter- 
nating with diamond loops, something quite 
new, had the large enamel links laid at an 
acute angle, making the ubiquitous points. 
Jewelry patterns have been somewhat af- 
fected by the great poularity of lace, of re- 
cent seasons, the “points” being borrowed 
from lace patterns and the “filled-in” effects 
also coming from the same source. For 
everything in dress acts and reacts. 

; Embroidery is coming in again, too, which 
is a sign that things are returning to a pre- 
war footing. Laces and embroidery gowns 
need delicate handling at the laundry or 
cleaners, especially when they are made 
with “points,” and their existence shows 
that the war carelessness and destructive 
spirit have more or less passed away. 

* * * 


An entirely new branch of the jeweler’s 
trade is providing real jewels for hats. 
Much imitation stuff has been seen, but on 
the large straw—a dainty silk-finish straw 
is used—or soft felt hat, a jewel is seen. It 
4s poised among the bunch made of broad 
ribbon, to match the color of the hat, to 
make a center. A cabochon in diamonds, 
or in pearls, rhine or not, as the case may 
be, is seen, a dagger in rubies, or with a 
line of rubies, with two outer lines of dia- 
monds is seen. Jet and steel, cut in facets, 
are also used. On smaller and plainer hats, 
steel trimming is used, strands of steel being 
threaded through the trimming in felt, to 
match the felt or the hat, or through the 
velvet trimming. 


This hat jewelry is a line apart that will 


75 


increase the necessity of a combifiation of 
forces, a collaboration between jeweler and 
dressmaker, between jeweler and modiste. 
For sometimes the ornament on the big hat 
is repeated on the gown, for the big hat is 
intended to be worn while dancing or at 
the matinee. A lady in the front of a box 
was recently seen in a large brimmed hat, 
turned up behind, in black felt, the only 
ornament being one of the fashionable ruby 
daggers. Her skirt was caught up with a 
similar dagger at the side. Although 
wealthy it is doubtful whether the “rubies” 
were fine gems, although a tiny chain fas- 
tened them to a safety pin, to prevent loss, 
indicating value. 








Creditors Committee Recommends 
20 Per Cent Settlement 


PHILADELPHIA, Pa., Sept. 6—The value 
of a good name in the jewelry business was 
illustrated here this week in the action taken 
by a number of Sansom St. business men 
and New York creditors in the case of 
M. Bogandof, who found himself unable to 
meet his obligations. Mr. Bogandof, for 
several years in the wholesale trade and 
more recently in the retail line on S. Broad 
St., admitted to his creditors that a sequence 
of misfortunes, due principally to having 
trusted others who failed in their obliga- 
tions, had resulted in his ability to meet his 
bills and notes. His liabilities he placed 
at about $35,000 with no immediate prospect 
of payment in full. 

Instead of foreing him into bankruptcy, 
the principal creditors here called a meeting 
and invited the New York merchants hold- 
ing Mr. Bogandof’s paper to meet with them. 
It was discovered at this meeting that while 
three months ago the jeweler’s liabilities 
amounted to $75,000, he had in that time paid 
off obligations amounting to $40,000, leaving 
a balance of $35,000, some of it secured. 

All the creditors felt kindly toward the 
jeweler, and rather than force him into 
bankruptcy, thus dissipating much of the 
available assets, it was decided to appoint a 
committee to see what was best to be done. 
The committee named was J. M. J. Costello, 
who was elected chairman; Max E. Gordon, 
Nathan Halpert and Harry Spivak, all of 
Sansom St., and Max Cannengisser of New 
York. 

After a thorough examination of the affair 
of the debtor, the committee recommended 
a settlement on a basis of 20 per cent. Of 
this, 10 per cent. is to be paid in cash; five 
per cent. by Jan. 20, 1928, and the remainder 
by April 20. Canvassing of the other credit- 
ors is now going on, ard thus far the senti- 
ment is unanimous for accepting the terms 
voted by the committee. Meantime it will be 
arranged for Mr. Bogandof to continue in 
business at the S. Broad St. store, and the 
arrangement is commended generally among 
the trade here. 








Among the firms to take advantage of the 
new airplane express service which was 
started from Providence, Thursday. were: 
Ostby & Barton Co., package to Chicago; 
Karpeles Co., packages to Chicago and Los 
Angeles; Blacher Bros., to New York and 
San Francisco; the Metal Craftsman, Inc., 
to Chicago, and Brown & Sharpe Mfg. Co., 
to Chicago. 
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They’re Off !! 


Our representatives are now on their way to 
your city. They carry with them a complete line 
of diamond rings of that quality which has made 
the WESSELTON name famous wherever the 
best in diamonds is appreciated. Thousands of 
America’s leading jewelers are featuring this line 
exclusively. 


Wesselton Diamond Co., Inc. 
Manufacturers of White Gold Diamond Rings 


527 Fifth Avenue New York City 
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2 West 46 Street — New York. 
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Death of Oscar E. Place 





Veteran Jewelry Manufacturer of Provi- 
dence Was in His Seventy-seventh 
; Year 


Provipence, R. I., Sept. 3—The funeral 
of Oscar E. Place, president of the manu- 
facturing jewelry concern of O. E. Place & 
Sons Co., Inc., 144 Pine St., this city, who 
died at his home at Hillsgrove, R. I., early 
Wednesday morning in his 77th year was 
held this afternoon from the Hillsgrove 
Methodist Episcopal Church and was at- 
tended by a gathering of relatives, friends 
and business associates that taxed the capa- 
city of the church. The solemnity of the 
occasion was intensified by the fact that it 
marked the 55th anniversary of the marriage 
of the deceased to Mrs. Place who survives. 
Burial was at Swan Point Cemetery this 
city, his four sons being the bearers. 

Mr. Place was one of the oldest manu- 
facturing jewelers in Providence and was 
among the last of the rapidly disappearing 
class of leaders in the local industry who 
came up from the bench, following a 
rigorous training by apprenticeship. He had 
been for several years a New England di- 
rector of the National Jewelers’ Board of 
Trade, of which his firm is a member, as 
well as a member of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association. For several years he was a 
member of the New England Good and 
Welfare Committee, one of the most im- 
portant in the National Jewelers’ Board 
organization. 

Although never affiliated with any frater- 
nal organizations or accepting public office, 
he was for many years until his illness, ac- 
tively interested in the affairs of his town 
wherein he had been a resident for more 
than 50 years, and his home grounds were 
among the handsomest in that section. Born 
and reared on a farm, Mr. Place enjoyed 
an especial love for horses, flowers and farm 
products and was always surrounded by the 
choicest of these making them his hobbies. 
Aside from his home life and _ business 
affiliations, the only organization of which 
he was a member was the Pomham Club. 

He was born at East Greenwich, R. IL. 
on March 17, 1851, the son of Daniel W. 
and Hannah R. Place and attended the dis- 
trict schools of that section. His boyhood 
days were spent on his father’s farm in 
that part of his native town known as 
“Frenchtown.” He attended the East Green- 
wich Academy and later taught in the 
schools in that part of the State. 


In 1869 he came to Providence to learn 
the jewelry business, entering the employ of 
the old-time manufacturing jewelry estab- 
lishment of Sackett, Davis & Co. 

After completing his apprenticeship he re- 
mained with that concern for several years, 
and was afterwards associated with the firm 
of William Smith & Co. until the early 80’s, 
when he decided to go into business for him- 
self. In 1882 with the late John P. Peter- 
Son and Louis W. Vaughn, a_ partnership 
was formed and as Place, Peterson & Co. 
the firm began to manufacture a general 
line of high-grade jewelry at No. 1 Calen- 
der St., removing after a short time to 78 
Friegidship St. Upon the.death in 1895 of 
Mr. Vaughn, the remaining partners pur- 
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chased Mr. Vaughn’s interest from the 


widow and continued the business without 
change of style, until March, 1898, when 
they dissolved. 

Mr. Place continued the business under his 
individual name until January 17, 1905, 
when the present company was incorporated 
under the laws of Rhode Island with an 
authorized capital of $50,000. As his sons 
had grown up they had learned the jewelry 
business from their father and eventually 
entered the firm—the one exception being 
Desmond L. Place, now of Ocean City, N. J. 
Upon the organization of the corporation 
under its charter, the deceased was elected 
president; Adelbert E. Place, former presi- 
dent of the Warwick Town Council and one 
of the most prominent members of the Ma- 
sonic fraternity in this State, became vice- 
president; Alpheus S. Place, secretary and 
treasurer and these, with a third brother, 
John R, Place, formed the directorate. 

From the time of the establishment of 
the business, the deceased had been the sales 
representative and was widely known 
throughout the trade in all parts of the 
country. But after the incorporation of the 
business the sons, Alpheus and John became 
the salesmen. When the Metcalf building, 


at Pine, Page and Richmond Sts. now al-’ 


most entirely occupied above the ground 
floor by jewelry manufacturers and allied 
trades, was erected, the O. E. Place Co. be- 
came the first tenant and is still occupying 
the same quarters, now considerably en- 
larged, that it took at the beginning. 

Mr. Place married Sept. 3, 1872, Miss 
Mary E. Sprague, daughter of John J. and 
Mary G. Sprague, who with the four sons, 
survives him. Five years ago Mr. and Mrs. 
Place celebrated their golden wedding anni- 
versary. He is also, survived by one 
brother, Almon I. Place of East Greenwich, 
R. I., and four grandchildren. 








Creditors Start Bankruptcy Proceed- 
ings Against K & S Jewelry Co., 
Inc., Providence, R. I. 


ProvipENcE, R. I., Sept. 3—An involun- 
tary petition in bankruptcy was filed in the 
United States District Court here last Tues- 
day against the K & S Jewelry Co., Inc., 
manufacturing jewelers at 22 Conduit St. 
this city. The petitioning creditors and the 
amount of their claims are as follows: Mau- 
rice Sweet, $410; Bertha Sweet, $250; Max 
Margolis, $30; Joseph C. Brady, $15.32, and 
Charles P. Kuehner, $71.10. David C. Adel- 
man, a Providence attorney, was named by 
Judge Ira L. Letts as receiver. 

The K & S Jewelry Co., Inc., was granted 
a charter in July under the laws of Rhode 
Island to conduct a manufacturing jewelry 
business in Providence with an authorized 
capital of $25,000 no-par value common 
stock. Charles Kleiner was made president 
at the organization of the concern, and Mau- 
rice Sweet, secretary and treasurer. Almost 
at the outset a controversy arose between 
Messrs. Kleiner and Sweet regarding finan- 
cial matters and as a result last week Mr. 
Kleiner filed a petition in Superior Court 
asking that a receiver be appointed for the 
purpose of dissolving the concern. The mat- 
ter was assigned for a hearing to be held 
next week. 
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The Late A. D. Cook 


Last Honors Paid to Beaston Jeweler Whose 
Death Was Announced Last 
Week 


Arthur Doane Cook, treasurer of A. 
Stowell & Co., Inc., who died Aug. 26 in his 
fiftieth year, was one of the most active 
members of the New England Jewelers’ Golf 
Association. He attended all but one of the 
Spring meetings. He was in addition a 
member of the Brae-Burn Club, the Neigh- 
borhood Club and the Algonquin Club. 

Coming to the Stowell concern soon after 
he finished school, he served as vice-presi- 











THE LATE A. D. COOK 


dent until his father’s death, in 1922, when 
he took on the added duties of treasurer. 
The diamond end of the business was his 
specialty. 

The funeral was private, but a number of 
the older employes of Stowell’s were present. 








Death of William L. Berry 


PHILADELPHIA, Pa., Sept. 6—A veteran of 
the retail jewelry trade passed on in the 
death of William L. Berry, for more than 40 
years in business, his store of late years 
being at 22 S. 2nd St. He was a victim of 
cancer of the stomach from which he had 
suffered for several years, but he stuck to 
business as long as he was able. Mr. Berry’s 
wife died five years ago. 

His brother. has been named executor of 
the estate, and for the present one of his 
nephews is carying on the business. 








American jewelers would do signal serv- 
ice to their clients leaving for Europe if they 
warned them to take only replicas of their 
jewelry abroad, leaving the originals in the 
safe at the bank at home. There have never 
been so many desperate characters about, 
warned a Paris police officer, as this Sum- 
mer. Thieves appear to be able to enter 
people’s rooms without waking them and 
carry off everything, down to their clothing. 
This is no doubt owing to the increased 
noisiness of great cities. 
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| Fine Single Stones Calibre 


: Emerald Necklaces 


' Carved Stones 


ROBINSON & SVERDLIK, Inc. 


: —IMPORTERS OF PRECIOUS STONES\—~ 
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The Gift to : The Growing Demand 
Her Fiancee for 


STAR SAPPHIRES 


is merely a natural tribute to the most 
beautiful and entrancing of Gems. 


THE STAR SAPPHIRE 


is selling itself to Lovers of Fine Jewelry. 


Louis N. MARX 
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Cited for Contempt 





Bankrupt New York Diamond Dealer Fails 
to Obey Court Order to Turn Over 
$43,000 in Diamonds to Receiver 


For refusing to comply with an order of 
the United States District Court, directing 
him to turn over to the receiver in bank- 
ruptcy $43,000 in diamonds, or its equivalent, 
Samuel R. Dawson, dealer in jewelry, pre- 
cious and semi-precious stones, 10 W. 47th 
St., New York, was cited for contempt last 
Wednesday by Judge Francis A. Winslow 
in the Federal Court at New York. At the 
same time, Judge Winslow refused to grant 
a motion made by Dawson’s attorney to re- 
view the referee’s report on which the turn- 
over order was based. 


In citing Dawson for contempt, Judge 
Winslow indicated that the story told by the 
bankrupt about the loss of $43,000 in dia- 
monds was preposterous. The court pointed 
out that if he possessed these diamonds which 
represented his fortune, and they were lost 
in the manner described by Dawson, he would 
certainly show more than a passing interest 
in locating them and, unlike the bankrupt, 
certainly would notify the police and the in- 
surance company as well as his creditors. 
For anyone to do different, the judge pointed 
out, is inconceivable. 

The turnover order was issued last July 
by Referee Davis, and was the outcome of 
an action instituted by Goldman & Frier, 15 
Maiden Lane, and Robert P. Levis, attorneys, 
representing the creditors and the receiver. 
This is believed to be one of the first turn- 
over orders issued against a jewelry concern 
in New York in more than 10 years. The 
testimony on which the turn-over order was 
granted was taken under Section 21A of the 
Bankruptcy Act, and showed that on March 
18, 1926, Dawson claimed that a wallet of 
diamonds, valued at $43,000, disappeared. In 
his testimony, Dawson stated that. on the day 
mentioned he went to the offices of Leroy 
Present at 170 Broadway, in which building 
Dawson was also located at that time, and 
both he and Mr. Present compared the for- 
mer’s wallet of gems ‘with the diamonds 
which the latter had in his possession. After 
a conference in another room, during which 
time Dawson claimed he left his gems-on the 
table in Mr. Present’s private office, the 
bankrupt testified that he left the place and 
neglected to take his gems from the table. 
According to Dawson’s story, he did not 
miss the stones until after he had left the 
office and had gone out of the building. In 
his testimony, Mr. Dawson also stated that 
he did not notify the police nor any of his 
creditors of his loss, and neither did he tell 
his insurance broker or even his wife. Mr. 
Present, testifying at this hearing, denied 
that Dawson had left the stones in his office, 
and that he was never told of the loss of the 
wallet. Instead, it is claimed, Dawson con- 
tinued throughout the year to buy goods, 
purchasing approximately $15,000 from Mr. 
Present, at whose place of business he claims 
he left the diamonds. 

After reading the motion of Goldman & 
Frier and Robert P. Levis, asking the court 
to punish Dawson for contempt in not com- 
plying with the turn-over order, the motion 
was granted. The necessary papers are now 
being prepared by the attorneys for the re- 
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ceiver and creditors. The National Jewel- 
ers’ Board of Trade has become active in 
this case and in an interview with a JEWEL- 
ERS’ CIRCULAR reporter, Herbert A. Wolff, 
counsel for the Board, said “The Finance 
Committee of the National Jewelers’ Board 
of Trade, upon the application of some of 
its members, has interested itself in this mat- 
ter. Hereafter the Board’s counsel will co- 
operate with Goldman & Frier and Robert 
P. Levis in any further proceedings to be 
taken in this case.” 








Summer Outings 





Inclement Weather Interferes with Pleasure 
of Employes of Providence Concerns 
but Many Events Are Held 

ProvipeNce, R. I., Sept. 3.—The incle- 
ment weather conditions of the past month 
have put several crimps in the plans of 
the manufacturing jewelry shops and de- 
partment stores for the holding of the an- 
nual outings and while some have been held 
irrespective of the weather, others _ have 
been postponed and withall the summer 
has been far from as enjoyable as some 
years previously. There are a number of 
the outings still on the schedule. But not- 
withstanding conditions more than half a 
dozen of these affairs have been held since 
a week ago. 

Employes of the American Metal Crafts 
Co., Inc., No. 3 Maiden Lane, Attleboro, 
enjoyed their annual outing at Crescent 
Park on the east shore of Narragansett 
bay, last Saturday in spite of the heavy 
downpour of rain which spoiled the day. 
Games and sports could not be indulged in 
to make the trip the complete success that 
the committee consisting of Thomas H. 
Kelliher of the firm and John Donnelly 
and Dominico Conlon had planned for. A 
shore dinner was enjoyed at noontime and 
all stayed at the park during the afternoon. 

-L. G. Balfou- Co. 

Despite the pouring rain when the time 
came for leaving the factory at 25 School 
St. last Saturday morning, 315 employes of 
the L. G. Balfour Co. made the trip from 
Attleboro to Rocky Point and enjoyed a 
big day of it. Just 70 privately owned auto- 
mobiles and one big bus conveyed the merry 
party, which was conveyed from the fac- 
tory to the-state line into Rhode Island by 
a Massachusetts motorcycle officer and by 
two other motorcyclists from the line to 
the Warwick carbarn where the final lap 
was made in tow of a fourth officer. Upon 
the return to Attleboro that evening, John 
R. Gray, chairman of the committee said 
he had never witnessed such shop spirit 
and was gratified by it. He also expressed 
his thanks to the committee that gave him 
its best efforts to make the day the success 
that it proved to be. Those who assisted 
as committee members and officials in the 
sport program were: Sport committee— 
Harry Fisher, William Reynolds and 
Harold Walker, for men’s sports—and 
Miss Laudia Brosseau and Miss Mary Eden 
for women’s _ sports. Transportation— 
Clarence Weeman; Dinner—Hugh Butler 
and Ray Bradshaw. Starter for sports— 
Jake Johnson; Judges—E. S. Quimby, Earl 
Kiff and Ellsworth Field; Clerk—H. Court- 
ney Treen. The members of the Balfour 
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Athletic Association .baseball team of the 
Manufacturers’ League were -guésts of the 
firm at the dinner, which was one of the 
high spots of the day’s program. In the 
sport ¢ompetition tHe principal winners were 
Jimmy Johnsen, Ray “Burton and Mildred 
Cooney, Miss Irene Troucheon also winning 
many points. Each event carried two 
prizes, which were varied and valuable. 


Mason Box Co. 

Rain failed to stop the annual outing: of 
employes of the Mason Box Co. of North 
Attleboro last Saturday. Early in the morn- 
ing a large delegation left by automobiles 
and motor buses for Revere Beach, Mass., 


“where a good time was had. The indoor 


attractions at the resort that were substi- 
tuted in place of the program of outdoor 
sports that had been arranged, proved popu- 
lar and at noon a shore dinner was served 
to which everyone did full justice. 


Finberg Mfg. Co. 
The annual outing of the employes of the 


‘Finberg Mfg. Co. was held last Saturday 


afternoon at the grounds of the Summer 
home of President Joseph Finberg in Touis- 
sett.. Irrespective of the weather, nearly all 
of the employes were in attendance and 
about 75 sat down to one of Mr. Finberg’s 
famous .clambakes. The dinner was excel- 
lent and was thoroughly enjoyed. Due to 
the weather conditions the program of out- 
door games and sports that had been ar- 
ranged by the committee was omitted to 
the great regret of everybody. 
C. O. Sweet & Son Co. 

C. O. Sweet & Son Co., of Attleboro, 
held the annual outing of its employes at 
Crescent Park last Saturday in spite of 
the bad weather and had a good time, the 
principal feature of the affair being a spe- 
cial shore dinner. The games and sports 
however, were postponed but one night this 
week the employes all went to Hayward 
field in the town and competed for the prizes. 


Baer & Wilde Co. 

Employes. of thé -KUM-A-PART  fac- 
tory enjoyed their annual outing which was 
held at Crescent Park on Thursday, Sept. 1, 
and the affair was voted one of the most 
enjoyable ever held despite the rainy 
weather. After arrival a shore dinner was 
served followed by various sports. The 
contests brought forth the following winners: 
Peanut race, Mary Collier; cracker race, 
Mrs. Edith Barton; pipe race, Thomas 
Gosslyn; shoe race for girls, Mary Collier, 
first, Bertha Mutlow, second; shoe race for 
men, Eddie Johnson, first, John Hodge, 
second; three-legged race, Alice Miller and 
Ernest Sprague; girls’ 100-yard dash, 
Agnes Blake; men’s 100-yard dash, Eddie 
Childs. During the evening the various at- 
tractions and dancing affored pleasant 
diversions for all. 


Bugbee & Niles Co. 

Employes of the Bugbee & Niles Co. of 
North Attleboro, accompanied by members 
of the firm held their annual outing last 
Saturday at Ye Olde Hummocks, where a 
program of indoor sports was carried out 
when it was found impossible to carry out 
the committee’s original program, and fur- 
nished considerable amusement. Dancing 
was also enjoyed during the afternoon and 
evening. At 4 o’clock a special shore din- 
ner was served. 
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Individual Pieces 


—ALSO— 
Calibre and Fancy Shapes 


Gems as well as 
Commercial Stones 
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MIKIMOTO PEARLS | 


(Genuine Pearls Cultured) 


Mikimoto Pearl Necklaces 
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Pearl Culture Farms: 





Offices : K. MIKIMOTO 
FR 1 ~~ 535 FIFTH AVENUE waco BAY 
LONDON—DIAMOND HOUSE NEW YORK NANAO BAY 
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THE BUYERS’ DIRECTORY 


Price $1.00 
Jewelers Publishing Corp., 11 John St., New York 














The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 


number of customers. 
Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 





Direct from Mines in India, Ceylon and South America 


ZIRCON’S 


And other precious Stones 
Expert Diamond Cutting and Lapidary Works 


F. J. ESSIG and MENG CO. 


162 N. State 8t., Butler Bldg. 
45 Years in Chicago 








The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 


Pat. Feb, 20,1917 20 W. 22nd St., New York pit yay 25, 1920 
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Fast Work By Police 


Camden Authorities Turn Attempted Rob- 
bery Into Capture of Window 
Smasher 


PHILADELPHIA, Pa., Sept. 6—Fast work 
by the Camden police turned what was ex- 
pected to be a fine piece of work by Phila- 
delphia window smashers into an appearance 
before a magistrate and the certainty of a 
taste of “Jersey Justice” for the gang. The 
iewelry store of Greenetz & Pellikoff, at 833 
Broadway, in the city across the river, had 
been selected for the robbery which had 





DIAMONDS REPORTED TO HAVE BEEN 


been so nicely planned that, but for the vigil 
lance of the police, a heavy haul of loot 
would have been secured. 

Two policemen and an acting sergeant of 
police were standing in an‘ alley near the 
jewelry store, on the watch for suspicious 
characters because of the large number of 
robberies that had occurred in that district 
of late. Suddenly they heard a speedy mo- 
tor car dash by and halt. Stepping to the 
entrance of the alley, they saw four men 
jump from the car, run to the jewelry win- 
dow, and one of the men swing a padded 
stone against the glass. Hardly had the win- 
dow been broken before all four men thrust 
their hands inside the large hole and swept 
every article within reach into their hands. 
Then they ran for the car, some in their 
haste dropping pieces of jewelry on the side- 
walk. 

As the. thieves were about to step into the 
car, they were confronted with the police- 
men who, with revolvers drawn, had crept 
from the alley and gained a position on one 
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side of the machine. The surprised rob- 
bers surrendered when they saw the guns, 
and inside of a minute after they had 
smashed the glass were handcuffed and on 
their way to police headquarters in their own 
car. In court they gave their names ad- 
mittedly fictitious, and said they. were from 
this city. At the hearing they were ‘held 
in $10,000 bail each for the action of the 
Grand Jury, which meets in October. They 
were unable to furnish bail. 


‘Camden police do not believe the men are. 


experts in the window smashing game or 
they would have left one man at the wheel 
‘of the car in readiness for a quick dash if 





PART OF JEWELS PLEDGED BY QUEEN ISABELLA TO FINANCE VOYAGE OF COLUMBUS 


necessary. So quickly was the capture ef- 
gected that the prisoners had no chance to 
throw any of the loot away, and an in- 
ventory by the jewelry firm showed that 
every piece was recovered. 

While the Camden police are not certain 
the prisoners had anything to do with the 
large number of recent robberies in that city, 
they are questioning the men closely in an 
effort to learn if they have been concerned 
in other window smashings there and in 
Philadelphia. 








JT. H. Mills, a watchmaker at 307 N. 7th 
St., Richmond, Va., is sending out a warn- 
ing to the jewelry trade, asking members 
to watch out for a watchmaker and jewelry 
auctioneer whom he had formerly employed 
and who, he claims, robbed him of tools and 
materials. Mr. Mills has obtained a warrant 
for the arrest of the man, whose salient 
characteristic, he says, is a right eye of 
elass. The man, he said, was traced as far 
as Harsonburg, Pa. 
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Are Isabella’s Jewels Here? 


Report from Atlantic City Says Diamonds 
There Were Pledged to Aid Colum- 
bus’ Voyage 
If a report that comes from Atlantic City 
is authentic, the people in this country may 
have a chance to see some of the jewels 
which, history records, were pledged by 
Queen Isabella of Spain to finance the vey- 
age of Christapher Columbus for a new 
route to India,. and whieh resulted in the 
discovery of a new continent: instead. The 
jewels in question consist of a diamond 
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breast piece and pin, which, according to 
records held by Harold A. Brand of the 
New Jersey resort, were the property of 
Queen-Isabella and part of the jewels which 
made the discovery of America possible. 

In the set to which Mr. Brand claims 
these records apply are about 280 stones 
weighing in all about 500 carats. The breast 
piece has seven large drops, the largest dia- 
mond in which is said to weigh about 54 
carats. 

If these gems are what they are reported 
to be, their value from an historical stand- 
point could hardly be estimated, but intrin- 
sically today they are said to be worth 
nearly a half million dollars. 








Walter H. Pruefer has sold his interest in 
the manufacturing jewelry firm of Pruefer 
& Jaeckel, Inc., Providence, R. I., and has 
severed his connecticn with that concern. 
Henry Jaeckel will remain with the concern, 
which will continue at the same’ address 
under the same n2me. 
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Ginta’ Ropes 


in All Sizes 
and Lengths 


“To the eye 
Identical” 
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10 More Salesmen 


ae 
a 
—- 











To carry the fastest growing Swiss 
wrist watch line in the country 
showing sales increase of 800% this 
year. Can use one or two men at 
once. Will make arrangements with 
other men for 1928: Only high 
grade men with established trade in 
selling watches need apply. 


Those applying for immediate arrangement 
please state, “States” you have a following. 


EMIL BRAUDE & SONS 


29 East Madison Street 


Chicago, Illinois 














Always Reliable 
Gold Alloys and Solders 


Alloys for bluish-white gold, the color 
that is so desirable; and the color holds. 
Alloys for green gold that will please 
you. @Solders for white gold, green 
gold and for yellow gold—in 1-dwt. 
pieces, distinctly marked to avoid mis- 
takes at the bench. Solders are strong, 
easy to handle, and the colors are 
good and permanent. 


Write for Complete Information. 


(cae 
[S.S WHITE} 


THE S.S. WHITE DENTAL MFG CO. 
INDUSTRIAL DIVISION 
152 W. 42nd Street New York, N. Y. 


FACTORY ADDRESS 
Prince Bay, Staten Island, N. Y. 





We Buy Sweeps, Scraps and Waste Materials 



































fact 
in | 


cap 
inte 
circ 
face 
heig 
pass 
of | 
wor 





UI 














September 7, 1927 


Death of Thomas Fleming 





Western Traveler and Secretary of Newark, 
N. J. Manufacturing Jewelry Concern 
Succumbs Following an Operation 


Newark, N. J., Sept. 6.—Thomas Flem- 
ing, secretary of the Jones & Woodland 
Co., manufacturing jewelers, 4 Garden St., 
died Saturday in the Murray Hill Sanitarium 
following an operation. Mr. Fleming, who 
for years had been western traveler for the 
concern, had reached Rochester, N. Y., on 
a trip, when he was unable to continue 
and returned to his home in East Orange. 
He was then taken to New York. 

Mr. Fleming had been western salesman 
for ‘the concern for 22 years and was well 
and favorably known to a wide circle in the 
jewelry trade. He was a member of the 
Brotherhood of Traveling Jewelers. 

The funeral was held Tuesday morning 
with services at Mullins Funeral Home, ‘976 
Broad St. Newark, and at St. Columba, 
Pennsylvania Ave. Interment was in Holy 
Sepulchre Cemetery. 

Deceased is survived by his widow, his 
father, a brother and two sisters. 








Death of Levi J. Perkins 


Provipence, R. I., Sept. 3.—The funeral 
of Levi Joseph Perkins, proprietor of the 
R. E. Sturdy Co., electroplater, at 67 Clif- 
ford St., was held at 9 o'clock this morning 
from St. Paul’s Church, Edgewood, and was 
largely attended. Requiem mass was cele- 
brated by the pastor, Rev. Michael J. Mc- 
Cabe. He died suddenly on Wednesday at 
his home, 85 Farragut Ave., from cerebral 
hemorrhage in his 61st year, and is survivéd 
by his widow, Mrs. Johanna M. Perkins, and 
one son. i 

Mr. Perkins was born at Walpole, Mass., 
Oct. 30, 1866, the son of Joseph and Ruth 
(Wetherbee) Perkins, and was educated in 
the public schools. He had been in the elec- 
troplating business for nearly a quarter of 
a century, and purchased the R. E. Sturdy 
Co. about a dozen years ago. He was well 
and favorably known among the electroplat- 
ing and manufacturing jewelry industries 
and at one time was president of the Provi- 
dence-Attleboro branch of the American 
Electroplaters’ Society. He was a member 
of St. Paul’s Council No. 2,385, Knights of 
Columbus, and of Providence Lodge No. 14, 
Benevolent Protective Order of Elks, both 
of which were well represented at the 
funeral. 








A Treasure-Trove at Knossos 
in Crete 





RECENT issue of Deutsche Gold- 

schmiede-Zeitung reports the following 
facts concerning a treasure just discovered 
in Crete. . It states: 

“From the soil of ancient Knossos, Crete’s 
capital at the beginning of our era, an 
interesting ring was found under peculiar 
Circumstances. In the steep cliffs which 
face the ancient palace was noticed, at a 
height of about 200 meters, several badger 
Passages which the archaeologist Fordyke, 
of the British Museum, thought would be 
worth investigating. It turned out that 
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these passages led to ancient graves in which 
a number of objects were found that may 
have dated from the 17th century B, C. 
Apparently, these graves, perhaps thousands 
of years ago, had been ransacked, and, only 
at the last probe, a small treasure was found 
in the deepest layer: golden oval beads, 
an ordinary gold ring, and another very 
unique. It is a signet ring of red gold 
with a boss having circular base instead 
of a box. , 

“This boss has 19 characters en- 
graved on it which run inwards along a 
depthed spiral, and among them are found 
some which belong to the class A of the 
Minoan script. One or two periods which 
divide the groups of signs are noticeable, 
and it is to be taken for granted from these 
same signs, they are the beginnings of two 
sentences following on from the holy sym- 
bol of the double axe. 

“A votive goblet which was found in the 
palace and that is likely to be of the same 
age as the signet ring, contains an elaborate 
inscription filled in with ink in the above 
mentioned spiral form. 

“The described ring, however, is unique. 
It may have even some higher intent if 
linguistics can get nearer to the meaning 
of the Minoan script.” 








Watchmaker Wanted 


Baltimore Police Warn Trade Against Man 
Who Disappeared After Getting Repair 
Jobs from Three Jewelers 


BaLtTimorE, Md., Sept. 3.—Following the 
issuing of a warrant charging larceny against 
Frederick Huber, watchmaker, Detective 
Captain Charles H. Burns, has warned jewel- 
ers throughout the country to be on the 
lookout for this man. According to Captain 
Burns and Detective Lieutenant Martin J. 
Mannion three Baltimore jewelers have lost 
many watches which were given to Huber 
to be repaired. 

Several months ago Huber came to this 
city and established desk room on Baltimore 
St., near Market Place. He made periodical 
visits to jewelers seeking work and was 
given a number of watches for repair work. 
Suddenly Huber disappeared and the watches 
could not be found. By diligent search of 
pawnshops one of the watches received from 
a Baltimore jeweler was found to have been 
pledged. Lieutenant Mannion said the watch 
was pawned by a man answering Huber’s 
description. 

The warrant charing larceny was obtained 
on information supplied by Sol. H. Klaven, 
1009 Pennsylvania Ave, Klaven charged that 
Huber obtained 16 watches from him on the 
promise of making repairs. None of the ~ 
watches were returned. One of the watches 
was a woman’s platinum bracelet watch 
mounted with 16 diamonds and was very val- 
uable. ; 

Watches valued at $200 were intrusted to 
Huber also by Morris Bernstein, 2313 E. 
Monument St., and Samuel Tissenbaum & 
Co. lost watches valued at $250. 

Huber’s plan of operation, detectives say, 
was to visit jewelers and collect watches for 
repairs. He is described as 40 to 45 years 
old, weighing 145 pounds; has smooth face, 
dark hair; he is 5 feet 2 inches high, and 
speaks with an accent. 
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Bandits Raid Factory 





Three Employes of Selsky Bros. New York 
Overpowered and Bound by Thieves 
Who Escape with Loot 


The first robbery in the downtown New 
York jewelry district in some time was re- 
ported Saturday. Late that day two armed 
men entered the jewelry establishment of 
Selsky Bros, at 79 Nassau St., over- 
powered and bound three employes, swept 
$4,000 in gold, silver and jewels from the 
work benches and fled. 

The three victims were Jacob Rickson, 
of 104 Tabscott St. Brooklyn; Isaac 
Boden, 1675 Bryant Ave., Bronx, and Sid- 
ney Stone, 4104 Atlantic Ave., Brooklyn. 
A salesman entering the place an hour after 
the hold-up found the three employes bound 
hand and foot, and each gagged with a 
colored handkerchief. 

The employes were alone in the jewelry 
establishment on the third floor fromt when 
the robbery occurred. Both bandits 
flourished guns, they said, and threatened 
them with death if they resisted. 

The bandits overlooked a diamond stick- 
pin in Stone’s necktie and $85 in his pocket. 
They inspected a platinum ring on his finger, 
but forebore to take it off in their haste, 
he said. 








Must Go to Trial 


Court Denies Motion for Preliminary In- 
junction in Trade-Mark Suit 


The Hoffman Watch Co. of New York 
yesterday scored a victory in the United 
States District Court at New York in the 
first skirmish arising from the suit by the 
United Jewelers, Inc., over an alleged in- 
fringement of trade-mark. Judge. Grubb 
denied from the bench a motion of the 
complainants asking for an injunction pend- 
ing the trial of the suit. 

As told last week the United Jewelers, 
Inc., which claims as a trade-mark the word 
“Hallmark,” brought an equity action against 
Stephen R. Hoffman and Harry Hoffman, 
trading as the Hoffman Watch Co., to re- 
strain the latter from using on its watches 
the word “Hallwatch,” claiming this:was an 
infringement of the word “Hallmark” and 
caused confusion and loss to the complain- 
ants. They asked for a permanent and pre- 
liminary injunction restraining the use of 
the word as well as damages. 

The motion for a preliminary injunction 
was argued yesterday by Mr. Leavenworth, 
of Mayer, Warfield & Watson, attorneys for 
the complainant, and by W. Lee Helms and 
Fred Katz for the Hoffman Watch Co. At 
the conclusion of the argument the court de- 
nied the motion from the bench, indicating 
that the complainant had not shown con- 





_vincingly that there was any infringement 


or shown any confusion or loss of sales by 
reason of the slight similarity of the marks. 
The case will now go to trial. 








W. R. Gartiser, formerly traveling for a 
St. Louis concern, has associated himself with 
Leonard Krower & Son, Inc., wholesale 
jewelers of New Orleans, La. He will travel 
the States of North and South Carolina, 
Kentucky and Tennessee. 
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“BUY FROM THE CUTTERS” 


GEMS 





EMERALDS AQUAMARINES 
RUBIES CHINESE JADE 
SAPPHIRES BLACK OPALS 


and other PRECIOUS 
and SEMi-PRECIOUS STONES 


AMERICAN GEM @> PEARL Co. 


Miners : Cutters : Importers 


SIX WEST FORTY-EIGHTH STREET 


NEW YORK 
LONDON 

















= 




















ts 


No matter what your stone requirements we can 
probably fill them for you. Over 60 kinds of 
stones always carried here in stock. Full 
varieties. Complete assortments. Send for memo 
selections. Prompt and careful service assured. 


Diamonds, Pearls, Precious, Synthetic @ Imitation Stones 


S. NATHAN & CO., inc. 


Importers and Cutters 
71-73 NASSAU STREET, NEW YORK 
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THE WASHBURN 
MAGIC NUT 
for EAR STUDS—SCARF PINS, ete, 





Now Made in 
18K. WHITE GOLD 
Platinum—18K—14K—14K R.P.—Sterling 


ee Also 
SAFETY CATCH 
Open For Brooches, etc. Closed 
18K.White. 18K., 14K., Large and Small Size 


Descriptive Circular on Application 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN 10%» 











Star Sapphires Direct from 
Our Mines 

We hold a large stock of best quality Star 

esal 


Sapphires and Star Rubies. Wholesale 
orders promptly attended to. 


Cables “GENUINE” COLOMBO. 


P. A. Keerthiratna & Bros. 


85 Chatham Street 
P. O. Box 294, — Colombo, Ceylon 











Just Issued 


The Buyers’ 
Directory 





Price, $1.00 





Jewelers Publishing Corp. 
11 John Street New York 








Cc. CULMAN 


is stamped on the best 
Caliper Jewel Setting Cutters 
N Pallet Jewel Setter 
Balance Chuck Staytrue Olamp 
Automatic Pivot Polisher 
™ Send for ‘‘The Bracelet Watch”; 
@ it-will help you. 


CULMAN, Fonciata, 7. = 
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Advertising 





National Jewelers Publicity Association’s Announcement in 


“Literary Digest,’ 


> Sept. 24, Takes Subject of Love and 


Affections as Motives Prompting “Gifts That Last’ 


N the advertisement of the National 

Jewelers Publicity Association reproduced 
herewith, which appears in the Literary 
Digest for September 24, the love and 
affection appeal is made use of to hammer 
home the message of “Gifts That Last.” 

Coming just at the opening of the Fall 
months with their succession of holidays and 
special events, the suggestion is made that 
jewelry is the appropriate gift for these 
events, as for birthdays, graduations, wed- 
dings and anniversaries of every kind. The 
months between now and the new year are 


the months in which the people of America 
spend their money most freely. 

“Now is the time for the jewelers of the 
country to go out energetically, aggressively, 
and get business. When the people want to 
buy, sell them, said an official of the asso- 
ciation last week. 

“And jewelers have a selling message 
which should get results. It should get ac- 
tion with all those who are seeking at this 
time for gifts to express their affection and 
esteem for dear ones and for friends. 

“Jewelry provides a beautiful token for the 
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as pues as the love that 


. dings are such milestones in family life. Then 


LGIFT 


prompts its purchase 


O every home comes, now and -then, a 

time when commonplace presents just 
won't do--occasions which demand gifts of 
enduring charm and inherent worth, 
Birthdays, Graduations, Anniversaries, , Wed 


for father or mother, sister or brother you 
seek a companionable gift . . . a tokenas last- 

ing as the love which prompts its purchase. 

So you turn naturally to the jewelry store. 

For jeweled gifts alone remain untouched by 
Time. Here only you find things which will 
never be relegated to the garret. The passing 
years entich these treasured tokens with a 
heritage of priceless memories. 


HAT LAST 


( onsult VOU Jeweler 
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event. It provides also a reminder through 
all the years of the person who pfésented 
the gift. 

“Backing up the message of this advertise- 
ment, jewelers all over the country should 
go out and drive home the point it makes. 
If they do, it will mean more business for 
them.” 








Kansas City Wholesale Jewelers Dis- 
cuss Recent Jewelry Show at 
Regular Monthly Meeting 


Kansas City, Mo., Aug. 31.—The Kansas 
City Wholesale Jewelers held their monthly 
meeting at the Newbern hotel, Aug. 30. 
The various members of the organization 
gave their opinions regarding the recent 
jewelry show. The comments and _ talks 
indicated that on the whole the Kansas 
City wholesalers were very well satisfied. 

The general concensus of opinion was 
that the significance of the show would 
not cease to be felt in Kansas City for many 
months. Besides the business it brought 
to each individual wholesaler it resulted in 
getting the.wholesalers into direct contact 
with three or four hundred buyers and 
customers. The wholesaler could discuss 
problems of the industry with the retailers, 
and the retailers could get in direct touch 
with the manufacturers. 

Mr. Wharton, of the Outdoor Advertising 
Company of America, spoke on the results 
secured by other cities from billboard adver- 
tising during the last three months of the 
year—the holiday season. He stated that 
the retail jewelers of many cities, including 
Omaha, St. Louis, and so on, have raised 
several thousands of dollars each with 
which to advertise jewelry as “the supreme 
gift” during the holiday season. Mr. Whar- 
ton went on to give facts and figures of 
results obtained by other industries outside 
the jewelry industry: flowers, shoes, news- 
papers, automobiles, etc. He pointed out 
that it is necessary to deliver the message 
of “Jewelry the Supreme Gift” to the 
public. 








Enclosed Enrichment Design 


N his “Industrial Arts Design” (Chicago: 

Scott, Foresman & Co.), W. H. Varnum 
says: 

“Marginal panel enrichment should paral- 
lel or be related to the outlines of the 
primary mass and to the panel it is to en- 
rich. Marginal points of concentration in 
panels should be placed preferably at the 
corners or in the center of each margin. 
To insure unity of design in panels, the 
elements composing the point of concentra- 
tion and links connecting them must be re- 
lated to the panel contour and to each other. 
The contours of fully enriched panels should 
parallel the outlines of the primary mass 
and repeat its proportions. The points of 
concentration for a fully enriched square 
panel may be in its center or in its outer 
margin. The points of concentration for a 
fully enriched vertical panel should be in 
the upper portion of the panel. The fully 
enriched panel and its contents should be 
designed in unified relation to the structural 
outlines, with the center line of: the panel 
coinciding with the inceptive- axis of the 
structure.” 
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James A. Hawes was in Boston on business 
the past week. 

Asa Cushman was a business visitor in 
Boston the past week. 

John Kelso, Dorrance St., was in Boston 
last week on business. 

A majority of the factories were closed 
over Monday on account of the holiday. 

Frederick Bass and family have returned 
from a several weeks’ stay at Oaks Bluff. 

A. Leo Kilkenney was in New York last 
week in the interests of the Strathmore Co. 

Frank E. Farnham of the Jewelers’ Supply 
Co. is with his family at their Summer camp 
up in New Hampshire. 

Ralph Gregory made a business trip 
through Connecticut the past week in the in- 
terests of Goodwin & Gregory. 

According to information filed at the city 
clerk’s office, the Oriental Novelty Co., 35 
Reynolds Ave., is owned by F. Resnick. 

Robert I. Durfee, with Gorham Mfg. Co., 
is one of the officers of a new lodge of Ma- 
sons that is being organized in this city. 

Howard F. Barker took a day off the past 
week to run,down the bay on his new motor 
boat to view the star boat races off Newport. 

A marriage license was issued from the 
City Registrar’s office the past week to 
George W. Jobe and Miss Florence O. Nel- 
son. 

The first meeting of the directors of the 
Manufacturing Jewelers’ Board of Trade 
after the summer recess will be held at the 
Turks Head building, this city, on Friday, 
Sept. 16. 

Among those who enjoyed the 43rd annual 
clambake of the Rehoboth Antiquarian So- 
ciety last Tuesday over in Rehoboth were 
John M. Buffinton, Harry M. May and 
Harry Reed. 

The United Wire & Supply Co. is one of 
the protestants to the State Public Utilities 
Board against the withdrawal of the trolley 
express service from Cranston by the United 
Railways Co. 

At the annual State convention of the Sons 
of Italy, held at Westerly last Sunday, 
Adamo Aiello of this city was elected grand 
financial secretary. He was also elected one 
of the delegates to the supreme convention. 

. Nathaniel Fisher was chairman of the 

committee of the Providence Veteran Fire- 
men’s Association that received and enter- 
tained the members of the Friendship Fire 
Company of Reading, Pa., during their visit 
to this city last week, 

Archibald Silverman, of Silverman Bros., 
and President of the New England Manufac- 
turing Jewelers’ and Silversmiths’ Associa- 
tion, is recovering from the recent accident 
wherein he was knocked down by an auto- 
mobile while he was crossing the street. 

Development of New England air ports 
will be discussed by committees representing 
the six states at a conference in the Hotel 
Statler, Boston, on Sept. 30, at which Henry 
D. Sharpe, president of the Brown & Sharpe 
Mfg. Co., will represent Rhode Island inter- 
ests by appointment from Governor Pothier. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Mr. Freudenberg, of 
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M. Freudenberg & Co., New York City; Mr. 
Lipschitz, of The Oval Mfg. Co., New York 
City, and Mr. Rubin of the Millard Novelty 
Co., Philadelphia. 

Tools and machinery in the shop of the 
New Era Die Co., in the Wayland building, 
126 N. Main St., were damaged by water 
during a fire in that building last Monday 
night. Others in the buildings damaged by 
water and smoke were the Novelty Sales Co. 
and Harcourt, Burrage & Co. 

Subscribers the past week to the fund that 
is being raised by the local Town Criers to 
finance the entertainment of the annual na- 
tional encampment of the Veterans of For- 
eign Wars in this city include the following: 
Gladding Co., $100; Waite-Thresher Co., 
$10; Frederick A. Ballou, Jr., $10; and Will- 
iam A. McAuslan, $10. 

The Jors-McGowan Mfg. Co., Inc., is the 
style of a new manufacturing jewelry con- 
cern chartered last week under the laws of 
Rhode Island, to be located in this city. The 
authorized capital is 200 shares of no-par 
value common stock. The incorporators are 
Charles L. Jors of Pawtucket and Charles 
E. McGowan and Philip C. Joslin of Provi- 
dence. 

Firing two shots at a man who was acting 
suspiciously near the Standard Loan Co.’s 
store, 129 S. Main St., about 3:25 o'clock 
Tuesday morning, Aug. 30, Patrolman E. F. 
Cottam pursued the man down the street 
in the face of four shots from a revolver in 
the hands of the fugitive. The patrolman 
fired two more shots after the fleeing man, 
but the latter disappeared in the darkness. 
Other policemen joined in a search for the 
man, but without avail, but it was discovered 
that one of the front windows, in which was 
displayed a lot of jewelry and other articles, 
had been broken and a stone thought to have 
been used in breaking the glass was found 
nearby. Blood stains were discovered on 
several articles in the window. The proprie- 
tor, Harry Kotlen, was notified, but on ex- 
amination reported nothing but a revolver 
and a box of cartridges missing. 











I. Glaser, retail and wholesale jeweler of 
220 Main St., E., is in New York city on 
a buying trip. 

A. Fisher, 158 Main St., E., returned last 
week from a vacation trip to Canada. He 
reports he spent most of his time fishing. 

J. M. Wildman, chief of the company 
bearing his name at 102 Main St., E., will 
leave for New York next week on a buying 
trip. 

Winter social activities are expected to be 
under way among Rochester jewelers some 
time during the first three weeks of Sep- 
tember with, the first Fall meeting of the 
Jewelers’ Association. Cold weather and 
vacations ruined projected plans for a lake- 
side outing, Russel Scheer, general secretary 
of the organization, said. 

The Joseph Klem Co., 82 Main St., W., 
last week staged an anniversary celebration 
and sale, marking the 52nd year of the 
company’s establishment. Joseph Klem, 
founder of the company, died three years 
ago, just a year before the firm celebrated 
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its golden anniversary. The company now 
is in charge of President H. H. Smythe. 

George P. Klee, president of Klee & 
Groh, 143 Main St., E., will leave next week 
for a vacation trip to New York and Mon. 
treal, Mrs. Klem, Louis and Jean Klem, 
their sons, and Mrs. Louis Klem, their 
daughter-in-law, will accompany them. 
They will be gone 10 days. During their ab- 
sence Arthur P. Stiehler, general manager 
of the company, will be in charge. 

Burt Klem, clock and jewelry merchant 
of the Mercantile Building, has been mixing 
work with play at his Summer home near 
Manitou Beach. Pressure of business, as 
well as demand for personal clock service, 
has kept him busy during the Summer. He 
has carried his tools to the lake and estab- 
lished a repair shop, from which he com- 
mutes to his city store two or three times 
a week. ; 

More than 100 friends and relatives gath- 
ered at the home of Morris Rosenblum* last 
week in celebration of his golden wedding 
anniversary. Mr. Rosenblum was married 
in Europe, coming to the United States in 
1872. He has been in the jewelry business 
for 42 years. Beginning as an assistant, Mr. 
Rosenblum finally established his own store 
at 115 Clinton Ave., S: The celebration took 
place on the lawn of Mr. Rosenblum’s Sum- 
mer home at Pittsford. 

What is believed to be the first complete 
Swiss watch service ever installed in Roches- 
ter was set under way last week by the 
Glazer Jewelry Co., wholesaler and watch- 
maker. 194 Main St. E. Abram Glazer, 
president of the company and a Swiss trained 
watchmaker, is in personal charge of the 
service. He has installed tools, all available 
parts for Swiss watches and designs of all 
sizes. Designs and models of Swiss watches 
represented run into the hundreds. 

Morrie Rosenthal, formerly assistant in 
the Kay Jewelry Co., Columbus, Ohio, last 
week took his place as general manager of 
the Rochester store of the Brothers’ Jewelry 
Co., 41 Clinton Ave. N. Mr. Rosenthal 
comes to the Brothers concern with several 
years’ experience as a jeweler. He was sum- 
moned from Columbus two months ago, 
after the resignation of James Ledley, who 
quit to go into business for himself. Im- 
mediately after taking over the store Mr. 
Rosenthal enlarged the show window, re- 
stocked the store and installed new cases. 
Repairs on the store were to be completed 
this week, 








Attleboro 





Jewelry was sent by air express on Thurs- 
day by the R. F. Simmons Co. to a Los 
Angeles, Cal., customer, on the opening day 
of the new service. 

The J. F. Sturdy Sons Co.’s employees 
will hold their postponed outing and field day 
on Saturday, Sept. 10. 

Mrs. Josephine Shepard Clap, widow of 
Harvey Clap, for many years a manufac- 
turing jeweler here, died suddenly last Sat- 
urday night at her home, 10 Mechanics St. 
in her 83rd year. She leaves three sons, Dr. 
Edward W. Clap, of Weston, Mass.; Harvey 
E. Clap, head of the Harvey Clap Mfg. Co., 
manufacturing jewelers of this city, and 
George P. Clap, of Ridgewood, N. J., who 1s 
also connected with the jewelry industry. 
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JOBBERS 
AND MANUFACTURERS 


[Patented December 28, 1926] 
The very latest development in trays combining 


Lightness, Durability and Economy 


Being one-half the weight of ordinary ring trays makes a substantial saving 
in EXPRESS and FREIGHT charges. A high grade ring tray at an eco- 
nomical price. These should interest every tray user. Fill out the coupon 
which will bring you further information. 


YOUNG BROS,., Inc., 722 Eddy Street, Providence, R. I. 
: INTERESTED IN THE FOLLOWING 
/ Six dozen tray in One dozen tray . in 


Two dozen se One gross ¥ ‘ 
Three dozen Be sure to mention quantity interested in. 


Name of Concern 
Attention of 


easel iectaniamananiienn nies 


Makers of Jewelry boxes and displays, for over a half century 
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195 Rhodes Street 





New Full Expansion Pierced Bracelet 
A QUICK, EASY SELLER 


SPECIAL FEATURES 


Dome-shaped links make the “Ribbon o’ Gold” appear 
one-half the thickness of the ordinary box style link. 
This is an exclusive Kollstede feature. 


Simple and positive catch on the outside of end hooks. 


Less than one in a thousand of these 
expansion wrist watch bracelets have been 
returned for repairs out of many thousands 
sold. 

—and these repairs were due to accident 
alone. 

That’s the record of the new “Ribbon o’ 
Gold” bracelet we put on the market six 
months ago—and which makes it so satisfac- 
tory for the jeweler to sell. It stays sold. It 
doesn’t come back with a complaint. 

When you sell this bracelet you please your 
customers—and pleased customers mean more 
business. 





We have now added to this quick selling popular line, new pierced designs. (See illustration) 
Write your jobber now for samples. 


GEORGE KOLLSTEDE 


Maker Fine Expansion 7 
ye ee og Providence, R. I. 
eaneannenainntsiaamemanetanmetall 


Retail Price, 1/20th 12Kt. $3.00. 


Links easily and quickly removed. 


Form-fitting and snug-fitting due to ample spring 
expansion. 


Has thin, delicate appearance, but is the strongest 
bracelet made of this type. 


Always under tension. 
Cannot unexpectedly loosen or come apart. 


Made in many patterns. 


























September 7, 1927 


THE JEWELERS’ CIRCULAR 91 

















. Your Store to Your Customers 
a 


the time to sell your merchandise. When 

““what-shall-we-give-Dad?” and “‘Jane-has- 
everything-what-shall-we-get-for-her?” isthetrend 
of conversation, that’s the time that Christmas 
gifts are sold. 


You can’t sit in on these family sessions but you 
can have “Cecile Suggestions” there as your 
representative. The double page shown above is 
one that was marked up and brought into the 
customer’s store and then sent on to us. 


“Cecile Suggestions”’—a sixteen page book—full of 


Wire ti Christmas lists are made up, that’s 








This is the 1927, 
Christmas cover 
in four colors. 





hristmas 


the newest creations in jewelry and novelties—all 
priced at retail—with a four-color Christmas cover 
and four colors inside—is available to you for mail 
distribution to your customers in any quantity. 
The cost to you is the cost to us of paper and 
printing only. The cost of photography, art work 
and printing plates is fully paid by us. 

You can’t buy better Christmas advertising for 
your store at any price. You can pay more for less. 
Just write ““Tell us about Cecile Suggestions” on 
your letterhead and we'll send you complete in- 
formation and prices. 


Stein & Ellbogen Company 


31 North State Street 
Fifty Years of Progress “* 1927 


1877 ~ 


Chicago 


¢ é a 
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Sell 
Tip-Lite 
The Aristocrat 
of Lighters 
Lights 
Only When 
You Turn 


It Upside 
Down 





oh te ak 


we 





Something 
New: 

So different 

from the 


ordinary. 


This handsome, practical cigar and cigarette lighter cannot break. 
It’s made of Bakelite in many colors. F 
There’s no switch—no button—no danger—entirely automatic in 


o t 
peration. The Ideal Gift for Everyone. 
Repeat sales come quickly, for whoever sees TIP-LITE in homes 


or offices, wants to own one. ; 
New York’s leading stores are now selling TIP-LITE. 


end Us Your Order Now. 


Retail price $5.00 each. Dealer’s price $3.00 each in half dozen lots. 
— — six $3.50 each. Attractive Display Card sent with 
each order. 


The Tip-Lite Corporation 


52 Vanderbilt Avenue, New York City. 


Salesmen wanted in a few territories. 

















Practical Course in 
Adjusting 


a review of the laws governing the motion of the bal- 
ance and balance spring in watches and chronometers, 
and application of the principles deduced there- 
from in the correction of variations of rate 
arising from want of isochronism, change 
of position and variation of 
temperature. 





Elucidated and Demonstrated 


by original experimental researches in the actual problem, 
showing the causes that are operative in the variation 
of rate, and leading to correct remedies. To 
which have been added chapters on 


HOW TO MAKE A BALANCE ARBOR 
ose WITH MODERN APPLIANCES; HOW 
TO CLEAN A WATCH PROPERLY; 


“yale Ci “yqhier AND, THE LEVER ESCAPEMENT— 





SOME CURRENT DEFECTS IN IT AND 
| HOW TO REMEDY THEM. 


By THEO. GRIBI 


The amazing and immediate popularity of this lighter is due to the fact 
that we made it possible to sell a better lighter at a lower price! 








Furnished in Per Dozen Price Bach 
j These Finishes to Dealer to Consumer m 
| Gold or Silver Finish.............s000++5 $27.00 $3.50 Price $1.50 
i Engine Turned or Hand Hammered Pffect $27.00 $3.50 
Plain Leather Cover .....cvccccsccccccee $36.00 $4.75 
Same, Gold Hand-Tooled Bdges........... $42.00 $5.50 
Leather covers, both plain and hand tooled, in brown, green, tan, rose, 
black, blue, alligator, snake. . - 
Attractive dealer display tray with six sample Potter ‘‘Matchless’”’ Lighters} Jewelers Publishing Corp. 
in silver, gold, colored and hand tooled leather models, $16.25; retail value 
ee 11 John St., New York 


Ask Your Jobber—or Write Us—Today 


POTTER PRODUCTS CORPORATION ji3 90%. Gis 
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Walter Bonn of the M. Bonn Co.; and 
Herman Cerf of the same house have been 
in New York and the east the last’ week, 
buying Fall goods and preparing for a 
big business. 

Ben Biggard of Biggard & Co., and Mrs. 
Biggard, who spent four months in Eu- 
rope, are back in Pittsburh. They traveled 
through a number of countries of the Old 
World and greatly ‘enjoyed their trip. 

The Kaufmann & Baer Co. has enlarged 
its jewelry department and also rearranged 
the display of merchandise. The jewelry 
department continues to show a very steady 
increase in the volume of trade being done 
and especially in necklaces of various 
stones. 

Much sorrow was expressed here last 
week, when it became known that Sidney 
Israel, a well known traveling salesman, 
had died in Chicago. Mr. Israel was last 
in Pittsburgh about four weeks ago. His 
friends were shocked because of his sud- 
den ending. 

The Pittsburgh Association of Credit Men, 
which recently changed its name to the 
Credit Association of Western Pennsylvania, 
will open an office at Uniontown, Pa., about 
Sept. 15. This move is in line with the new 
policies of the association to establish of- 
fices in the region and make the association 
regional rather than municipal. 

The members of the Retail Credit Men’s 
Association will hold their first Fall meet- 
ing in the Hotel Henry Monday night of 
next week. At that time the delegates 
from Pittsburgh to the recent national con- 
vention held in Providence, R. I., will 
make their report of the deliberations, 
pointing out the high spots. of the pro- 
ceeding, 

Merchants, manufacturers and_ bankers 
held a dinner in the Uniontown Country 
Club last night, at which time the exten- 
sion plans of the Credit Association of 
Western Pennsylvania was outlined to the 
men of that district by Sidney B. Congdon, 
president of the organization, formerly 
known as the Pittsburgh Association of 
Credit Men. It is planned to open an of- 
fice in Uniontown, Sept. 15. 

Samuel Landaw of Landaw Bros., is 

spending half of September at Atlantic 
City. ‘His brother, Hyman Landaw, re- 
turned from a trip to the lakes, motoring 
to a number of places. Harry Landaw of 
the same house is starting out about the 
middle of the month to cover Ohio and 
Michigan and looks for good business. The 
house has been receiving some very sub- 
stantial orders from western territory. 
_ An Italian was arrested here last week 
in a Wylie Ave. pawn shop as he reclaimed 
a watch left in pawn some time ago. It 
is charged that the watch had been stolen 
last July from the show window of the 
store of Clerc & Allan at Rochester, Pa. 
The window was broken and goods valued 
at $1,800 stolen, according to information 
given by the police here. In any event 
the watch recovered is said to have been 
a part of the loot and an investigation is 
being made. 

Quite a number of Pittsburgh merchants 
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toured the western part of this State last 
week, under the auspices of the Chamber 
of Commerce, in quest of new business 
and to renew friendships. The party in- 
cluded George W. Best, secretary of the 
Heeren Bros. Co. and Emil Fryer of the 
Samuel Weinhaus Co. 

Three men are being held at Monessen, 
Pa., following a running’ gun battle with the 
police. The men, who gave their addresses 
as Pittsburgh, are believed to be ringleaders 
of the jewelry bandit gang which has been 
looting stores in the Monongahela Valley 
for many months. The Monessen police 
were apprised of the presence of the bandits 
by telephone calls from Donora and 
Monongahela. While a detail watched the 
Monessen thoroughfares, the bandit gang 
came into the city by another route and 
drove to the rear of the Martin Layman 
jewelry store. Their car was seen and the 
police were notified.. A cordon of officers 
was drawn around the building and the men 
were captured, 











returned from Europe bringing with him in- 
teresting stock of unique jewelry and silver- 
ware. 

Nathan Gaul, formerly in business in 
Framingham, is now back with the Adams 
House Jewelers with whom he was previous- 
ly associated. 

David Nemser, Eli Segal of the Washing- 
ton Jewelry Co., and Harold Alberts of the 
New England Watch Co., went on a fishing 
trip to Sebago Lake over the holiday week- 
end. 

The house of I. Alberts Sons Co. has 
grown so much as to require more storage 
space, and has taken over the premises on 
the third floor formerly occupied. by the 
Boston Optical Co. 

The wholesale houses were closed from 
Friday at 5 p. M. to Tuesday morning, giv- 
ing everybody three days’ vacation. Last 
Saturday, Sept. 3, the retail stores ended 
the Summer Saturday closings, keeping open 
until 5 Pp. M. 

Thieves during the night of Aug. 28 
broke their way into an office of the L. E. 
Waterman Co., (fountain pens) in the build- 
ing on School St., and obtained $850 in cash 
and $100 worth of fountain pens. The door 
of the office was forced open, together with 
the door of a cashier’s cage inside. The 
police have secured fingerprints. 

The New England Jewelers’ Golf Asso- 
ciation will hold its Fall meet at the Worthy 
Inn, Manchester, Vt., Sept. 25 and 26. Many 
jewelers are planning to drive up on the 
day before and spend the week-end there. 
A banquet will be held on Sept. 26. The 
weather is at its best at that time, with the 
Fall foliage most radiant. The inn remains 
open through October for those who have 
learned the beauty of the Fall in this vicinity. 
The new golf course there is said to be 
nearly perfect. The arrangements are in the 
hands of the officers: Frederick R. Hollis- 
ter, president; Carl F. Lawton, vice-presi- 
dent,* and Albert M. Kohn, Hartford, 
secretary. s 





Jeweler S. Kurtz Zook and wife spent 
last week in Washington, ‘D. C. 

W. W. Appel, of W. W. Appel & Son, 
visited New York city last week on business. 

The women employes of the timing de- 
partment of the Hamilton watch factory 


held a corn and “doggie” 
son Park recently. 

Traveling salesmen will be interested in 
learning that Lancaster’s Thursday half 
holidays ended last week, having been ob- 
served July and August. 

Robert Lichtenstein, with Benjamin Lich- 
tenstein, returned last week from a three 
weeks motor trip to Chicago, - Cleveland, 
Milwaukee and into Canada. 

George Elliott returned last week from 
a two months’ western trip. While in St. 
Louis he met and had a talk with Colonel 
Charles A. Lindbergh, the “Lone Eagle.” 

The following were recent visitors in 
Lancaster on business: Ralph H. Hess, of 
Hodnett & Speer Co., Danville, Va.; 
Charles F. M. Gibbs, Harrisburg, Pa.; W. 
A. Kessinger, Selinsgrove, Pa. 

The Lancaster Jewelers’ Association held 
no meeting in. July or August and members 
say they consider it dead, though it has 
not formally disbanded. It had a short life, 
having only organized after the State asso- 
ciation met here several years ago. 

W. E. Hatch, Hamilton & Hamilton, Jr., 
Providence, R. I., visited the trade here last 
week. Other visitors were H. S.. Sprague, 
of King & Sales Service, Minneapolis; I. 
Thorne, Brunvil Watch Co., New York; 
Raymond Costigan, Seth Thomas Clock Co., 
Thomaston, Conn. 

Donald Harlacher, Hanover, Pa., and D. 
A. Sowers, Johnstown, Pa., have enrolled 
as students at the Bowman Technical School. 
The students are preparing to organize a 
bowling team for the city Bowling League. 
Samuel Metzger, of the school staff, is 
taking a rest at Norwood, Pa., for a few 
days. 

Lancaster is to have a new Pennsylvania 
railroad station, to cost $1,250,000. Ground 
was broken last week and it is to be com- 
pleted by the middle of next Summer. 
Among those present at the ground-breaking 
ceremony, participated in by many prominent 
P.R.R. railroad officials, were Tell Nuss- 
baum, of the Tell Watch Co., occupying a 
place on the platform; John J. Bowman, 
of the Bowman Technical School, and Percy 
L. Appel, of W. W. Appel & Son, the new 
station to be on the site of the old home- 
stead of Mrs. Appel’s family. 

The following newly elected officers of 
Alpha Chapter of the Beta Sigma Frater- 
nity, composed entirely of students of the 
Bowman Technical School, were installed 
on the evening of March 30: President, 
Harold Ruttishauser; vice-president, Harold 
Apple; secretary, John Nulty; treasurer, 
Jacob Bare; sergeant-at-arms, Raymond 
Deitch; chaplain, Chandler Johnson. The 
chapter recently lost an active member, 
Brown Kneeburg, who finished at the school 
and went to Spencer, N. C., to take a posi- 
tion. The chapter will hold a smoker Fri- 
day evening, Sept. 9. 
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the best designs in Early American Silver. Each detail is handled in a 
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can feeling, so that when the connoisseur or critic sees this silver it says, 
“Early American”—and “Early American Silver.” 


The Tea Set, and other pieces of hollow-ware, in the Early American Style 
are designed according to the traditions of each particular piece of that period. 
Each has-its customary shape and marked characteristics, expressing what 
our designers believed, after thorough study among leading museums of the 
country, as exemplifying the finest types of early American craftsmanship. 


Quite different is this hollow-ware from the ordinary modern hollow-ware, 
yet very appropriate for modern American dining rooms which so frequently 
today are being furnished in the spirit of early American days. And so it 
is not surprising that one finds the smart hostess so frequently asking for 
“Treasure” Solid Silver in the “Early American Style.” 


“The Early American Style’ comes plain or decorated, in the manner of 
cld-fashicned hand engraving, to suit individual tastes. Both styles are 
based en historic precedent. 


Trasme ROGERS, LUNT & BOWLEN CO. — Goncurr 
. Silversmiths ~~ Creators of Distinctive Tableware a 
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N extending an 
invitation to 
the entire 

jewelry trade to 
attend the 22nd annual convention 
of the American National Retail 
Jewelers’ Association, which is to be 
held in Milwaukee, Wis., from Sept. 
27 to 30, inclusive, President Conrad 
J. Brotherly, of this body, does more 
than simply invite the jewelers to be 
present, for he clearly and succintly 
shows why retailers, especially, can- 
not afford to miss this opportunity to 
benefit themselves and their business. 
As he well points out, the business 
sessions will be business sessions in 
reality; not filled with time-killing 
speeches of “wind jammers” or theo- 
rists but will be devoted entirely to 
the presentation of only those business 
topics which will be of immediate and 
direct benefit to the retail jewelers of 
the country in the conduct of their 
business. The questions taken up will 
be those that pertain to our industry, 
as a whole, and in addition to the in- 
formative addresses by real experts, 
ample arrangements have been made 
for a series of informative discussions 
of trade problems which will give 
everyone present an opportunity to 
give his own views and elicit those of 
his brother jewelers on those matters 
which are of particular interest to 
him. 

In telling the retail jeweler why at- 
tendance at such a convention is of 
real benefit to him, President Broth- 
erly says: 

“Tt is my belief that as each year 
passes, it demonstrates the growing 
need for a closer bond of co-opera- 
tion between the various branches of 
our industry. As our general eco- 
nomic conditions change, and as our 
methods of carrying on our business 
enterprises conform accordingly, the 
‘necessity of our trade for working 
along harmonious lines becomes more 
apparent. There is much room for a 
more concerted program of operation 
than has existed in the past, and it is 
only by seeking each other’s views that 
we can keep abreast with the times 
and plan for the advancement of our 
craft. 

“It is just not possible for industry 
to operate by utilizing ‘pre-war 
methods. There has to be a breadth 
of view formerly unknown; there has 
to be a more comprehensive study and 
application of those factors which 
regulate preduction and distribution 
of our merchandise; there has to be 
an improvement in the whole process 


Retailers Should 
Attend the Na- 
tional Convention 


of distribution which will eliminate so 
much of the guesswork that is preva- 
lent in industry today. 

“Let as many of us as-gossible come 
together in Milwaukeéjrand devote 
some time, thought, and effort to the 
perfection of our industry, to the re- 
newal of faith in ourselves and those 
who work with us for the attainment 
of a desired end. It is, thereforé, my 
privilege to speak in behalf of our 
executive committee, and say to mem- 
bers of our industry, ‘Come,.and be 
welcome.’ ” = 

We think that all far-seeing 
jewelers, who can in any way make 
the time to get to this convention, will 
heed President Brotherly’s cordial in- 
vitation to come. Milwaukee jewelers 
are arranging to give them the heart- 
iest kind of welcome; the efttertain- 
ment is sure to be of a kind that will 
be thoroughly appreciated, but above 
and beyond the pleasures of the trip 
and the benefit of the association that 
the dealer will get with his brother 
merchants, lies the educational value 
of a convention such as this. A slight 
idea of the educational course which 
the jeweler will receive may be had 
from the outline of the tentative pro- 
gram which appeared in the last issue 
of the JEWELERS’ Crrcuar, page 65. 





Price Maintenance HE Federal 
Legislation and Trade Com- 
the F. T. C. mission’s re- 
cently announced 


investigation of the operations and ef- 
fects of resale price maintenance prob- 
ably will not be completed within a 
year. Such consideration as Congress 
may give, therefore, to resale price 
maintenance legislation next session 
will be without the Commission’s ad- 
vice but in view of the fact that the 
Commission has engaged in the inquiry 
many think that Congress is not likely 
to take any action along this line. Ad- 
vocates of the legislation on the other 
hand express themselves as hopeful of 
some real relief from the next Con- 
gress. 

It is probable that the Commission, 
as a result of its investigation, will 
make a more or less specific recom- 
mendation wiih respect to the enact- 
ment of legislation if for no other rea- 
son than because it has been largely 
thwarted by the courts in attempting 
to enforce rigidly the condition im- 
posed by the Supreme Court of the 
United States that a manufacturer in 
exercising his right to fix a resale 
price for his product cannot enforce 
maintenance of that price by methods 
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employing the co-operation of dealers, 

Several years ago the Commission 
recommended enactment of legislation 
to permit resale price maintenance 
under government supervision byt 
this met with opposition, probably be. 
cause of the regulatory function re. 
served to the government. Other bills 
designed to remove !egal obstacles to 
the effective functioning of this prac- 
tice have made scant progress, despite 
active propagandizing. In the mean- 
time, some manufacturers who are de- 
termined to protect the resale prices of 
their products apparently have found 
the means of doing so. In view of 
the contradictions both in law and in 
fact which have arisen concerning re- 
sale price maintenance, the findings of 
the Commission, as a result of ‘its 
study, will be awaited with great in- 
terest. 





N another column 
Gems b . : 
Coloring Gems by | of this issue, 


Rays Has No Com- 2 : 

mercial Interest ou published . 

translation of an 
article by Dr. Hermann Michel of 
Vienna, on the subject of “Coloring 
Precious Stones by Rays,” including 
the effect of radium rays, Roentgen 
rays, cathode rays and ultraviolet rays 
in order to set at rest some of the wild 
stories that newspaper and magazine 
writers have indulged in, from time to 
time, as to the possibility of improving 
genis, particularly diamonds, by artifi- 
cial means. Dr. Michel, who ‘is a well- 
known German scientist and the author 
of the work “Die Kiinstlichen Edel- 
stein,” published last year (a review 
of which has already appeared in THE 
JEWELERS’ CrrcuLaR) prepared this 
article originally for a German con- 
temporary, Deutsche Goldschmiede- 
Zeitung, and though in text it is of 
somewhat too technical a character to 
interest the ordinary retail jeweler, the 
conclusions which he draws from the 
facts presented, have a distinct com- 
mercial interest. 

Referring to some of the reports 
which have appeared both in Europe 
and in the United States as to increas- 
ing the value of precious stones by ex- 
posing them to various rays, the author 
concludes that “they are sadly far 
fetched’ and remarks that there are 
“very few changes which can be prac- 
tically utilized at all.” These experi- 
ments, he ironically points out, may 
be valuable should at some time the de- 
mand so change that blue sapphires 
should become unfashionable and yel- 
low sapphires more valuable or should 
yellow topaz become more valuable 
than rose topaz, or that a greenish dia- 
mond should become more valuable 
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Hyman Gabriel, Mobile, Ala., accompanied 
by his son, is in this city on a buying trip. 
“Louis Birnbaum, of Birnbaum Pressel Co., 
Inc., returned from Europe yesterday on the 
Ile de France. 

Ed Kupchick, Inc., manufacturing jeweler, 
announces the removal of its offices on Sept. 
2 to 64 W. 48th St. 

The Acme Jewelry Finding Co. has been 
incorporated by A. P. Wilkes, 63 Park Row, 
with an authorized capital represented by 150 
shares of common stock of no par value. 

Among out-of-town jewelers in the me- 
tropolis during the past week was M. H. 
Heyman, Camden, S. C. He registered at 
the Hotel Flanders, and is on a buying trip. 

B. Distler, 9 Maiden Lane, returned from 
the European diamond markets on the Paris 
on Aug. 31, after a two months’ stay. He 
intends to visit his regular trade with his 
complete stock. 

The D’Or Jewelry Co., manufacturing and 
wholesale jeweler, 206 Broadway, has com- 
pleted alterations in its factory and offices 
and is now showing a line of diamond mount- 
ings and other articles of jewelry. 

Jewelry valued at approximately $200 was 
stolen from the store of Joseph Rosen, 103 
Main St., White Plains, N. Y., early one 
morning recently by a thief who threw a 
paper-wrapped brick through the plate glass 
window. 

Leopold H. Katz, of L. H. Katz & Co. 
87 Nassau St., returned from his European 
trip, Aug. 28, aboard the Niew Amsterdam. 
Mr. Katz visited the diamond markets, 
where he made some extensive purchases. 
He was accompanied by Mrs. Katz. 

Mrs. S. Partner of S. Partner, jeweler, 
8 S. Ludlow St., Dayton, O., is in this city 
on her regular Fall buying trip. She is here 
selecting articles of jewelry for friends and 
customers and also ordering the newest crea- 
tions in the New York market for Mr. 
Partner’s Fall stock. 


Stephen Varni, of the Stephen Varni Co., 
15 Maiden Lane, has left for his third trip 
to Europe within the year. He sailed on the 
Deutschland on Wednesday night, Aug. 31, 
to visit the various European centers in 
quest of unusual gems, and is expected to 
return in about six weeks. 

Kaspar & Esh, manufacturers of white 
gold diamond mountings, 350 W. 3lst St., 
announced last week that they had added 
Meyer D. Shapiro to the sales staff. Mr. 
Shapiro will start this week to call on the 
eastern trade and take in the principal cities 
from Boston to Baltimore. 

Joseph J. Newman, of Gold Seal Import- 
ers (formerly Gold Seal Jewelers), 358 
Fifth Ave., returned on the Rotterdam, Fri- 
day, after visiting the firm’s factories in 
France, Germany and Austria to supervise 
their production of French steel beaded bags 
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and fine leather bags for the coming holiday 
season. 

Benedict J. Freudenheim, of J. Freuden- 
heim & Sons, importers of diamonds, 48 W. 
48th St., returned from Europe, Tuesday, 
Aug. 30 on the Majestic. Mr. Freudenheim 
was on an extensive purchasing trip to the 
European diamond markets, visiting Ant- 
werp, Amsterdam, Paris and London. 

Joseph Goldmuntz, of Goldmuntz Bros., 
10 W. 47th St., returned :on Wednesday, 
Aug. 31, on the Paris, after’three months in 
Europe with his family. His trip was for 
pleasure and business. While in Europe he 
visited the diamond centers in Antwerp and 
Amsterdam and made extensive purchases. 

Julius Kirschner, of Julius Kirschner & 
Co., manufacturers and wholesale jewelers, 
1451 Broadway, recently returned from an 
extensive trip through Europe, having visited 
England, Germany, Holland, Switzerland and 
France. He will shortly start on an extended 
trip through California and the northwestern 
territory for the Fall season. 

Armando Rosaia, of East Patchogue, nar- 
rowly escaped’ serious injury at 8 o'clock 
on the morning of Aug. 25, when his motor- 
cycle collided with the standing bus of Louis 
Fuoco on E. Main St., near the James But- 
ler store, Patchogue, N. Y., skidded, and 
then crashed into the window of the K. G. 
Kaller jewelry store. The motorcycle was 
damaged slightly, but no damage was done 
to the store. Mr. Rosaia escaped with a 
slightly bruised wrist. 

Last Thursday the National Air Trans- 
port, Inc., started: general express service, 
which should benefit the jewelry trade to a 
great extent. There will be two planes each 
way daily, eastbound, leaving Hadley field 
at 12:15 p. m. and 9:35 p. m., Eastern Stand- 
ard Time, arriving in Cleveland at 4:20 p. m. 
and 2:15 a. m. Leave Cleveland (Central 
Standard Time), at 3:35 p. m. and 1:30 
A. M., and arrive at Chicago at 7 o'clock 
p. M. and 5:35 a, mM. (Central Standard 
Time). They connect there with various 
other air lines for transportation west, north- 
west and south. Rates for express matter are 
based on a maximum of 50 cubic inches to 
each quarter pound. From New York the 
charge will be 25 cents a quarter-pound to 
Cleveland or Chicago, and 50 cents for points 
south with minimum charges of $1 and $2 
for. each package, depending on destination. 

Alleging infringement of their patent 
rights, L. Lewitt & Co., Inc., 240 W. 40th 
St., filed suit in the United States District 
Court, New York, recently against the 
Bulova Watch Co., 395 Fifth Ave. The 
action involves, according to the bill of com- 
plaint, new improvements in two piece watch 
casings which the plaintiffs claim are covered 
by patent letters 1,385,839. The complaint 
sets forth that on March 5, 1921, Louis 
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‘Lewitt was the original inventor of certain 
improvements and that on July 26, 1921, 
the Patent Office issued letters patent 1,385,- 
839, to Lewitt who on July 28 assigned his 
rights to the plaintiff concern. Continuing, 
complaint alleges that the Bulova concern 
has committed acts of infringement by manu- 
facturing and selling watchcases embodying 
the inventions claimed to be covered by these 
letters patent. The complaint prays for an 
accounting and asks that the defendant be 
compelled to pay all unlawful gains; that 
the court assess profits and damages. Also, 
that a permanent and preliminary injunction 
be issued enjoining the defendants from in- 
fringing on the letters patent. Speaking 
for the Bulova concern J. F. Brandenburg, 
the company’s attorney states that their an- 
swer when filed will deny completely the 
allegation of infringement as the patent set 
up differs distinctly from the Bulova con- 
struction. The defendant also claims the 
patent to be invalid as being anticipated by 
prior patents on watch cases. 

Jewelers and pawnbrokers in New York 
and other large cities throughout the coun- 
try are being asked to watch for an assort- 
ment of jewelry stolen some time ago from 
its owner at the Ritz-Carlton Hotel, in New 
York. The owner is offering a reward of 
$10,000 for information resulting in the 
recovery of the jewelry and the arrest and 
conviction of the thief or thieves. Included 
in the loot taken was one emerald and dia- 
mond cliquet pin, embellished with one ca- 
bochon emerald weighing 2.92 carats, an- 
other cabochon emerald 0.18 carats, 54 round 
brilliants, 1.43 carats, and two mirror cut 
brilliants, 0.25 carats. This piece is mounted 
in platinum and was sold by Cartier. The 
thieves also took a diamond brooch mounted 
with one rectangular brilliant weighing 1.24 
carats, two baguette brilliants, 0.16 carats, 
102 round brilliants, 2.17 carats, all of which 
are mounted in platinum. Other loot taken 
included one carved emerald necklace con- 
taining 26 graduated emeralds strung on a 
black cord with a diamond link between 
each emerald; a diamond bracelet set with 
five cabochon emeralds and numerous square 
cut diamonds; one rectangular shaped 
crystal and diamond cliquet brooch made in 
platinum and set with 116 brilliants weigh- 
ing 4.42 carats, one cabochon emerald 
weighing about 14 carats; one pair of star 
ruby and diamond cuff links and two pearl 
shirt studs. Any information about this 
loot should be sent as quickly as possible 
to the New York Police Department. 

The downtown jewelry district, particu- 
larly in the vicinity of Maiden Lane and 
John St., between Broadway and William, was 
practically deserted Saturday, as many of 





(Continued on page 103) 








102 THE JEWELERS’ CIRCULAR September 7, 1927 


LL 


CHATH AM Over One Hundred Years the Jewelers’ Bank 
| prix A Bank’s Best Friend 























(3,78 \ Is a Satisfied Customer 
N , ind ‘ Hundreds of Jewelry Merchants opened their first bank 
N eo K account here and are among our best friends today. 
Ation AL BAN Seeetetoetetectnts 
TRUst ComPANY We Welcome New Business 
Main Office—149 Broadway 
Capital, Surplus and Branches—Battery to the Bronx 
Undivided Profits over 
¥ t -fi , e e 
Million Dollars Resources Over a Quarter of a Billion Dollars 




















IN THE HEART OF THE JEWELRY 


ie | THE STATE BANK 


JEWELERS in steadily increasing 
numbers are finding our location 376 Grand St. 


most convenient and our serv- NEW YORK 


ice very satisfactory. 





H. C. RICHARD, President 





Specializes in Accounts of 





Jewelers 
FIpELIry TRUST _ 
COMPANY . 
of NewYork Diamond Merchants 
110 William St., cor. John St. 
New York 


Resources over $115,000,000 


Safe Deposit Baults 


















































: 
Banking Service for the Jewelry Trade 
E offer to jewelers the special facilities developed through years of 


intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 


81 Fulton. Street, New York 









































September 7, 1927 





(Com ontinued aed page 101) 








— 


the leading jewelers had given their em- 
ployes a holiday for the full day and closed 
their places Friday night until Tuesday 
morning. 

Samuel Lenkowsky, of Samuel Lenkowsky 
& Sons, importers of diamonds at 10 W. 
47th St., returned from an extended Euro- 
pean trip on the J/e de France, after visiting 
the foreign diamond markets in the interest 
of his firm. 

Insolvencies generally continue to decline, 
according to the last issue of Dun’s Review, 
which showed that for five consecutive 
months, commercial failures in the country 
have been dropping in number, the total re- 
ported for August being but 1,708, with lia- 
bilities of $39,195,000. This is larger than 
last August, when there were 1,593, with 
liabilities of $28,129,000. Failures in manu- 
facturing lines showed a decline, there being 
but 438 as against 449 last year, but the lia- 
bilities were $14,921,000 this year as against 
$12,515,000 last. In the jewelry and clock 
trades, the number of failures last month is 
given as 39, with liabilities of $372,544, as 
against 28 last year with liabilities of 
$407,898. 








Canada Notes 





E. R. Nelson has opened a jewelry store 
at Lloydminister, Sask. 

A. H. Mann, Hamilton, has sold his 
jewelry business to M. K. Maurice. 

M. L. Olsen has purchased the jewelry 
business of G. H. Guzzwell at Halifax, 
N. S. 

J. R. Downing, manufacturer of optical 
instruments, who is traveling in Canada in- 
vestigating business opportunities, is consid- 
ering the erection of a plant in Toronto. 

Ryrie Birks, Ltd., at their own place of 
business, have a unique display which at- 
tracts much attention, consisting of a sheaf 
of corn ’ showing four cobs, the grains of 
which having been taken out and replaced 
by diamonds. The number of stones, all of 
good quality, is 2,000, valued at approxi- 
mately $125,000. 

Among the out-of-town buyers calling on 
the Toronto trade recently were: W. An- 
drews, St. Marys; A. Burns, Perth; P. H. 
Stock, St. Thomas; J. Tunnecliff, Deseronto ; 
F. Raymer, Palmerston; A. Nettleton, Ot- 
tawa; J. G. Fair, Ayr; H. J. Mayhew, Col- 
borne; Mrs. W. Blakely, Trenton; A. C. 
Brown, Ottawa, all Ontario, and Arthur 
‘Duquit, Quebec. 

The death of Dr. Alfred E. Covell, man- 
ager of the optical department of the T. 
Eaton Co.’s department store, Toronto, took 
place on Aug. 30, at the age of 52 years. He 
had been ill for two years, during which 
time he had traveled extensively in search 
of better health. He had been in the serv- 
ice of the T. Eaton Co. for 26 years, and 
was a highly esteemed officer of the com- 
pany. Dr. Covell was a prominent Mason 
and had filled many high offices of the Order, 
and was recently appointed Grand Steward 
of the Grand Lodge of the Province of On- 
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tario. His funeral, on Sept. 2, was largely 
attended by members of the Order. Dr. 
Covell is survived by his widow. 

Robert Patterson, Kincardine, Ont., died 
on Aug. 30, at the age of 68 years. He was 
born in Caledon township, Peel County, 
Ont., and came to Kincardine 33 years ago, 
where he conducted a jewelry business up to 
the time of his death. Mr, Patterson took 
an active interest in public affairs and served 
as mayor of the town for two terms. He 
was Liberal in politics, a member of the 
United Church and belonged to the Masonic 
Order, the funeral being conducted by that 
body. Mr. Patterson leaves a widow, three 
sons and one daughter. 

Toronto jewelers have been very busy 
recently since the opening of the annual 
Canadian National Exhibition, on Aug. 27. 
So far the attendance has been in excess of 
previous years, including large numbers from 
the United States, which has given a great 
stimulus to the local trade. The outstand- 
ing figure of the jewelry exhibits was that 
of Ellis Bros. of Toronto, who made a fine 
display of diamond goods, including a model 
of the new eastern entrance to the exhibition, 
composed of 7.400 diamonds and 140 calibre 
rubies, the largest stone being of 500 carats, 
and the whole being valued at $250,000. At 
their own store this firm has also on view 
the largest diamond ever imported into Can- 
ada, known as “The Tiger’s Eye,” and a 
canary diamond, weighing over 70 carats and 
valued at $75,000, taken from the collection 
of an Indian Maharajah. 


NORTH 














Mr. and Mrs. Harry W. Fisher have re- 
turned from a vacation spent in New Hamp- 
shire by automobile. 

Work on the new hotel here is progress- 
ing satisfactorily, and it is expected that it 
will be ready to open early in 1928. 

George Mobraint mangled the index 
finger of his right hand last Monday in one 
of the local shops while working a stamp. 

Charles Peckham of the J. H. Peckham 
& Sons Co. is making an extended business 
trip through the western territory for his 
concern. 

Harry Lenau of New York spent the last 
week-end in town, Mr. Lenau has been the 
New York representative of the Cheever- 
Tweedy Co. since 1888. 

The Mason Box Co. baseball team prac- 
tically clinched the pennant in the National 
Twilight League on Tuesday evening by 
defeating the Cardinals 13 to 6. 

Frederick L. Jones, who is connected with 
the LeStage Mfg. Co. of this town and 
Miss Hazel Rogers of Plainfield, Conn., 
were married at the home of the bride’s 
parents last Wednesday evening. Follow- 
ing a wedding tour they will reside here. 

Rumors that gained a considerable cre- 
dence were in circulation here Tuesday, 
Aug. 30, that Howard Grant, a member of 
the firm of T. G. Frothingham Co. had 
suddenly died in Chicago. Mr. Grant 
might have put the quietus on the stories 
himself, as he is very much alive, but he 
happens to be in Chatham on Cape Cod, 
this week, enjoying the music of the wild 
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waves. The story doubtlessly got its origin 
when a message was received at the Froth- 
ingham factory here that Sydney Israel, 
western representative of the firm, had died 
suddenly in Chicago. He had been with the 
Frothingham Co. for a number of years. 








EDITORIALS 


(Continued from page 100) 








than a white. But he also points out 
that even under these conditions, the 
colorization of gems by rays is not of 
a permanent character; that in many 
cases by heating and polishing off the 
surface, the color disappears. 

His conclusion that * ‘anxiety on ac- 
count of improving of precious stones 
by means of ‘rays’ is quite out of 
place” is one that will cause satisfac- 
tion to dealers generally and his ar- 
ticle may be of value in the future in 
combating the effect of any further 
wild stories about the value of gems 
being changed artificially by the use of 
radium or other means. 








Elizabeth, N. J. 


Charles Hubatka, Broad St. jeweler, re- - 
cently held an August sale. 

Local jewelers report that, coincidental 
with the reopening of schools, business is 
picking up. New kinks in school supplies 
are being featured in shop windows. 

G. Albright and E. S. Grandt, Linden 
jewelers, contributed prizes toward the Lin- 
den Baby Show and parade held in the John 
Russell Wheeler Park there last Wednesday. 
The grand prize, consisting of a sterling sil- 
ver bracelet, went to Lloyd and Ann D. Mc- 
Cormick. Genevieve Duffy won the special 
prize, a silver spoon, and many other prizes, 
donated by Linden merchants, were awarded 
to the winners. The Baby Show was under 
the direction of Walter Booth. It: was in- 
tended for Saturday, Aug. 27, but had to be 
postponed to last Wednesday, due to rain. 














Jewelers in Memphis have enjoyed good 
trade the last 30 days. With the harvest 
season at hand it is believed that business 
will be active right along to Christmas. 

George T. Roy, retail jeweler and op- 
tometrist, has received many congratulations 
on the appearance of his new store on S. 
Main St., near the corner of Monroe and 
near Pantages Theatre. 








Bobes Bros., Martins Ferry, Ohio, re- 
ceived considerable publicity for their jewel- 
ry store recently by having Miss Mildred 
Dorothy Bright in attendance to distribute 
souvenirs. Miss Bright, as “Miss Wheel- 
ing,” will represent the Ohio Valley at the 
Atlantic City beauty pageant. More than 
1,500 people visited the store. 
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of NEW YORK 
214. BROADWAY 
Uptown Offices 


Banking 
In All Its Branches 
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World. Foreign Exchange 
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and Personal Trusts; Safekeep- 
ing of Securities; Collection of 
Income. Investment Service 
for Customers. Safes in our 
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Cornelius Vanderbilt 
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Thomas F. Victor 
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William Vincent Astor 
Joseph D. Oliver 
Lewis Cass Ledyard, Jr. 
David M. Goodrich 
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Kenneth P. Budd 
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Benjamin Joy 
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ULADELPHLAL 


John F. Blisard, of John F. Blisard & 
Bro., S. 8th St., wholesale jewelers, with 
his family, is on an enjoyable automobile trip 
through New England, New York State and 
Canada. 

David Hilsee, president of Bailey, Banks & 
Biddle Co., has returned from an enjoyable 
automobile trip through Maine, where he 
and members of his party enjoyed some good 
fishing, as well as scenery. 

One diamond dealer here who does not 
despair of the business is Louis Lipkin, for 
35 years in that line at 11434 S. 8th St., who 
reports recent sales of a large number of 
loose stones at good prices. 

August coinage at the Philadelphia mint 
included 835,000 $20 gold pieces, while 
13,000,000 pennies and 2,407,000 nickels aided 
in bringing the coinage figures for the 
month up to a total of $16,957,730. 

J. J. Cohen, diamond importer, is ex- 
pected back from his annual buying trip to 
the gem markets of Amsterdam, Rotterdam 
and Paris this week. Letters received at his 
office in the Victory building indicate that 
good stones are rare and high in price. 

Earl Filbert, jeweler of Hazleton, Pa., 
has been in town looking over the Fall 
offerings in the wholesale district. He is 
optimistic over the business future of the 
anthracite region, now that there is a pros- 
pect of the mines resuming production in 
full. 

Sansom St. is interested in the merger of 
the National Bank of Commerce, the “jewel- 
ers’ bank,” with the Bankers Trust Co. 
Jacob Netter, president of the Bank of Com- 
merce, will become chairman of the board 
under the merger. He is known to every 
jeweler in the wholesale district. 

The annual reunion of the Bechtel Family 
Association, of which J. D. Bechtel of J. B. 
Bechtel & Co., Inc., wholesale jewelers, is 
one of the officers, will be held at Bally, in 
Berks county, on Sept. 17. The family’s 
American ancestor was George Bechtel, who 
came to Pennsylvania from the old country 
in 1728, and settled near what is now Read- 
ing. 

The bowling team of S. Kind & Sons has 
resumed its games in the store team series, 
but the members are anxious to face other 
jewelry bowling teams and are ready to 
issue a challenge to any such teams in the 
city. They also are anxious to see a jewel- 
ers’ bowling league organized here and 
promise to do their share in keeping up in- 
terest in it once one is formed. 

Philip Kind of S. Kind & Sons, with Mrs. 
Kind, returned on the French liner De 
Grasse from an enjoyable trip to Europe, 
during which they spent two weeks in 
France and one in London. Although the 
trip was intended as a pleasure one, Mr. 
Kind could not resist buying some goods for 
the firm. The best part of the trip for him, 
however, was the ocean voyage, which gave 
him his first chance for a complete rest in 
several years. 

The wholesale jewelry district was closed 
on Labor Day, Sansom St. being deserted 
with a very few exceptions, and, as many 
of the larger wholesale places also were 
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closed on Saturday, the district had a three- 
day holiday. The material houses also joined 
in the closing plan, as a result of a vote of 
the new association, under which complete 
closing on all legal-holidays will be the rule 
hereafter. Previously this was a go-as-you- 
please matter, som¢ houses closing and others 
remaining open. 

The death of Joseph Goldberg, for many 
years in the wholesale and manufacturing 
jewelry business at 735 Sansom St., came 
as a shock to the trade, of which Mr. Gold- 
berg had been a member for many years. 
While the cause of death assigned was heart 
disease, friends of Mr. Goldberg insist it was 
a case of a broken heart, as he had failed 
rapidly since a petition in bankruptcy was 
filed against him a few weeks ago. The 
bankruptcy was not Mr. Goldberg’s fault, 
bad debts being responsible, but he brooded 
over the disgrace after a long business ca- 
reer and refused to take any interest in life 
after his business had been closed out. 

Window smashers who invaded the Ken- 
sington section of the city stole small 
jewelry, fountain pens and novelties from 
the store of Raymond Horner, on Kensing- 
ton Ave., near Dauphin St. The window 
was smashed with a brick and the thieves 
escaped before persons attracted by the crash 
of breaking glass reached the store. Fortu- 


nately, little jewelry of any great value was ~ 


in the window, and this the thieves had no 
chance to reach through the broken space. 
Of late the professional window smashers 
operating here appear to have turned their 
attention to other stores than those of jewel- 
ers, a dozen or more fur and silk stores hav- 
ing been robbed recently by this method. 

A protecting wire screen over a pawnshop 
window failed to daunt three young window 
smashers, who were thwarted by a police- 
man. in their attempt on the window of the 
West End Loan Co, at Market and 17th 
Sts. early one morning recently. Patrolman 
Charles Wiley saw an ‘automobile halted in 
front of the pawnshop and hastened to in- 
vestigate. As he neared the place he saw 
three youths in front of the window, one 
being about to hurl a padded brick at the 
glass. One sighted the officer, however, and 
all three ran to the car, and dashed away 
before the policeman could reach them. He 
found the padded brick on the sidewalk and 
discovered that the thieves, using a steel bar, 
had pried off the protective grating from 
the window. A large amount of valuable 
jewelry had been left in the window, the 
owners relying on the grating. 

Police of Hazleton, Pa., one of the princi- 


pal anthracite coal centers of this state, have - 


advised police headquarters here that, thanks 
to a heavy rainstorm, robbers were balked 
in ‘an attempt to enter two jewelry stores in 
that city. According to the Hazleton police, 
the robbers had information that a certain 
family was to move on last Wednesday from 
an apartment from which the thieves had 
planned to gain entrance to the jewelry 
stores, one being on either side of the apart- 
ment house. The apartment to be vacated 
is on the ground floor of the building and 
the robbers had figured that they could gain 
access to stores without being seen by per- 
sons on the street. On the afternoon of that 
day, however, a heavy shower came up and 
the rain fell in such torrents that the family 
postponed its moving until the next day. Not 
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aware of this, the robbers forced a side 
window of the supposed vacant apartment, 
but, instead of finding it empty, blundered 
into a bedroom where John Mondick, the 
tenant, was sleeping and awoke him. He 
called for the police and the thieves fled, 
leaving a kit of burglar tools behind. This 
led to a police investigation and from that 
time on the jewelry stores have been guarded 
against a repetition of the attempt. 








Allentown, Pa. 





Fred Rex and wife, of Lehighton, spent 
the week-end at Ocean Grove, N. J. 

M. W. Young, Palmerton jeweler, and his 
family, enjoyed a week’s visit to Atlantic 
City. é 

Mr. and Mrs. Harold Rex, of Boston, 
Mass., are visiting the former’s parents, 
Jeweler and Mrs. Fred W. Rex, of Lehigh- 
ton. 

Ralph M. Smoyer, 1015 Hamilton St., has 
returned from Philadelphia, where he spent 
several days attending the art and gift show 
held at the Benjamin Franklin Hotel. 

The following out-of-town jewelers are 
calling on jobbers in this locality: R. E. 
Saeger, Nazareth; M. Y. Young and C. W. 
Bartholomew, Palmerton; H. B. Sheckler, 
Catasauqua; H. H. Greiner, Bethlehem. 

E. J. Faust, jeweler and optician, a mem- 
ber of the firm of Faust & Landes, 728 
Hamilton St., who is an ardent musician and 
cello soloist of the Allentown Symphony 
Orchestra, is a member of the Piano Quin- 
tette, composed of local musicians of note. 
Mr. Faust is the owner of one of the finest 
cellos in this part of the country. 

The final hearing in the divorce action of 
Simon Levene, a jeweler, of Hamilton St., 
against Bertha Levene, before master and 
examiner, Oliver W. Frey, was held in the 
Grand Jury room Friday morning. District 
Attorney Orrin E, Boyle appeared for the 
libellant and Attorneys Dewalt and Heydt 
for the respondent. Mrs. Levene denies her 
husband’s allegation that she smashed a vio- 
lin over his head. 

The following manufacturers’ and jobbers’ 
representatives are among those calling on 
the trade in this locality: Gabriel Sulzer, 
Bernard Rice’s Sons, Inc.; Paul H. Gess- 
wein, Paul H. Gesswein & Co., Inc.; E. B. 
Downs, N. H. White & Co.; C. H. Martens, 
B. A. Ballou & Co., Inc.; William Mayer, 
Powers & Mayer, Inc.; F. J. Dimond, R. 
Wallace & Sons Mfg. Co.; and S. Rodney 
Allen, Oneida Community, Ltd. 

According to present indications, Allen- 
town’s newest hotel, The Americus, located 
at 6th and Hamilton Sts., on the former site 
of the American Hotel, will be thrown open 
to the public Sept. 12. This hotel is 14 
stories high, is built of steel and buff color 
brick with stone trimmings, and is absolutely 
fireproof. Four stories are already finished 
and furnished, and next week guests will 
begin to be received. On Monday, Sept. 12, 
the builders and supply men will hold a ban- 
quet, rejoicing over the fruit of their labors. 
On Sept. 13, there will be a banquet by the 
Chamber of Commerce, at which time sev- 
eral celebrated speakers will be heard. Sept. 
14 will be given over to the civic clubs and 
the people of Allentown, dinner to be fol- 
lowed by dancing in the ball-room. 














H. L. Herman, Sandusky, was in Detroit 
last week buying new merchandise for his 
Fall trade. 

C. E. Wallace, of the Wallace-Monroe 
Mfg. Co., was at the home office in Detroit 
over the week-end. 

A. F. Muehlke, manufacturing jeweler in 
the Metropolitan building, left last week for 
a vacation trip that will take him to Toronto. 

Frank B. Gleichmann, 401 Metropolitan 
building, has returned from a two weeks’ 
vacation, and is now busy with his early 
Fall business. 

H. C. Pudrith, of E. H. Pudrith & Co., 
has returned from a month’s vacation, passed 
partly at Duluth and at his Summer cot- 
tage on Lake Huron. 

M. Fredland, East Liverpool, O., paid a 
visit to Detroit wholesale jewelers last 
week.’ He is opening a new store which he 
hopes shortly to have ready for the trade. 

Jacob Rassner, Metropolitan building, has 
returned from a trip that took him through 
the middle west. He reports business on 
an upward trend in every section he visited. 

Sol Lachman, retail jeweler who recently 
underwent an operation for appendicitis, has 
so far recovered as to be able to leave the 
hospital and expects shortly to be in better 
physical condition than ever. 

Morris Geller, executive secretary of the 
National Association of Credit Jewelers, an- 
nounces that Olsen & Ebann of Chicago and 
their entire 19 stores have recently signed 
up as members of the organization. 

John Collier, for many years connected 
with the manufacturing department of the 
Charles A. Berkey Co., left this week for 
a visit to his old home in Switzerland. He 
expects to be gone two or three months. 

J. J. Cargill, who has been at 5671 Grand 
River Ave. for a number of years, has re- 
cently disposed of his retail jewelery busi- 
ness to M. Geise, and in the future will de- 
vote his entire attention to the optical trade. 

Sol Sallan, retail jeweler at Woodward 
Ave. and State St., had attention attracted to 
his store this week by a conspicuous wel- 
come sign to veterans who attended the na- 
tional convention of Spanish War Veterans. 

E. LaTour, Redford, is getting ready for 
the Fall trade out in his territory. He was 
a caller on the wholesalers in the Liggett 
building this week, buying new merchandise. 
He is looking forward to a good run of 
trade. 

R. Lockhardt, Flint, was among the out- 
of-town retailers who came to Detroit last 
week and made calls on the wholesalers. He 
is getting ready for the Fall trade which 
he anticipates will be up to that of pre- 
vious years. 

M. Fredland, wholesale jeweler in the 
Metropolitan building, reports he is now 
fully settled following a number of improve- 
ments and expansions, and is in better shape 
than ever to handle his increasing business. 
He is anticipating a heavier trade than usual 
during the Fall and Winter months. 

Levett & Co., wholesale jewelers in the 
Metropolitan building, have recently re- 
arranged their salesroom so as to give more 
space and a better opportunity to display 
merchandise. .The organization is now put- 
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ting on some specially attractive window 
displays, giving prominence to silverware. 

A. B. Milkins has recently made a num- 
ber of improvements to his store at Wyan- 
dotte, a suburb of Detroit. A new front has 
been completed, giving him some especially 
fine display windows. He is ready now for 
the early Fall trade which it is expected 
will keep him busy for a considerable time. 

Jacob Segal, of the Jacob Segal Co., dia- 
mond importers, has arrived home from a 
European trip that took him to Holland and 
other diamond centers. He was accom- 
panied by Max Kurjan of Cleveland and 
Paul Finkelstine of New York. This is a 
trio that always make their European trips 
together. 

The 1928 convention of the National As- 
sociation of Credit Jewelers will be held in 
Chicago during the first or second week in 


_ April, according to Morris Geller, executive 


secretary, in a statement this week. The 
attendance, he says, will be much larger than 
at the 1927 meeting in Detroit. He reports 
46 exhibitors already have signed up for 
space. 

F. H. Schaefer and Edward Berg, of 
E. H. Pudrith & Co., who went into differ- 
ent parts of Michigan a week or so ago, re- 
port to their home office that the jewelry 
business is showing a decidedly upward 
trend and that the outlook is favorable for 
the Fall and early Winter. The rural sec- 
tions have had a good season and money is 
now being spent more liberally. 

A man 50.years old was arrested in De- 
troit recently on a charge of uttering and 
publishing two checks, one for $800 and an- 
other for $1,000 on Detroit jewelry stores. 
The police say he gave the checks in pay- 
ment for jewelry and made the checks out 
for larger amounts than the purchases, tak- 
ing the balance in cash. They also say he 
is wanted in Columbus and Dayton on bond 
jumping charges and in Windsor, Ont., for 
uttering and publishing. 

E. Golden, 410 Metropolitan building, 
wholesale jeweler and diamond dealer, re- 
ports he has obtained no trace of the mer- 
chandise which was taken from his estab- 
lishment by a boy whom he had recently 
given employment. The loss, he says, 
amounts to approximately $10,000. He be- 
lieves the youngster was working under the 
direction of some older person. He says 
the merchandise was uninsured, but the loss 
will in no way handicap him from a busi- 
ness standpoint. The merchandise taken will 
be replaced, he adds, and he will be able to 
give customers just the same service as he 
has in the past. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week ending Sept. 3, 1927 

The U. S. Assay Office reports: 








Geld bars exchanged for gold coin.... $908,901.30 
Gold bars paid depositors............. 48,124.90 
BORO G cas hire teeee sss cuewaes $957,026.20 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
Ce er een $496,659.71 
- Oe Pay rer er ere 82,498.87 
6g Ee errr re ere ere 60,805.78 
DOUCET cack ciicsiusbasauassneeeeee 103,134.57 
ad - SS eee Pee nes Tee eee ee 144,941.79 
= ee cot eee re Cr ee ee 20,860.58 
Me te sie So oe ec oem etios a $908,901.30 
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Nashville, Tenn. 


I. Weinstein, proprietor of Weinstein & 
Son, 610°Church St., has been confined at his 
home by illness for several days. 

J. H. Coles, Jr. has been manager of the 
Sam Small Jewelry Co. at 627 Church St, 
Since the death of Mr. Small, Mrs. Small 
and associates have operated the store. 

Harry Blum, of the Lusky Jewelry Co, 
recently attended the Gift Show in Chicago 
and some of the ideas he gathered there are 
being demonstrated in the Nashville store. 

Carl Loeb, with I. Schwartz, Chicago, was 
a visitor in the Nashville trade a few days 
ago. Wm. Strauss, of Strauss & Strauss, 
New York City was also in Nashville re- 
cently. 

Aaron Bergeda, 720 Church St. near the 
Tulane Hotel, recently visited Atlanta and 
expects to visit Memphis in September. Mr. 
Bergeda in his watch department does a 
large line of watch work for the railways 
on- either side of Nashville. 

Eugene Freeman, of Huntingdon, Tenn., 
retail jeweler in that city was a visitor in 
Nashville a few days ago. His son, James 
Freeman is an employe at Jensen & Jeck. 
His other son, George Fonville has recently 
received an appointment to Annapolis naval 
academy. 

Chas. Cayce, at the B. H. Stief Jewelry 
Co., 616 Church St., corner Capitol Boule- 
vard reported good Autumn prospects and 
mentioned that the Summer trade in the 
main had been good. The store has a beau- 
tiful silver room. It has discontinued the 
optical department giving that space to 
jewelry. 

Retail jewelry stores which are abundant 
in the capital city of Tennessee report ex- 
cellent Summer trade. There:have been a 
few quiet weeks in the Summer season, 
August was not extremely active but the 
summer as a whole has been good and 
autumn prospects are exceptionally bright 
here. The limited number of manufacturing 
and equipment firms located in Nashville 
also report good country trade in the Nash- 
ville section, which also embraces to some 
extent east Tennessee, north Alabama and 
southern Kentucky, though the traveling 
members of the respective ideas cover a 
somewhat wider area than that. 











The Hillsman-Haygood Jewelry Co., Inc., 
has secured a 10-year lease on the store at 
164 Peachtree St. Atlanta, Ga. with an 
aggregate rental of $100,000. The company 
which was recently incorporated by S. T. 
Hillsman and W. A. Haygood, will be one 
of the largest jewelry firms in the city. Mr. 
Hillsman is well known in Atlanta, having 
been in the retail jewelry business for many 
years, while Mr. Haygood is almost as well 
known. For several years Mr. Haygood 
has been proprietor of a jewelry store at 
Valdosta, Ga., but previous to that time op- 
erated in Atlanta. Work of remodeling the 
store at 164 Peachtree St. will begin at 
once, and when completed it will be one of 
the largest and finest stores of its kind in 
the city. The fixtures will be of the hand- 
somest, and a line of goods has been ordered 
which will be surpassed by no retail jeweler 
in the city, it is announced. The new store 
will be ready for its formal opening about 
Oct.-4 
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Chicago Notes 





Dave B. Felsenthal, of the Hart Jewelry 
Co., left last week on a business trip through 
Iowa. He will be away for two weeks call- 
ing on the retail trade. 

Leo Turney, retail jeweler in the Colum- 
bus Memorial building, is making a two- 
week’s motor tour through Wisconsin. He 
is accompanied on this trip by his two sons. 

John O. Tracy, retail jeweler of Bedford, 
Ia., accompanied by his daughter, arrived 
in Chicago last week, and spent several days 
here looking over lines and visiting places 
of interest. 

Frank C. Dunn, of Dunn Bros., manufac- 
turing jewelers at Providence, R. IL, ar- 
rived in Chicago last Thursday. Mr. Dunn 
will remain here for about two weeks, calling 
on the wholesale trade. 

Artie McGee, middle-western representa- 
tive for Sykes & Strandberg, Attleboro, 
Mass., stopped off in Chicago last week for 
a few days to visit with the trade enroute 
to other cities in his territory. 

Anton Fritsch, vice-president of J. C. 
Howard & Co., Mallers building, left re- 
cently with his wife for an automobile trip 
around Lake Michigan. He is expected 
to return to his desk in about two weeks. 

Benj. D. Sachs, of 5 S. Wabash Ave., an- 
nounced last week that he has purchased the 
entire. stock of the retail jewelry store of 
Wm. Botkowsky, 3635 S. Halsted St. The 
fixtures were sold to the person that is now 
occupying the store. 


Mason T. Adams, vice-president and 
Smith F. Furgerson, of the Seth Thomas 
Clock Co., Thomaston, Conn., spent a few 
days of the past week in Chicago visiting 
at their local offices in the Clock building, 
215 W. Randolph St. 

Friends of J. Hosticka, proprietor of the 
Ace Engraving Co., 5 S. Wabash Ave., are 
happy to see him back at his bench. Mr. 
Hesticka has had quite a siege of illness 
and has been away from the office for ever 
10 weeks recuperating. 


Joe Rubenstein, of Rubenstein Bros., 
manufacturing jewelers, on the ninth floor 
of the Mallers building, returned last week 
from a motor trip through Michigan. Sam 
Rubenstein, also of this firm, recently re- 
turned from Michigan, where he and his 
family spent a week. 

Al Kley, of the Kley Engraving Co., re- 
turned this week to his office on the sixth 
floor of the Columbus Memorial build- 
ing, after being away for about six weeks. 
Mr. Kley underwent ar: operation for ap- 
Pendicitis about a month ago, and for the 





past few weeks has been recuperating at 
his home, 

Miss Roxy Smith, associated with the Chi- 
cago office of the Seth Thomas Clock Co., 
returned last week from California, where 
she spent several weeks visiting at the home 
of her mother. Before returning to Chicago, 
Miss Smith visited at the San Francisco 
office of this concern. 

John Baumrucker, of Jones & Baum- 
rucker, credit jewelers at 31 N. State St., 
has returned to his desk after spending two 
weeks at his Summer home at Lake Geneva. 
Mr. Baumrucker will return to Lake Geneva 
for the holiday and will close up his home 
and bring his family home. 

Axel Lundquist, who has been engaged 
in the retail jewelry business for a number 
of years at Crystal Lake, IIl., recently 
closed out his business in that city and re- 
moved to Chicago, where he opened an 
office in suite 703 Goddard building, 27 E. 
Monroe St. Mr. Lundquist is a watch- 
maker, and is doing repairing to the trade. 

John J. Bleich, of John J. Bleich & Co., 
retail jeweler at 4309 Lake Park Ave., is 
receiving the sympathy of his many friends 
in the trade on account of the accidental 
death of his son, John J., Jr., Mr. Bleich, Jr., 
was in the retail jewelry business at Ala- 
meda, Cal., and while putting up an aerial 
on the roof of his new bungalow he slipped 
and fell to the ground. He passed away 
immediately from a broken neck. 

Ed. Krauss, with offices on the seventh 
floor of the Columbus Memorial building, 
has suffered a severe relapse at his home 
and is not able to see anyone. Mr. Krauss 
was confined at the St. Francis Hospital at 
Evanston for three weeks and when he re- 
turned to his home on Sunday of last week 
he was well on the road to recovery. Tues- 
day he turned for the worse and had a 
stroke, disabling his entire right side. 

Ernest Block, manufacturers’ representa- 
tive, with headquarters in suite 1104 Hey- 
worth building, left last Wednesday night 
for Kansas City, and cities in the west. Mr. 
Block will visit all of his old friends in 
the wholesale trade through the entire west 
as far as California. Mr. Block just com- 
pleted a trip through the middlewest and 
south and only remained in Chicago for 
a few days to visit the trade here before 
leaving on this coast trip. He will return 
home about Oct. 4. 

The Paul-Ben Jewelry Co. opened its 
doors this week for business in room 914 
Mallers building. This concern is oper- 
ating a wholesale jewelry business. Paul 
Golevicz, one of the partners, formerly 
was in the retail jewelry business at 2009 N. 


Robey St. This business was recently dis- 
posed of by him. Ben Wernikoff, . the 
other member of the firm, also was in the 
retail jewelry business on Milwaukee Ave., 
for a number of years. He sold out this 
business about two years ago to enter into 
another line. Mr. Wernikoff will look 
after things in the office while Mr. Gole- 
vicz will devote his time in calling on the 
retail trade in Chicago and vicinity. 

The Credit Jewelers’ Association of Chi- 
cago held a special meeting on Tuesday 
afternoon of last week in the private offices 
of Klein & Co., 173 W. Madison St., for the 
purpose of electing new officers to take the 
place of the late Carl Ebann and Samuel 
Klein. Charles F. Baumrucker, of Jones & 
Baumrucker, 31 N. State St., was elected 
president to succeed Carl Ebann; Charles 
La Flaur, of L. Basch & Co., 218 S. State 
St., succeeds Mr. Baumrucker as vice-presi- 
dent; L, Litt, of the L. Litt Jewelry Co., 54 
W. Washington St., was selected treasurer 
and succeeds Samuel Klein. George I. Ap- 
pel, of Marks Bros., 144 N. State St., re- 
mains secretary. Clarence Olsen, of Olsen 
& Ebann, was elected to the board of di- 
rectors to take the place of Charles La 
Flaur. Other members of the board of di- 
rectors are as follows: William E. Renich, 
of the Wm. E. Renich Co., 209 S. State St., 
and William Gibson, of Cole & Young, 
South Chicago. The Credit Jewelers’ Asso- 
ciation of Chicago was organized under the 
laws of Illinois in June of this year, but 
due to the death of both the president and 
treasurer, which occurred within two weeks’ 
time, no action was taken until this time. 
The association has a charter membership 
list of 20, with a tentative membership list 
of 30. These members will be accepted into 
the organization at their first meeting in 
September. Meetings are to be held every 
second Monday of the month in the Direc- 
tors’ room of the Chicago Credit Bureau, 35 
S. Dearborn St., at 7:00 p. m. This asso- 
ciation was formed to protect the interests 
of each credit member by adopting a work- 
able system to promote co-operative spirit 
by and between credit jewelers of Chicago 
and aid each other to minimize credit losses 
as far as possible and to establish a standard 
code of ethics in operating a credit business 
and in advertising. 

The jewelry and silverware departments of 
Carson, Pirie, Scott & Co. have been greatly 
enlarged and they now occupy the greater 
part of the south annex of the store. The 
silverware department is at the east end and 
several new walnut wall cases have been in- 
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stalled to take care of their increased stock. 
The jewelry department now occupies all of 
the space they formerly had, as well as the 
old silver department. All new walnut cases 
with marble base have been added to make 
this department attractive. Leather goods 
and umbrellas have also been moved into the 
south room and these departments, too, have 
more space and larger stocks. 

Jules Franklin, of Jules Franklin, Inc., 
of New York city, is spending about 10 
days in Chicago calling on the trade. 

Milton Nathan, Michigan representative 
for the Stein & Ellbogen Co., arrived at the 
home office last week and will remain there 
for a few days to replenish his stock. 

C. L. Ringer, of Emerick & Ringer, Free- 
port, Ill., stopped off in Chicago last week 
for a day to visit with members in the trade 
en route home from Detroit, where he spent 
a week with friends. 

“Ted” Tracy, representative for the Juer- 
gens & Andersen Co., is making a business 
trip through Illinois and will be away for a 
couple of weeks. This is Mr. Tracy’s first 
Fall trip for the season. 

Darwin A. Forsinger, of J. W. Forsinger 
& Co., wholesale jewelers at 31 N. State St., 
accompanied by his wife, left last week on a 
motor trip through Wisconsin. He will be 
away for about 10 days. 

Sidney Levinson, assistant to Jake Levine 
of L. Heller & Sons, returned this week 
from a three weeks’ business trip. Mr. 
Levinson attended the Trade Show at Kan- 
sas City and from there visited the trade 
in the northwest. 

J. D. Hawthorne, retail jeweler at Kear- 
ney. Nebr., accompanied by his wife, is 
spending a couple of weeks at Chicago 
Heights, visiting with relatives and friends. 
Mr. Hawthorne spent a few days of the 
past week in Chicago, visiting with mem- 
bers of the trade. 

Miss C. Johnson, buyer for the S. H. 
Clausin Co., Minneapolis, Minn., was a 
visitor in Chicago last week looking over 
the markets. She left here for New York 
and the other eastern cities to look over 
Fall goods. Miss Johnson will return home 
in about two weeks. : 

Lieut. Leo Carr, known to the jewelry 
trade in Chicago as one of the hard-working 
members of the jewelry squad, left last week 
with the American Legion for Europe to 
attend the convention at Paris. Lieut. Carr 
will be away until some time in October, 
and upon his return will assume his duties 
on the jewelry squad. 

Fred E. Hummel, receiver in bankruptcy 
for H. Horwitz & Co., has asked for bids 
on the stock and fixtures, same to be sub- 
mitted to Judge Wilkerson, of the Federal 
building, on Sept. 12 at 10 o'clock. Mr. 
Horwitz attempted to make a composition 
settlement with creditors, but could not ob- 
tain acceptance from majority in number and 
amount. 

E. Stern, of the Stern Diamond Co., 31 
N. State St., announced last week that he 
has taken over the interests of Robert 
Friend, who has retired from the firm as an 
officer and director. This took effect on 








Aug. 30. The Stern Diamond Co. will con- 
tinue its business at the same address under 
the personal supervision of Mr, Stern. He 
is well known in the trade, having been as- 
sociated with it for a great many years. 
The Art Silver Shop has leased the 
ground floor store at 61 E, Monroe St. and 
will remove its retail business from the 15th 
floor of the Stevens building in about 10 
days. The concern will retain a small dis- 
play office in conjunction with its large shop 
on the 19th floor of the Stevens building, 17 
N. State St. The new store is 40 feet deep 
and 15 feet wide and has a large balcony 
that is being fitted up for its gift department. 
Ernest Gould and Edmund Bokor are the 
owners of the Art Silver Shop and started 
the manufacturing department just 15 years 
ago. About 10 years ago they opened a re- 
tail shop on the 15th floor of the Steyens 
building and all during these years their 
business has steadily grown. This concern 
manufactures fine sterling silver hand- 


wrought jewelry and novelties, as well as . 


hollow and flat ware. 

Last Thursday George Fiedler was 
arrested at his home, 1450 E. 56th St., by 
Lieut. Tom Gary, and Tom Maloney, of 
the Pawnshop detail, and Con O’Brien, of 
the Pinkertons, as the sneak thief wanted 
for victimizing several Chicago jewelers. 
When Fiedler was brought into the detec- 
tive bureau he was immediately identified 
by Elmer Rich, 5 E. Washington St., his 
most recent victim. After considerable 
grilling he admitted the crime and told 
where he had disposed of the merchandise. 
He took two diamond and platinum rings 
from Elmer Rich, one from Andrew 
Thalhofer & Son, 104 W. Van Buren St.; 
two from Sam Schwartz, 805 E. 63rd St., 
and one from the Platinumsmith’s Co., 30 
E. Jackson Blvd. Francis V. Healy, of 
Goldman, Allshouse & Healy, representing 
the Good & Welfare committee of the 
Chicago Jewelers’ Association, spent a 
great deal of time on the case, together with 
the officers and when he was captured 
questioned him and obtained part of his 
confession. Officers of the Pawnshop detail 
found several of the stolen rings in pawn- 
shops where he had disposed of them. In 
checking up Fiedler it was learned that he 
served time at Atlanta on a government 
case. The charge came from Indianapolis. 
He was also held on a murder charge in 
Chicago a few months ago. 

Milo Hoppe, member of the Friske 
Jewelry Co., 3961 Lincoln Ave., and the 
Friske-Hoppe Co., 4112 North Ave., had a 
thrilling experience Friday morning when 
he left his home at 2410 Grace St., to go 
to his place of business on Lincoln Ave. 
Mr. Hoppe, in his statement to the police, 
says he was walking on Irving Park Blvd., 
when a man with a revolver approached him 
and ordered him into a waiting automobile. 
There were two more men inside of the 
car. They drove off and under threats of 
death forced him to turn over the keys to 
the Lincoln Ave. store and to give them 
the combination of the safe. They finally 
stopped in an alley where another automo- 
bile was waiting. The bandit that grabbed 
him got out and entered the other car and 
one of that car’s occupants got out to 
guard Hoppe. While the one gang went 
to the store to rob the place the other took 
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Hoppe for a “joy” ride holding a gun to 
his side all of the time. ‘After driving 
around for about an hour they entered an 
alley and threw Hoppe out and made a 
“get away.” Mr. Hoppe walked to the 
corner of Long and Eddy St. and called 
the police and urged them to hurry to the 
store and prevent the robbery. The call was 
too late and the safe was cleaned out of 
diamonds and jewelry amounting to several 
thousands of dollars. 











A number of the Louisville jewelers are 
offering prizes in connection with events 
scheduled in the Kentucky State Fair the 
week of Sept. 12. 

Albert Grall, manufacturing and engray- 
ing jeweler of Louisville, has recently re- 
turned from a vacation trip with Mrs. Grall 
to Virginia Beach, Va. 

T. A. Birtles, of G. F. Geiger & Son, 
Louisville, is back from two weeks spent in 
Tennessee, having visited Nashville, Eagle- 
ville, Memphis and other points. 

Brainard Lemon, Lemon & Sons, Louis- 
ville, landed in New York, after a Summer 
in England in the interest of his Lemon Sil- 
ver Galleries, for which he was picking up 
old silver antiques, etc. 

G. F. Geiger and Mrs. Geiger, along with 
William G, Geiger, junior member of the 
firm of G. F. Geiger & Son, are at Ashe- 
ville, N. C., where Mrs. Geiger and William 
Geiger plan to spend a long time for rest 
and recreation. 

Walter Hartenstein, of Hartenstein & 
Moore, local jewelers, is one of several mer- 
chants taking part in staging a wearing ap- 
parel and jewelry show at Inn Logola, a 
popular suburban dancing and eating estab- 
lishment, which is getting the business of the 
high class and younger element. 

Wrist watches, scarf pins, cuff links and 
a briar pipe were among prizes offered by 
Matt Irion & Sons at the company’s 54th 
annual outing, held for the organization of 
21 and members of their families at Turner's 
Boat Club, on the Ohio River, last week. 
There was a luncheon at noon; dinner in the 
evening, dancing, etc., and plenty of refresh- 
ments. Prizes were awarded in various con- 
tests. 

The Letzler-Lorch Co., 646 S. 4th St. is 
featuring a $75,000 sale of watches, dia- 
monds, jewelry, etc., preparatory to moving 
to a new location in the new Martin Brown 
Arcade building, a few doors south of the 
present location. This concern is 40 years 
old. Until recent years it was principally in 
the manufacturing and wholesale business, 
with a retail department. It moved to S. 
4th St., occupying at various times two small 
stores, and growing rapidly in a retail way. 
It will soon be in a high grade building, with 
a fine store, directly opposite the Brown 
Hotel and across the corner from the new 
19-story Heyburn office building. 








Louis B. Horwitz & Son Co., Inc., jew- 
eler of Philadelphia, has rented a store at 
E. State St., Trenton, N. J., and will opet 
a branch there. 
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Adolph Possin, of the Bozhardt-Possin 
Co., and Mrs. Possin, spent the recent Labor 
Day holiday in Rhinelander visiting with 
relatives. 

Waldemar C. Stecher, president of the 
August H. Stecher Co., is taking a two 
weeks’ rest at Okauchee Lake and _ reports 
a pleasant time. 

Joe Boelter, who was formerly with the 
J. J. Koehler jewelry store at Manitowoc, 
opened up a jewelry store of his own at 
1110 Washington St., Manitowoc, Saturday, 
Sept. 3. ; 

Tom Noonan, traveling representative of 
Ostby & Barton, Providence, called on Mil- 
‘waukee wholesalers on his return trip from 
the northwest. Mr. Noonan reports that 
Fall business this year has been exceptionally 


J. J. Weggel, who was formerly asso- 
ciated with Rank & Motteram, and who 
also conducted a retail jewelry store at 283 
Milwaukee St. under the name of the 
Oleskie-Weggel Co., is now connected with 


the wholesale jewelry establishment of the 


M. B. Barkan Co., as a traveling representa- 
tive. Mr. Weggel will start calling on the 
trade about Sept. 10. 

The various local jewelers’ clubs in Mil- 
waukee are planning on having special 
“booster meetings” previous to the time of 
the national convention here. At the meet- 
ings they will discuss ways and means of 
co-operating with each other and with the 
national body for the betterment of the 
American National Retail Jewelers’ Asso- 
ciation convention to be held September 
27-30. 

A number of jewelers from out-of-town 
have been in town during the past week to 
attend the Wisconsin State Fair. Among 
those who visited some of the local whole- 
salers are: M. A. Grip, Chippewa Falls; 
A. S. Hamiiton, Hancock; M. J. Zangl, 
Mazomanie; J. Hemminger, Markesan; E. 
Wegener, Beaver Dam; Mr. and'Mrs. J. B. 
Davis, Lake Mills; E. A. Dake, Wild Rose; 
William Endlich, Kewaskum; I. J. Krail, 
Fond du Lac; H. G. Miller, Wautoma. 

M. B. Barkan, of the M. B. Barkan 
Jewelry Co., wholesale jeweler, has re- 
turned from a 10 weeks’ trip to Europe. 
Being a man who observes much and who 
is- interested in hosts of other things besides 
his jewelry business, he has brought home 
a fund of interesting experiences. He 
visited points of interest in England, France, 
Belgium, Holland, Germany, Austria, Italy 
and Switzerland, and made direct connec- 
tions with the European market whenever 
possible. ‘ 

The Milwaukee District Jewelers’ Club 
will hold their regular meeting at the Elk’s 
Club, Sept. 13, at which time it is expected 
that A. W. Anderson, secretary of the State 
association will be present. Besides the 
regular business meeting the club will com- 
plete plans for the entertainment and recep- 
tion of the delegates to the national con- 
vention. The Milwaukee Wholesale 
Jewelers’ Association will also meet in the 
very near future. It is expected that various 
of the Milwaukee wholesalers will furnish 
souvenirs at the convention and that they 
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will also donate prizes at the banquet. This 
will be taken up at the association 
meeting. 

“The life of the European merchant ‘is 
entirely different than in this country,” said 
Mr. Barkan. “There is not the hurry and 
bustle and.rush and pressure evident in 
business circles over there that there is here. 
Each merchant takes from two to two and 
a half hours for lunch and many of the 
merchants close their stores during that time 
and leave no word as to when they will 
return. It is not uncommon, either, for a 
small merchant to leave his place of business 
for two or three months during the Summer 
while he takes his vacation, and when he 
does this he often does not leave any indica- 
tion as to where he has gone. In one place 
I waited one hour for a jewelry merchant 
to return. His shop was closed and I sup- 
posed that he would be back soon. Finally, 
becoming impatient, I inquired and found 
that he had left for a three months’ vacation. 
This happened two or three times while I 
was over there.” Mr. Barkan said that 
Germany, apparently, was quite prosperous 
but that conditions in Austria were very 
bad. Italy, too, was in poor condition, 
although considerably better off than before 
the war. “Jewelers over in Europe are 
getting just as high prices, if not higher 
prices for théir merchandise than we are in 
Wisconsin,” said Mr. Barkan. “While the 
poor people do not buy any jewelry at all, 
the wealthy people make up for them by 
buying the best kind of jewelry merchandise, 
rather than the cheaper novelty: stuff that 
many of the people here invest in.” Mr. 


Barkan says that window displays in the. 


stores of Europe are especially attractive 
and artistic. “There is every effort to make 
the window artistic and beautiful,” said Mr. 
Barkan. “At night, however, in the smaller 
stores, such as individual retail jewelers, 
shutters are pulled down over the windows 
and there is no indication as to the kind of 
a store behind the shuttters, whether a 
jeweler or some other kind of merchant.” 
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Charles E. Kinney, Greeley, was a recent 
visitor in Denver. 

Miss Agnes Hansen, daughter of Jes I. 
Hansen, of Hansen & Hansen, was recently 
married to Fred Klein. After a home wed- 
ding the happy couple left for Estes Park 
to spend their honeymoon. Mrs. Klein is 
well known to all the trade. She has served 
as a saleswoman in the Hansen store for 
several years. 

One of the Denver mounted traffic officers 
left his horse hitched to a pole while he 
stepped into a cafe for lunch. The horse 
became frightened, broke the rein which 
tied him, and ‘in attempting to rush 
down an alley, side-stepped a pedestrian, 
slipped and fell through the plate glass show 
window of Syman Bros. jewelry house. 
The broken glass severed an artery in the 
horse’s neck and he died within a few 
minutes. A cordon of police guarded the 
window while Mr. Syman took care of the 
stock therein. As the horse fell he broke 
the arm of Will Oliver, assistant buyer for 
the Denver Dry Goods Co. 
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T. F. Schlaegel, with his family, is spend- 
ing two weeks at Schaefer Lake. 

Earl Friar is the new traveling representa- 
tive for the Charles W. Lauer Co. 


James McCloskey, Shelbyville jeweler, 
was here on a buying trip Wednesday. 

Coburn Buck, representing the [Illinois 
Watch Co., was a business visitor here 
Wednesday. 

Clyde Porter, Tipton jeweler, is recover- 
ing nicely, after the amputation of a leg. 
Mr. Porter is at St. Vincent’s Hospital, this 
city. 

Joseph B. Reagan, wife and daughter, 
will return to this city Sept. 9, from their 
Summer home in Epworth Heights, Lud- 
ington, Mich. 

Bert Riel, son of P. E. Riel, Watseka, 
last week won the Central Illinois Junior 
Tennis Championship for 1927, after having . 
ranked seventh in the State in 1926 tourna- 
ment. 

Donald Peck, manager of the B. R. Vent 
store at Kokomo, has gone to Detroit for 
two weeks visit. He will visit in Windsor 
also. Mrs. Peck is accompanying her 
husband. 

Charles W. Lauer is recovering very 
slowly from the effects of a broken foot. 
His accident to his foot occurred while he 
was visiting in Los Angeles early in the 
Summer. 

Gil Roskin has resigned his position as 
manager of the H. H. Mayer & Co. jewelry 
store, 40 W. Washington St. L. P. 
Frankel is in charge of the store at the 
present time. 

W. F. Sebel, of the W. F. Sebel Co., 
Inc., has just returned from an extended 
business trip through the southern and south- 
western States. He left Tuesday for 
Denver, Cheyenne and other western cities. 

Kay’s Jewelry Store, 137 West Washing- 
ton St., has been materially helped by the 
new million dollar Indiana Theater, just 
across the street from their store. A new 
and better class of customers has been con- 
tributed. 

E. W. Vick, of the Standard Jewelry Co., 
and Mrs. Vick, spent two weeks in the 
Ozark foot hills. As they were motoring 
on their return to this city they were caught 
in a flood between Harrisburg and Marion, 
Ill. Five feet of water in the road necessi- 
tated the abandonment of their car. 

The Vermillion Jewelry Shoppe in the 
Riviera Theater building, Anderson, is one 
of the latest Indiana jewelry stores. It is 
nicely equipped and is under the efficient 
management (and ownership) of Mr. Ver- 
million, who was formerly connected ~with 
the Kiser Jewelry Co., Muncie. Mrs. Ver- 
million, an expert engraver, is assisting 
her husband in the store. 








C. L. Wallace, proprietor of the Wallace 
jewelry store on Maine St., Gouverneur, N. 
Y., has purchased the stock of the Tait music 
store, which has been conducted for the past 
three years by S. H. Goyette. Mr. Wallace 
will combine the two stocks which have been 
located in the same store, and will continue 
under the name of the Wallace Jewelry & 
Music Store. 
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eral days in the city last week visiting the 
trade. 

R. C. Woodward, retail jeweler of Tulsa, 
Okla., was in Kansas City last week trans- 
acting business. 

R. H. Riley, retailer from Wellington, 
Kans., spent a few days buying in Kansas 
City last week. 

Mr. and Mrs. S. D. Silverwood, jewelers 
of Oakley, Kans., were in Kansas City dast 
week buying stock from the local whole- 
sale houses. 

The retail jewelers of Kansas City are 
at present working on a plan whereby Kan- 
sas City and vicinity may be fully covered 
by colorful, attractive billboards carrying 
a terse message of the industry. 

Ed Fluer, credit manager for the Ed- 
wards-Ludwig-Fuller Jewelry Co., has just 
returned from a vacation spent touring north- 
ern Missouri, southern Iowa and eastern Mis- 
souri. He was accompanied by his wife, 
and was driving his new car which he 


stated was performing well. 
Leo H. Ludwig, of the Edwards-Ludwig- 


’ Fuller Jewelry Co., left the night of Aug. 


29 for New York. Accompanied by his 
wife, he went to meet his sister, Mrs. Gold- 
man, who has been traveling extensively in 
Europe and who reached New York Sept. 
1. The trip will occupy two weeks. 

The Woodstock-Hoefer Watch & Jewelry 
Co.,.has a new employe in the person of Ike 
Warner, formerly with Warner Bros. Mr. 
Warner will act as house salesman for the 
firm. During show week, reports the Wood- 
stock-Hoefer Co., a number of orders were 
booked by the company’s customers, direct 
with the manufacturer. These orders will 
come through .the Woodstock-Hoefer firm 
before going to the retailers. 

The following retail jewelers from out- 
of-town were buyers or visitors in Kansas 
City last week: Mr. and Mrs. J. W. Brown 
of Marshall, Mo.; Mr. and Mrs, Al Wil- 
liams, Pittsburgh, Kans.; N. R. Daugher- 
ty, Newton, Kans.; T. P. Hollingworth, 
Lincoln, Kans.; E. J. Tietjen, Cole Camp, 
Mo.; G. E. Clodfelter, Versailles, Mo.; C. 
H. North, Blackwell, Okla; Walter Gard- 
ner, Lincoln, Nebr.; Mr. and Mrs. R. W. 
Hollenbach, Lamar, Mo.; W. H. Haas, 
Bethany, Mo.; Gene Weber, Lexington, Mo. ; 
Mr. and Mrs. R. A. Campbell, Waterville, 
Kans.; Ward Schumacher, Larned, Kans. ; 
Mr. and Mrs. P. J. Martin, Wewoka, Okla. ; 
Mr. O. P. Templeton, Fairfax, Mo.; Mr. 
and Mrs. Frank Reed, Trenton, Mo. 

Miss Gertrude Edwards, next youngest 
daughter of George H. Edwards of the 
Edwards-Ludwig-Fuller Jewelry Co., was 
married Saturday night, August 27, to Mr. 
Eldon Michaels, son of William C. 
Michaels, attorney of this city, Following a 
small, quiet wedding at which only a close 
group of friends and relatives attended, Mr. 
and Mrs. Michaels left on their honeymoon 
which will take them to Montreal, Boston, 
New York, and other cities of the East. 
The wedding surprised the girl’s family. 
On Friday, Mr. Edwards received a call 
at the office from his wife stating that Miss 
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Edwards and her fiance had just come in 
with the announcement that they had the 
license, and what did Mrs. Edwards think 
about it? Both Mr. and Mrs, Edwards 
could give but one answer—yes. ; 

The wife of M. R. Winston, salesman 
for the Ryer Jewelry Co., was injured fatal- 
ly last week when the roadster in which she 
was riding collided head-on with a Yellow 
Cab sight-seeing bus at Pembroke Lane and 
56th St., in the Mission Hills district. Mr. 
Winston and Miss Velma Hightower, were 
in the car at the time the accident occurred. 
Miss Hightower, who is a stenographer for 
the Ryer Jewelry Co., was driving a bor- 
rowed car. Mr. Winston received lacera- 
tions of the head, and after treatment at the 
St. Luke’s hospital he was sent home. Miss 
Hightower suffered slight bruises and a lac- 
eration on the left lég. The impact threw 
Mrs. Winston partly through the windshield 
resulting in her throat being cut. She died 
immediately. The Winstons were pleasure 
riding with Miss Hightower, who had bor- 
rowed the motor car from a friend. The bus 
was at the head of a procession in which 
four cars were taking out-of-town visitors 
sight-seeing in Kansas City. The view is im- 
paired at the intersection at 56th and Pem- 
broke by pillars and shrubbery. Since the ac- 
cident occurred about 50 feet over the Mis- 
souri line into Johnson county, Kans., Kan- 
sas City, Mo., and Kansas City, Kans., offi- 
cers were forced to watch idly while authori- 
ties came from Olathe, 25 miles away. The 
driver of the bus was arrested and taken to 
Olathe for examination. 











Mr. Quiatt, retail jeweler at Tennyson, 
Ind., took a leading part in the dedication 
of a new Odd Fellows’ lodge in that town on 
Saturday, Sept. 3, which event brought mem- 
bers of the order to the town from many 
points in southern Indiana. 

The annual Grand Circuit races that 
started at Dade Park here last Saturday, 
Sept. 3, for 13 days, will bring a good many 
visitors to the city, and it is expected this 
will greatly stimulate the local retail jewelry 
business. The races here last year proved 
to be a great boon to local retail trade. 

George Ridgeway, Main St. optician, and 
Ben Kruckemeyer, of the retail jewelry firm 
of Kruckemeyer & Cohn, of 407 Main St., 
will take a leading part in the Fall convoca- 
tion of Scottish Rite Masons, Valley of Val- 
leys, which will be held in Evansville some 
time during the month of February. This 
event is expected to draw high Masons to 
Evansville from many points in Indiana, 
Illinois and Kentucky. 

Both wholesale and retail jewelers of 
Evansville and other towns in southern In- 
diana say that while August did not bring 
in an unusually large volume of business, 
that they are looking for things to pick up 
more now with the coming of Fall. In 
Evansville general business conditions are 
looking up some and the bank clearings are 
showing up better than they were during 
the corresponding period of last year. Col- 
lections also are holding their own. The 
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retail merchants feel like trade will be 
fairly good from now until the close of the 
year. Many of them have arranged to Catry 
large and well assorted Christmas holiday 
stocks this year. 

Fred McAtee, formerly of Illinois, who 
some time ago purchased the store and retajj 
jewelry stock of the late Hovey H. Tislow 
Petersburg, Ind., has been offering jewelry 
at reduced prices since he took hold of the 
store. It is his intention to sell much of 
the stock carried by Mr. Tislow at reduced 
prices and then buy a larger stock, it is an- 
nounced. He calls his store the “Jewelry 
Gift Shop,” and"he has improved the store 
since taking it over, and says it is his am. 
bition to have one of the leading jewelry 
stores in southern Indiana. He is specializ- 
ing in rings, cuff links, bracelets and ear- 
rings in his special sale. Mr. McAtee is an 
experienced jewelry man, and he and his 
family are fitting into the social and com- 
munity life of Petersburg. 

The effectiveness of ‘the historical plaque 


“as a modern home beautifier, as well as for 


the sentimental expression it may embody, 
is being recognized by Evansville home build- 
ers. Novel creations adopted by Harry 
Blustin, manager of Mason’s Main St. 


jewelry store here, and Mrs. Blustin for: 


their new home under construction at Bay- 
ard Park Drive and Rotherwood Ave. are 
historical plaques representing Christopher 
Columbus’ famous flagship, Santa Maria, 
from which he first sighted the shores of an 
island near the American coastline. One of 
the plaques being exhibited in the display 
window of Mason’s store on Main St. is 
made of plaster of Paris with the figure in 
relief hand-painted in bright colors and 
bronze. The plaque, which is 26 inches in 
diameter, bears the year of the discovery of 
America, and that of the completion of Blus- 
tin’s new home, “1492-1927.” Another plaque 
similar in design and size, and made of terra 
cotta, will grace the front of the Blustin 
residence, a Spanish type home of unique 
design here. The plaques are the work of 
George Honig, local sculptor. 








Atlanta, Ga. 

Mr. Dent, of Glennville, Ga., was in At- 
lanta during the week. 

Mr. Bibb, of the firm of Dunlap & Bibb, 
Griffin, Ga., stopped over for a day in At- 
lanta on business. 

J. J. Scheff, with Ewing Bros., wholesale 
jewelers, spent the week-end on a fishing 
trip near Atlanta. 

Ewing Bros.’ wholesale jewelry house was 
closed all day Labor Day, as was that of 
several other jewelers. 

Paul Faison, who has recently gone into 
business for himself as a retail jeweler in 
Troy, Ala., was an out-of-State visitor to 
Atlanta last week calling on old friends. 

Mr. Coleman, of Dan’s Jewelry Shop, Fort 
Gaines, Ga., was in the city for a day dur- 
ing the week on a short buying trip for his 
store. He reports business prospects for 
Fall and Christmas as good in his section. 

Guy Armstrong, of Ries & Armstrong, 
prominent jewelers of Macon, Ga., was i 
Atlanta for a day last week on a business 
trip He reports crop prospects as good in 
south Georgia, and cotton returning to the 
20-cent level. 
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¥ William Pflueger, diamond dealer, re- 

ho turned to Cincinnati, after a two weeks’ stay 

‘il at Detroit, Mich. 

7 Aaron McConnell, St Augustine, Fia., 

ry spent several days in Cincinnati. He is 

he looking around with an idea of locating in 

of ‘this section of the country. 

ed Louis Snyder, of the Wilkening diamond 

n- setting firm, in the Andrews building, and 

ry Earl B. Davidson, watchmaker, returned 

re from a motor trip to Cedar Point, O. 

ne j. D, A. C, and E. B. Jacobs, of the 

ry D. Jacobs Sons’ Co., all returned from vaca- 

z- tion trips this week and are preparing them- 

t- selves for the long Fall trips that will start 

n shortly after Labor Day. 

is A. J. Eisenhauer, jeweler of Huntington, 

n- Ind. has moved into larger and more mod- 
ern quarters, according to information 

1 brought back to Cincinnati. Mr. Eisenhauer 

or was in one location for 22 years, but moved 

y, his store to the opposite side of Main St., 


d- to more elaborate quarters. 
Roland Noterman, of Joseph Noterman & 





: Co., is confined to his home nursing a frac- 
or ' ture of the left lower arm and dislocated 
y- elbow. He fell while trying to take down 
re a wheel in the factory of the firm last week 
er and landed with all his weight on the arm. 
a, The injury is an exceedingly painful one, 
an but it is not regarded as dangerous. 
of The Kinnard Jewelry Co., Marion, Ind., 
ny has also built up a modern jewelry store 
is through a remodelling plan that has since 
in been finished. Particular attention was 
ad given the lighting effects of the store which 
in floods the place with a brilliant glow. The 
of display windows were also refurbished while 
S- new fixtures assists the general outline of 
We the establishment. 
ra George Detmering, traveling representa- 
in tive, has become associated with the 
ne Schumer Bros. Co. in the Walsh building, 
of and will travel through the south for the 
firm. This will be entirely new territory 
for Mr. Detmering. This is the first official 
connection he has had with any firm in Cia- 
cinnati for several months. It was stated 
some time ago that he had become associated 
t+ with another firm here, but this was not true. 
All record books of the Cincinnati Whole- 
b, sale Jewelers and Manufacturers Associa- 
t- tion have been turned over to J. Charles 
Becker, newly appointed secretary, following 
le the audit that was made by a committee con- 
ng sisting of Mose Schwab, Arno Dorst and 
Clarence Loeb. .The committee was ap- 
as pointed by President William Oskamp. Mr. 
of Becker, who is the local representative of 
the Keystone Watch Case Co., succeeds the 
to late Ed H. Croninger, who held the position 
in a long time. 
to John Henry, negro, 26, is in custody on a 
charge of being the alleged window smasher 
rt who robbed the Morris Optical & Jewelry 
a Co, 11 W. 6th St. in the Gift Theater 
iis building, last Saturday. Henry was arrested 
or by Detective Alfred Kaiser, after a chase 
mn. in which several shots were fired at 7th and 
g; Smith Sts., Monday. Henry confessed, ac- 
in cording to John Seebohm, acting detective 
SS chief. that he and two other negroes smashed 
in the window and snatched a number of 
he watches, and other jewelry amounting. to 


$684.50. The robbery occurred early Satur- 
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day and Kaiser spotted Henry Monday 
when he tried to dispose of three watches. 
The negro tried to run away, but a crowd 
soon followed, and with the firing of sev- 
eral shots the fugitive surrendered. The 
police are seeking the other two men. 

A number of inquiries have been received 
by wholesale jewelry dealers in Cincinnati 
about the watch-making course at the Ohio 
Mechanics Institute in this city. The school 
has been conducted as a part of the O. M. I. 
for several years, and beause of the ex- 
ploitation of traveling men out of Cincin- 
nati has become known as one of the best. 
Charges for the course are very moderate 
as the fee amounts to but $25, whereas a 
similar school in Chicago charges as much 
as $200. It is the intention of those inter- 
ested in the project to obtain as many stu- 
dents as possible for the course. 

A compromise settlement of $5,000 as duty 
on 319 pearls was made by the United States 
Customs Bureau of the Treasury Depart- 
ment with Peter G. Thomson of Cincinnati, 
president of the “Champion Coated Paper 
Co., Hamilton, O. It was charged that 
Thomson brought the pearls to the United 
States when returning from Europe in 1925, 
and the sum of $5,000 was agreed upon 
in settlement of his civil liability. It 
was said that the settlement with the 
Treasury Department covered the appraised 
domestic value of the pearls as made by 
U. S. Appraiser of Customs W. Oscar 
Jackson, Cincinnati. The pearls were val- 
ued by Jackson at $2,770 and the settlement 
represents that sum, plus a penalty of $2,230. 
Under the law the penalty is 100 per cent. 
on the domestic-value of the smuggled goods, 
but the Treasury Department may accept 
less if circumstances warrant. In connec- 
tion with the tender of the check, customs 
officials said that Thomson declared that 
there was no intent on his part to “smuggle” 
the gems into the country to avoid the pay- 
ment of the $400 which would have been 
levied on them by the New York customs 
officers. Thomson stated that at the time of 
his arrival in New York he was ill, and 
because of Mrs. Thomson’s anxiety over his 
condition she overlooked the pearls in mak- 
ing a declaration of her baggage. 

The Cincinnati Lapidary, the first in Cin- 
cinnati in a quarter of a century, was of- 
ficially opened on the fifth floor of the Wig- 
gins block, 5th and Vine Sts., Thursday. 
The lapidary, which fills a long felt want in 
the “Queen City,” is regarded by manufac- 
turing jewelers in the city as one of the 
most progressive steps in the history of the 
profession in the last 20 years. The new 
establishment has been set up by Gustave 
Gilmann and Theodore Brunk, both experts 
in their line, as they formerly worked for 
the Klein Bros.’ lapidary and August Rass- 
weiler in Chicago. The two men learned 
their profession in Germany. They have 
been in this country for a number of years 
and decided to open a lapidary in Cincinnati 
after consulting with Pat Jockers, of Schu- 
mer & Jockers, Inc. Manufacturers in- this 
city are highly elated over the new enter- 
prise, as it means that local work can be 
done in Cincinnati, whereas it formerly was 
necessary to send this particular kind of 
work to Chicago. The: lapidary will drill 
onvx, cut and polish the finest kind of glass 
and also cut stones other than diamonds and 
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keep the work in Cincinnati. The newcom- 
ers have established a home at 922 Rose- 
mont ave., Price Hill. Announcements were 
sent out about a week ago concerning the 
opening, which was officially held Thursday. 
Many jewelers dropped in to see the new 
place. 











Among out-of-town jewelers in Cleveland 
the past week were I. B. Kahn, Akron, and 
L. W. Wyckoff, Chagrin Falls. 

Block Bros., Euclid Ave., reported to po- 
lice last week that a thief had entered their 
store while workmen were busy on some al- 
terations and had escaped with a number of 
alarm clocks. 

Among manufacturers’ representatives in 
Cleveland this week were: Mr. Moon, Wal- 
ter E. Hayward Co.; Mr. Kettely, Bishop 
Co., and John W. Sherwood of the Soli- 
darity Watch Case Co. : 

Tom Keller, retail jeweler who has been 
operating in one of the downtown office 
buildings for a considerable time past, has 
leased a store at 3443 W. 25th St. and ex- 
pects to be open for business within a few 
days. 

The store formerly occupied by Rene Dal- 
cher in the Windermere theatre building on 
Euclid Ave. has been leased to D. Elovitz, 
former watchmaker for Sam Alliance. He 
will open a retail jewelry store and do 
watch repairing. 

Clarence Rock of the Scribner & Loehr 
.Co. is back from a vacation spent in the 
wilds of Minnesota and Wisconsin. He an- 


*nounces that he caught some fish, but de- 


clines to say how many. Mrs. Rock and 
the children accompanied him. : 

The first meeting of the Fall and Win- 
ter season of the Webb C. Ball Sales Club 
will be held on Sept. 6. It will be held at 
the Y. W. C. A. club rooms and the hostess 
will be Miss Mildred Wicks of the sales de- 
partment. Refreshments will be served and 
the meeting will be of a social and business 
nature, 

The first meeting that the Cleveland 
Credit Stores Association has held since 
Spring took place on Thursday evening at 
Millers, and was exceptionally well attended. 
There were several new applications for 
membership and a number of trade prob- 
lems came up for discussion. The meeting 
marked the first of the Fall and Winter 
activities. 

John Bohatty, retail jeweler, was the vic- 
tim of crooks on Monday night of last week. 
He has been out of the business for a short 
time having sold his store to F. Pliska. 
Having decided to reopen again he went to 
New York where he purchased a stock of 
goods and arrived back in Cleveland the 
latter part of last week. .He completed the 
marking of the goods on Monday evening 
and had everything in readiness for his 
opening on Tuesday morning. On his ar- 
rival at the store however, he found that 
thieves had driven up during the night, had 
broken into the place and had taken the en- 
tire stock which had cost him a thousand 
dollars, and on which he had no insurance. 
Police investigated but so far no arrests 
have been made. 












































































William S, Fulton, well-known manufac- 
turers’ representative, is making his north- 
ern trip. 

The offices of A. V. Davidson, manager 
western district, National Jewelers’ Board 
of Trade have been moved from the First 
National Bank - building to 1440 Hunter- 
Dulin building, one of the new office struc- 
tures on Montgomery St. 

Leo Press, who has been visiting the 
European markets for S. H. Friend, has 
returned home safely, having just escaped 
the late unpleasantness.in Vienna. He had 
spent some time in that city and had only 
been gone a few days when trouble broke 
out. 

Roger Cooper, who has been with M. 
Schussler & Co. since entering business, has 
severed his connection with jewelry and, on 
Sept. 1, joined a bond house, as salesman. 
Mr. Cooper’s late father was a member of 
the firm of M. Schussler & Co. and during 
his connection with the firm the son has 
made many friends in the trade. 

The deep sea yacht of J. W. King, manu- 
facturers’ representative on which he and 
Mrs. King have given so many pleasant days 
to friends in the trade, is not going out much 
this year. The Kings have bought a new 
home in Ingleside Terrace and they are now 
so busy with the garden and other suburban 
interests that they have no time for life on 
the waves. 

Al. G. Benard, manufacturers’ representa- 
tive, has had striking correspondence paper 
printed for his air mail letters. The sheets, 
of paper as well as the envelopes are of the 
thin “onion skin” variety and a broad red- 
white-and-blue band runs across the top of 
each sheet with “via Air Mail” printed on 
the white line. Below are the name, business 
address and telephone number. 

Members of the trade who have been here 
recently from the east are: Max Mandel- 
baum of England, Klein & Levy; Wm. E. 
Phillips, representing the Helbein-Stone 
Co.; Mr. Ehrenteich of the D. & I. Mfg. 
Co.; Herbert Weinshenk, representing I. 
Ollendorff Co.’s watch line; Dan H. Child, 
representing several eastern factories, and 
Philip H. Nathan of Trachtenberg & Pritz- 
ker, Inc., Chicago. 

Out-of-town jewelers here during the past 
few days include: H. Reader of the Sham- 
rock Jewelry Co., Taft, Cal.; Jos. Bazdeka, 
Sacramento; Frank G. Palumbo, Fresno; 
Clarence Coleman of Donovan & Seamans, 
Los Angeles; Mr. and Mrs. Harold Hartung 
of Grass Valley, who have been spending 
their vacation with Mrs, Hartung’s mother 
in Oakland, and Edward Segerman of Wall 
& Daugherty, Honolulu, T. H. 

The men who cover the territory for the 
W. B Glidden Co., representatives of R. 
Wallace & Sons Mfg. Co., are still on the 
road. Charles E. Fisher is in the northwest, 
P. A. Hansen is in Santa Barbara, en route 
for Arizona, New Mexico and Texas to El 
Paso. Howard Kennedy is traveling through 
northern California. Walter L. Glenn, man- 
ager of the W. B. Glidden Co., thinks that 

_fhere is no reason why California should 
not--have a very fair year. Speaking of 
crops, he instanced that the growers of can- 
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ning peaches are now receiving a good price 
for the bulk of their crops and grapes are 
higher this season than for last fear’s 
crop. 

Mr. and Mrs. S. H. Friend have an- 
nounced the marriage of their daughter, 
Miss Mirian Friend to O. A. Breitstein, The 
ceremony was performed at the home of the 
bride’s parents in the Presidio Heights Dis- 
trict. Herbert Friend, one of the decidedly 
popular younger members of the jewelry 
business, has just become engaged, Mr. and 
Mrs, Arthur Allen Frank of San Francisco 
and Atherton having announced the engage- 
ment of their daughter, Miss Beatrice Frank, 
and Herbert Friend. The bride, who is a 
University of California graduate, is con- 
sidered one of the prettiest girls in the 
younger set. Herbert Friend is in business 
with his father, S. H. Friend. 








Pacific Coast Notes 


The Farr confectionery and jewelry store 
kas been opened at Grace, Ida., by Mr. Farr 
who bought out Sant’s Confectionery. 

R. G, Eichelberger has opened his new 
jewelry store at 411 S. Jersey St., St. Johns, 
Ore. He is a watchmaker of considerable 
experience and is handling that department 
himself, 

R. J. Beggren, Elgin, Ill., has opened a 
jewelry and watch-repairing establishment 
in the Rivoli Theatre building, Van Nuys, 
Cal. It is stated that the proprietor of the 
new store was for 19 years with the Elgin 
watch factory and is a watch expert. 

C. R. Smith who recently sold his jewelry 
store at Crockett, Cal., has been visiting 
the State of Washington, looking around 
for a new location. However, he seems to 
have found nothing suitable to his plans and 
has now announced his intention of going 
back to California to look for a location in 
that State. 

A watch-repairing and jewelry shop has 
been opened by Clyde Collins of McCleary, 
Wash. Prior to going in, he had the place 
attractively rearranged and decorated. In 
addition to a full line of watches and jewelry 
he has added to his watch-repairing depart- 
ment, facilities for also repairing phono- 
graphs and small pieces of machinery gen- 
erally that need delicate and skillful han- 
dling. 

Before moving to California C. O. Arnold, 
well known jeweler of Pasadena, Cal., 
operated jewelry stores in Ottuma, Albia 
and Chariton, Ia., so he is familiar with the 
operation of chain stores. Prior to starting 
recently for a visit east, Mr. Arnold an- 
nounced that he had completed negotiations 
for the opening of another jewelry store in 
Pasadena at 345 E. Colorado St., about Nov. 
1. The store he now operates in Pasadena 


is at 13 E. Colorado St. 











R. J. Berggren, Elgin, Ill., recently opened 
a jewelry and watch repair store in the 
Rivoli Theatre, Van Nuys, Cal. Mr. Berg- 
gren was for 19 years connected with the 
factory of the Elgin National Watch Co., at 
Elgin, Ill, and is reputed to be an expert 
in watch work. Mr. Berggren has moved his 
family to Van Nuys where they will make 
their home. 





September 7, 1927 








Fred Reeves, the E. W. Reynolds Co 
who has been absent on a vacation for the 
past 10 days is back again at his regular 
place. 

A. Slavick, of the Slavick Jewelry Co, 
is expected home the early part of this 


coming week. He has been absent for the 
past three weeks. 

The Donavan and Seamans Co., 743 §. 
Broadway, report business conditions as ac- 
tive. Mr. Donavan has returned from an 
extended visit throughout the east. 

The E. Bastheim Co. has become estab- 
lished in its new location in the Metro- 
politan building which is rapidly becoming 
the center for the wholesale jewelry trade 
of this city. 

The Adolph Frese Optical Co. which has 


- shared the building now occupied by the J. 


A. Myers Co. will move. This house is 
planning to go into its own building at 116 
W. 17th St. This gives more spacious 
quarters. 

Harry B. Crouch has established himself 
at 1173 S. Hoover St., where he is doing 
a good business in diamonds and in antiques. 
He is one of the well known jewelers here 
having been in business in this city for the 
past 20 years. : 

G. D. Davidson, of the G. D. Davidson 
Co., 645 S. Hill St. and 445 S. Spring St, 
has returned from an extended vacation in 
the east. He has been away for six weeks 
and during that time has had an opportunity 
to study conditions in the east and also in 
the middle west. 

Los Angeles jewelers, both wholesale and 
retail, are now beginning to buckle down to 
business in anticipation of the Fall trade. 
Already many are returning and each week 
sees an added number back behind the coun 
ters. This Summer has been one of the 
best in the history of the local trade, accord- 
ing to the jewelers. 

Prominent among the concerns to move 
this month into more spacious show rooms, 
offices and store rooms is the J. A. Myers 
Co., Hope St., between 7th and &th Sts, 
which will move to its own building, now 
nearing completion at 822 S. Flower St. 
This structure needs only the finishing 
touches to make it ready. The concern is 
now in the midst of a removal sale. 








The French press ‘reports. an interesting 
case of the usefulness of the taking of photo- 
graphs of stolen jewels, a method now in 
vogue, in France, in cases where they are 
found on a suspected person. An Austrian 
subject, was arrested some days ago at 
Nantes, on suspicion of having stolen some 
jewelry. The goods found upon him and 
in his possession were promptly photo 
graphed, by the police, and it now appears 
that some of them were among the jewels 
stolen at Royat, on July 10, at the Hotel 
Majestic. Among these are jewels belong- 
ing to Mrs. Whitney, the wife of Senator 
Whitney, both of whom were staying at 
Royat. Mr. Whitney has recognized the 
jewels, by the photographs as belonging f0 
his wife. They were insured with an Amefi- 
can company for $40,000. 
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- Minneapolis and St. Paul 


M. J. Werges, Crosby, N. Dak., has been 
sick in bed during recent weeks. 

A. J. Baerman, Lime Springs, Ia., was in 
Minneapolis on Sept. 1, accompanied by Mrs. 
Baerman. 

F. H. Otto, Hastings, Minn., was a Minne- 
apolis visitor Aug. 31, when he came up to 
do some buying. 

Mrs. C. R. Damuth, Redfield, S. Dak., and 
her two daughters, spent about a week in 
August visiting with relatives in Minneapolis. 

Cc. A. Sherdahl, of the Sundberg Co., 
Fargo, N. Dak., was in Minneapolis Sept. 1. 
He said that the good crops would help 
Christmas business. ; 

D. W. Smith, Pipestone, Minn., is enjoying 
an extended pleasure trip through California. 
Mr. Smith is expected to return sometime 
in September. He left about the middle of 

uly. 

‘ 1. B. Hudson, J. B. Hudson & Son, retail 
jewelers, 33 S. 7th St., Minneapolis, and 
Mrs. Hudson, left the morning of Aug. 31 
on a motor trip of about a week through the 
northern part of Minnesota. 

R. C. Miner, watchmaker for the retail 





_ jewelry firm of Weld & Sons, 817 Nicollet 


Ave., Minneapolis, has been ill. He was 
last at his bench on Aug. 6, and on Sept. 1 
had not yet returned to work. 

Mrs. W. D. Haynes, wife of W. D. 
Haynes, retail jeweler, Ely, Minn., was a 
Minneapolis visitor in August. She motored 
to town, and was here a week or so, spend- 
ing much of the time visiting with relatives. 

Arthur C.-Fritz, watchmaker and jeweler, 
who specializes on trade watchmaking, Suite 
300, Plymouth building, Minneapolis, reports 


finding business extremely good since open- 


ing his shop and store about the middle of 
August. Mr. Fritz was associated with 
W. C. Leber, retail jeweler for many years. 

Members of the jewelry trade in Minne- 
apolis were very sorry to hear of the illness 
of F. Waterbury, retail jeweler, Grand 
Forks, N. Dak., who was confined to his bed 
the week before last. Mr. Waterbury has 
been in the jewelry business for many years, 
and is one of the leaders in North Dakota. 

H. O. Schleuder, of the firm of Schleuders’, 
New Ulm, Minn., was in Minneapolis on 
Aug. 30, on a pleasure trip. Mr. Schleuder 
is a keen follower of sports, and had just 
previously been away from New Ulm on a 
fishing trip, While in Minneapolis, he showed 
his skill at golf, and incidentally tried a 
number of the numerous golf courses in 
Minneapolis. 

Hal Mann, retail jeweler, Watertown, 
S. Dak., was a visitor in Sioux City, Ia., 
about the middle of August, where he visited 
with relatives. He was accompanied by Mrs. 
Mann, They motored part of the way, and 
stopped en route at Sioux Falls, S. Dak. 
The crops in the vicinity of Watertown show 
the possibility of there being an exceptionally 
good business this Fall. 

J. M. Bennet Co., wholesale jeweler, 627 
First Ave. N., Minneapolis, has its travel- 
ing representatives out in their territories. 
W. J. Courteau left the fourth week in Au- 
gust on a trip of three or four weeks, and 
expected to include South Dakota on his 
itinerary, L. B. Wheeler left on Aug. 22 on 
a Wisconsin trip, and expected to be away 
from town about two weeks. 

’ 
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J. E. Stiles, past president of the Minne- 
sota Retail Jewelers’ Association, Wells, 
Minn., was in Minneapolis on’ Aug. 30, re- 
newing acquaintances with the jobbing trade. 
While in town, he conferred with Mr. White 
of White & MacNaught, retail jewelers, 
902 Nicollet Ave., Minneapolis, regarding the 
national convention in September, which Mr. 
White and Mr. Stiles expect to attend. 

J. B. Hudson & Son, retail jewelers, 33 S. 
7th St., Minneapolis, furnished the saber 
which was awarded this year by the Minne- 
sota chapter of the Sons of the American 
Revolution to the platoon leader at the Uni- 
versity of Minnesota, who was selected as 
the most efficient. This is done each year 
as a part of the Americanization program of 
the Sons of the American Revolution. 

C. S. Jorgenson, retail jeweler, Warren, 
Minn., and Mrs. Jorgenson, called on their 
friends in the jewelry trade when they were 
Minneapolis visitors on Aug. 30. They 
stopped in town while motoring to Hutchin-. 
son, Minn., where they intended to stay sev- 
eral days visiting his parents. Warren is 
situated in the extreme northwestern part 
of the State, a few miles from Canada. 

Kirchner & Renich, manufacturing jewel- 
ers, 412 Nicollet Ave., Minneapolis, had a 


picnic for their employees on Aug. 20, at 


Excelsior, Minn., a few miles from town, 
and on Lake Minnetonka. There was a ball 
game and swimming, and prizes were award- 
ed by the firm for the races. The firm fur- 
nished refreshments. The employees voted 
it the best picnic that they had ever attended. 

Walter Ostbye, of the manufacturing 
jewelry firm of Ostbye & Anderson, 622 
Nicollet Ave., Minneapolis, returned Aug. 
23 from a 10-day vacation trip, which’ he 
spent motoring through the northern part of 
Minnesota, accompanied by Mrs. Ostbye. 
They went as far north as Port Arthur, 
Can., and stopped at a number of towns, in- 
cluding Detroit. Lakes, Minn., and Duluth, 
Minn. 

Thec Carlson, traveling salesman for the 
manufacturing jewelry firm of Kirchner & 
Renich, 412 Nicollet Ave., Minneapolis, left 
Aug. 18 on a trip of about six weeks through 
Nebraska. The firm has been exceptionally 
busy since the first of June, doing much over- 
time work, Mr. Kirchner believes that busi- 
ness will be good this Fall, and looks for a 
continuance of favorable conditions until 
Christmas. 

K. Rolf Thomsen, son of C. M. Thomsen, 
C. M. Thomsen Co., wholesale jewelers, 100 
N. 7th St., Minneapolis, returned the morn- 
ing of Sept. 1 from a trip overseas which ex- 
tended through the Summer. He was gone 
exactly three months to the day, and visited 
in Denmark, England, France, Germany, 
Norway, Sweden and Switzerland. He spent 
some time at Bergen, Norway, which was 
his ancestral home. 

A. L. Holmes, member of the diamond firm 
of Holmes & Olson, Inc., 325 Plymouth build- 
ing, Minneapolis, is in Paris with the Amer- 
ican Legion, to attend the annual convention 
of that organization. He expected at the 
time of his departure from Minneapolis that 
he would spend some time traveling and that 
he would visit his mother at her home in 
Sweden. Mr. Holmes sailed from New York 
on Aug. 5. 

A. E. Madsen, president of Rettig, Hess & 
Madsen, wholesale jewelers, 100 N. 7th St., 
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Minneapolis, returned Aug. 20 from a trip of 
about a week to get his son from a camp in 
northern Minnesota, where he spent the Sum- 
mer. Mr. Madsen had just returned from a 
five weeks’ trip to the Pacific Coast, and he 
reported having a good business. He intends 
to leave in about two weeks on another trip 
to the Pacific Coast. 

John Wetzel, 13-year-old son of E. V. 
Wetzel, Little Falls, Minn., rode with Colonel 
Charles A. Lindbergh through the streets 
of St. Paul on Aug. 23, when the flier visited 
here on his national tour in the interest of 
aviation. John was selected in a voting con- 
test conducted by the St. Paul Pioneer Press 
and Dispatch. In getting his. votes, John 
canvassed his county in an automobile fur- 
nished by his father. After John’s election 
his family had a party in his honor, and on 
this occasion he was presented with a paint- 
ing of Colonel Lindbergh. John flew from 
Little Falls to St. Paul with a message for 
Colonel Lindbergh. A _ gift which John 
prizes highly is a watch presented to him by 
his father. 








Theoretical and Practical Design 





AS beauty in combination with utility 

enters into the controlling basis of pub- 
lic purchase of art metal work as outcome 
of greater refinement of our citizens, the 
factory must give more and more study to 
the art side of the commercial product or 
lose in the commercial competition. This 
means that sales will, ever more and more, 
hinge on design and the designer. This, in 
turn, means that an open ear be given to 
those who have studied the complicated sub- 
ject. In this context a few lines from 
Batchelder’s “Design in Theory and Prac- 
tice’ (New York: Macmillan Co., 1922) 
are of interest. He tells us as _ fol- 
lows: 


“A thoughtful study of the history of 
design would seem to indicate the futility 
of trying to teach designing through a paper 
product on a basis of theoretic knowledge 
or book-learned information as to tools, 
material, processes. We may hope to de- 
fine elementary principles on paper, to ap- 
preciate and express an abstract beauty of 
line, form, and tone, to stimulate, in some 
measure, the imagination, to learn the value 
of clear and orderly thought; but if we 
wish to go beyond this abstract expression, 
let it be on a basis of practical experience 
in constructive work. With an experience 
that gives one command over the practical 
principles of a craft, the esthetic principles 
learned through the solution of abstract 
problems may be given a real and vital 
application. The two should go hand in 
hand in order that there may be an im- 
mediate and effective correlation between 
them. Of one thing you may be sure; if 
you can impart character and interest to 
the lines and forms employed in the defini- 
tion of elementary principles under the com- 
paratively simple limitations of abstract de- 
sign, you will find that much has been done 
to clarify your ideas when you attempt to 
speak through constructive work, The un- 
derlying principles of composition are not 
essentially different whether we weave’ an 
idea into cloth, beat it into metal, or carve 


it in wood.” 
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A New Ingersoll Waterbury 


wih the Greatest Watch I miprovement — 
since I ngersoll introduced Radiolites — 





NEW Waterbury—the most beautiful Ingersoll 
ever produced—the first watch to have the bril- _circle. 
liant and lasting Chromium Finish! 


Chromium Finish! A beautiful blue-white resembling 
platinum. A wearing quality that calls for an entirely 
new conception of what those words mean. 


How remarkably Chromium finish resists scratching, 
rust and corrosion is described below. 


First of all, what is chromium? 


Chromium is not a new metal. It was 
first isolated as a metal by Vauquelin, 
a Frenchman, in 1797. Chromium ore 
deposits are distributed widely in the 
earth, although seventy per cent of 
chromium metal comes from Rhodesia, 
India and New Caledonia. 


Chromium is nine times harder than 


nickel. It is harder than it is possible to 
harden steel; in fact it is the next hard- 
est substance to diamonds, and for this 
reason cannot be worked as a metal, 


INGERSOLL WATCH Co. Inc. 


Fancy Engraved Design! Butler finished back and 


Butler finished silver metal dial with sunk second 


Pull-out Set! The watch itself has been improved. 


About Chromium Finish —for those who sell 





but it is used for alloy where great 
resistance to wear is essential, and where 
color or resistance to stain or rust is 
desired. 


While processes for electroplating of 
chromium have been known fora long 
time, they have not until recently been 
developed to a point where it was pos- 
sible to use them commercially. 


Where chromium is used for plating it 
produces a beautiful blue-white color, 
resembling platinum, and retains this 
high finish and strong brilliance with- 


New York 





30 Irving Place 


Each watch is packed in a distinctive Ingersoll box 
with velvet pad tray. Plain dial model retails at $5. 
Radiolite at $6. 


A watch that will command a new and large market. 


We strongly recommend that you place your order 
for this new watch at once. 





out polish. It will not scratch as easily 
as nickel and will not tarnish nor cor- 
rode; it has remarkable resistance to 
oxidation. 


It has stood over 400 hours salt spray 
test, as compared to the failure of 
commercial nickel plate for 40 hours. 
Chromium finish exposed to salt air 
continuously for months has resisted 
corrosion extremely well—much better 
than copper, nickel or brass, and is 
not affected by acid or vegetable or 
other stains which would corrode other 
metals. 


215 W. Randolph St. 
Chicago 


THE CHROMIUM FINISH CASE 











290 First St. 
San Francisco 

























That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
Jeweters’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection witb their business. 
























A Few Short Cuts to More Business 
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OF course the basic fundamentals of sell- 

ing jewelry are the same the country 
over, but many are the little stunts and 
short cuts that may be employed to put these 
fundamentals into operation. 

Every salesman knows the importance of 
remembering names. How do you remem- 
ber them? Roy C. Anderson, a jeweler of 
Indianapolis and who, incidentally, has just 
opened a new and larger store, finds sports 
a valuable asset in remembering the names 
of his male customers. 

“During our first conversation, I always 
try to ascertain what branch of sport the 
male customer prefers,” he explained. 
“Nearly every man nowadays takes his 
sport seriously. He has some particular 
sport hobby. It may be boxing, football, 
golfi—any one of a dozen. Then I try to 
associate his general appearance with that 
particular sport. A little practice, I find, 
makes this easy. 

“How about women? I, for one, am out 
on a limb. You can’t remember them any 
more by their hair, for the style of bob 
changes too often. You can’t stare at them 
long enough to diagnose their facial char- 
acteristics or they believe you fresh. Some- 
times I have been able to remember them 
by finding out what church or sorority they 
belong to, but the general result is not 
satisfactory. If anyone has found a good 
method of remembering women, I know 
a lot of the trade would be tickled to learn 
it. ; 

“In order to get the customer’s name in 
the first place, we always make out a sales 
ticket. It makes no difference whether it 
is a cash or charge purchase. In addition 
to learning the name, this list is building 
us up a very valuable mailing list. We get 
the address as well as the name. Some- 
times the customer’s face is familiar and I 
know he has been in the store before, but 
for the life of me I can not recall his name. 
One dislikes asking it, so while making out 
the sales ticket, I ask, ‘What are those in- 
itials?? Nine times out of ten the customer 
will give the entire name while giving the 
initials. The tenth. time you have to 
acknowledge defeat and ask for the last 


name, but in doing so I ask, ‘How do you 
spell the last name?’” 

Another -jeweler tells me he has deter- 
mined that many ‘sales are lost because of 
interruptions. His store has a rule that 
under no circumstances must the salesman 
be interrupted. If the telephone rings and 
the salesman asked for is busy, the party at 
the other end is so informed and the num- 
ber is secured.’ “For example,” this jeweler 
continued, “an acquaintance comes into the 
store while this salesman is serving a cus- 
tomer. We want him to speak to this ac- 
quaintance, but the salutation can be done 
in such a manner that the acquaintance will 
not stop for any conversation. That is the 
last thing we want to occur. We have some 
island cases in our store running down the 
center. When convenient, we like for the 
salesman to remain as close to the customer 
as possible without giving offense. This 
prevents any one coming between the two 
in passing two and fro, which is another 
thing we consider bad sales practice.” 

This same jeweler continued, “We want 
our salesmen to know the merchandise. It 
is reprehensible for a salesman to display 
to a customer two pieces of merchandise 
closely alike, but with widely varying prices, 
and now.be able to explain to this customer 
just why one is priced higher than the other. 
When new merchandise comes into our 
store, we take particular pains to see that 
all salesmen who are likely to have to dis- 
play this merchandise, know all about it. 
If the manufacturer has any literature bear- 
ing on this merchandise, we insist that the 
sales force read this literature. It is passed 
around, and when the salesman has studied 
it, he puts his initials on it and passes it to 
the next. In that manner we know when 
all have had ‘the literature. We follow the 
same method of initialing when we discover 
some good sales yarn in any of the trade 
papers. There is but little sense in the 
store owner reading some good sales story 
and keeping it to himself when nine-tenths 
of his sales contact is made by the salesman. 

“We want our salesmen to know people 
and for neovle to know them. One of the 
characteristics we want in: our. salesthen is 


personality, and this is a big qualification 
considered before they are employed. With 
every purchase made in our store, the pack- - 
age is accompanied with the personal card 
of the salesman, signed in ink by him. The 
card reads, ‘Thank you for this opportunity 
of serving you. If for any reason my 
service or this purchase is not satisfactory, 
report your complaint to me for satisfactory 
adjustment.’ This applies, of course, to 
small merchandise that is package wrapped. 
In the case of larger merchandise that is de- 
livered to the home, the salesman mails the 
customer a letter written on the store’s let- 
ter head. This letter reads, ‘May I not 
thank you for this opportunity of serving 
you? I know your purchase will delight 
you. However, if for any reason my serv- 
ice or the mefchandise is not satisfactory, 
report your complaint to me for satisfactory 
adjustment.’ We pay for both letters and 
cards. You will note both are so worded 
that they will fit any merchandise sold by 
us. 
“We encourage our sales force to golf in 
the Summer and bowl in the Winter. Most 
of them play at a public golf course. They 
do not have the same foursome each week, 
but scatter about among different players. 
In that manner they enlarge their acquaint- 
ance. We have a regular store bowling 
team in the winter, which gives us some 
good advertising. 

“One of our best salesmen, in arranging 
for his vacation each Summer, makes it a 
rule to visit one of the manufacturing cen- 
ters. The manufacturers, he has found, are 
more than glad to show him their methods. 
Frankly, he knows a lot more about jewelry 
than I, and he can beat me selling on the 
floor. Most of this ability has come from 
the fact that he knows how most merchan- 
dise is manufactured, for he has seen it 
done. His very knowledge of merchandise 
makes the customer instinctively consider 
him an authority, which he is. 

“This Spring we received some purses de- 
siened particularly for sports costumes. 
One of our customers came into the store 
and was sold one of these purses. He was a 
friend of mine, and I secured his permission 
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BEAUTIFUL J/arge-space advertise- 
ments will spread the news to the 
thousands of readers of House & 
Garden, Better Homes & Gardens 
and Garden & Home Builder. 


Bicrotogravure advertisementswill 
tell folks to go to your store for these 
clocks, in Sunday newspapers of 
many cities. 





WHEN you place your 
order forthese clocks 
with your jobber, 
drop us a post card 
forone of these digni- 
fied House & Garden 
window cards. Also 
a supply of artistic 
booklets that tell your 
customers all ‘about 
these clocks. 
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WESTMINSTER CHIMES AT A 
NEW AMAZINGLY LOW PRICE 
—AND BEHIND IT, A UNIQUE 
ADVERTISING CAMPAIGN TO 
FETCH FOLKS IN THROUGH 
YOUR FRONT DOOR 


EVER before have you been able to offer a genu- 
N ine Westminster quarter-hour chime clock for 
as little as $32. That is the price at which Number | 
of the new Sessions Westminster Chime clocks 
can be sold to your customers. 


You know what a market there is for this long- 
awaited timepiece. Right in your own trade area 
there are hundreds of women who’ ve always wanted 
Westminster Chimes but couldn’t afford them. 
Now they can. 


How will they know about this? Behind these 
fine clocks is acomplete advertising plan for reach- 
ing the folks in your city who are best prospects. 


The new Sessions Westminster Chime clocks 
are not ordinary chime clocks. The full five tone 
bars are here, together with the exclusive Sessions 
chime stand which gives a longer period of vibra- 
tion to the tone bars—creates lingering, floating 
notes, far richer and fuller in tone than is found in 
clocks priced considerably higher. 


See your jobber quickly about these clocks. Be 
sure to have at least a few before the advertising 
starts. The Sessions Clock Company, 233 Broad- 
way, New York, 5 N. Wabash Ave., Chicago. 


Factories, Forestville Connecticut. 


\essions Clocks 


WESTMINSTER CHIMES 
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to send out letters to ten friends of his 
concerning these purses. He selected the 
names of his friends with the idea in view 
that their wives were well dressed and fol- 
lowed fashion’s edicts. 
sion to use this friend’s name in writing 
the letters. A total of eight sales resulted 
from the ten letters, which demonstrated to 
me one other way to make sales. This 
must not be tried often, but the result of 
those eight sales doubtless» was some word 
of mouth advertising, for the merchandise 
sold out within three weeks. 

“Before the end of the last school year 
we received a large order of pearl necklaces. 
We secured the names of the fathers of the 
graduates and their addresses. From a se- 
lected mailing list we sent out 500 letters 
on the store’s stationery. The letters were: 

“Dear Sir :— 

“‘A matter has been called to my atten- 
tion concerning which I believe you should 
know. 

“Tf you will call Lincoln 3333 and ask 
for me, I shall be glad to communicate this 
information to you.’ 

“This letter was signed by one of our 
salesmen. He was kept busy the next three 
days answering the telephone. Imagine what 
would be your reaction when you received 
a letter of such mysterious import. The 
salesman told the inquirer of the wonderful 
graduation present one of the necklaces 
would make his daughter. Or, if he had 
determined upon something more elaborate, 
he was told that a suggestion to one of his 
daughter’s friends or relatives might result 
in her receiving one of these articles. The 
store received more than 400 replies out of 
the 500 letters and made more than 300 
direct sales. Some might think that the 
prospect when he telephoned and discovered 
the hoax, might get. peeved, but such was 
not the case. They all considered the stunt 
a good one, and most of them had a good 
laugh on themselves for permitting their 
curiosity to get the better of them. 

“Tt will not be long now before Christ- 
mas season again. It might be interesting 
to the rest of the trade to know that all the 
jewelry stores in our town co-operated in a 
very successful campaign last year to stimu- 
late early buying. The results were obtained 
through a series of interviews by men and™ 
women in which they advocated early shop- 
ping, not only from an economic but also 
from a humanitarian viewpoint. One of the 
daily newspapers helped us by printing the 
interviews. Prominent club women, labor 
leaders and business men gave their views 
on the advisability of early shopping, with 
the result that Christmas sales started with 
a rush immediately following Thanksgiving. 
The sales volume the week following the 
annual Turkey Day celebration was larger 
than ever in the history of the city and a 
large proportion of it represented strictly 
holiday buying. The business men in their 
interviews most generally stressed the idea 
of a better assortment of merchandise from 
which to make selections. The club women 
and the labor leaders have the idea of help- 
ing the Bales folk so they would not have 
to work overtime the last week before 
Christmas. Because of the prominence of 
thosé interviewed “and the space given in 
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the newspapers—all of it front page—the 
campaign gained wider publicity than any 
similar campaign ever held in the city.” 

One store I happen to know has a very 
courteous way of letting the customer know 
his credit is no good without embarrassing 
the customer before salesmen and others. 
For example, Mr. Jones makes some pur- 
chases in the store and gives his name and 
address in order that the bill may receive 
the official O. K. of the credit department. 
He has had an account at the store before, 
as the salesman learned while making out 
the bill. The bill is sent to the credit de- 
partment, and it is determined from the 
record that Mr. Jones’ account is no longer 
desired because of slow pay. The credit 
department calls the salesman over the in- 
tercommunicating telephone and tells him 
so. The salesman, however, telling a little 
white fib, informs the customer, “Would 
you mind stepping up to the credit depart- 
ment? I believe someone has been using 
your account without your knowledge.” Of 
course, the customer knows what the matter 
is, but he has a mighty favorable opinion 
of the store for not broadcasting the in- 
formation. While the man is visiting the 
credit department, the salesman finds busi- 
ness in some other department, so when the 
man leaves-the store he will not be em- 
barrassed by failing to call for the pur- 
chases he almost made. 

In this same store last Christmas a special 
department, or section of the store, was par- 
titioned off ‘with lattice work, appropriately 
decorated, and at the entrance was a sign 
“NO WOMEN ALLOWED.” In this 
section was a special display of gifts de- 
signed for women and there the men could 
come and make their selections under the 
guidance of the two best salesmen the store 
had. It was not unusual to see a man and 
wife come into the store, with the man 
going to this special section and the woman 
shopping about the remainder of the store. 

One Indiana jeweler does no credit busi- 
ness, yet you may secure thirty days or 
more time for payment if your record is 
good. This store keeps no credit ledgers, 
has no collection expense, has never lost a 
cent because of bad debts. Yet the owner 
extends time for payment. Sounds para- 
doxical, doesn’t it? Here is the way it is 
done. 

Suppose you went into his store and 
wanted to buy a watch without cash in hand. 
Your credit rating is good. He sells you 
the watch and you pay him with a check 
dated that day. He promises to hold the 
check thirty days before depositing it. The 
dating circumvents the Indiana law which 
precludes criminal action on a post-dated 
check, which under the law merely becomes 
a promissory note if sufficient funds are not 
in the bank at the time of presentation for 
payment. All this jeweler does is take the 
check, clip it to the bill of sale and file it 
in an ordinary file classified by months. and 
days. 

“We never have had a check returned,” 
he said. “Sometimes before it is to be de- 
posited, the customer will call and ask if we 
will not wait a week or so longer, or per- 
haps another thirty days. He can make a 
substantial payment in the case of thirty 
days being asked, we take a new check for 
the balance and refurn him his old check.” 
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Newspapers Now Helping the Jeweler 
heee* well-known newspapers are help- 

ing the jeweler today by urging the 
public to buy jewelry from a jewelry store. 
A recent announcement in the Los Angeles 
Examiner was entitled “When You Buy 
Jewelry Patronize a Jeweler Who Has a 
Reputation to Maintain.” Among other 
things the announcement said: 

“It is little wonder, then, that merchants 
who have good reputations value them highly, 
and guard that most precious of all pos- 
sessions with the rule that ‘the customer. is 
always right’ _ 

“And from where do reputations emanate 
in this year of our Lord, 1927? In the 
business world, they emanate from advertis- 
ing. 

“H. G. Wells, in ‘The World of William 
Clissoid,’ puts it rather strongly. 

“‘Anything that will not advertise 
isn’t fit to exist in the world. It means it 
doesn’t really believe in itself.’ 

“Among jewelers consider Tiffany’s, or 
Black, Starr & Frost. They have come to 
mean something, just as certain jewelers in 
Los Angeles stand out in your mind as emi- 
nently believable and trustworthy in every- 
thing they say and do. Their advertising 
has created reputations for them. And those 
reputations must be maintained at the high 
level of your belief in, them, no matter what 
the cost. 

“Such merchants do not sell out for a 
mess of pottage. They are in business to- 
day, tomorrow, and for many years to come. 

“Thus, you see, advertising becomes a sort 
of insurance policy of ‘where to buy.’ And 
the careful reading of advertising a form 
of protection. 

“Use the jeweler’s wonderful stocks as a 
treasure-house. from which’ to frequently 
draw out tangible expressions of your re- 
gard for someone close to your heart. But 
choose your jeweler from advertising, for 
the reasons stated above. 

“Here are just a few suggestions, gleaned 
from the jewelers’ announcements in The 
Examiner: 


“Wrist Watches Cigarette Holders 


Bracelets Cut Glass 
Necklaces Book Ends 
Brooches Fountain Pen Sets 
Stationery Manicure Sets 
Leather Novelties Perfume Burners 
Carafes Humidors 

Mirrors Chinese Pewter 


Dinner Rings Mantel Clocks 
Silver Candlesticks Belt Buckles 
Silver Tableware Vanity Cases 


and a veritable host of others!” 
Be the Best Jeweler ary 
soHHOW did you enjoy William’s talk [dst 
night omg salesmanship and what did 
you get cut of it.” 
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It was one friendly jeweler talking with 
another, following an address made by a 
much heralded sales expert. 

“Only one thing, Bill,” came the reply, 
“and that was pretty important.” 

“What was that?” 

“Well, to use his words—for heaven’s 
sake if you are going to be a jeweler be 
the best jeweler possible.” 

“He went on to say, Bill, that although 
known by repvtation to be a real sales 
expert that he possibly would be a failure 
as a retail jeweler because he knew nothing 
about the business.” 

“J hardly think he would be a failure if 
he had the ability to sell—” 

“That’s just where you're wrong. Ac- 
cording to his talk he claims that a suc- 
cessful merchant of any kind is not so 
simply because he can sell but because he 
has the business judgment which comes 
from general experience in a particular line. 
He urged we jewelers to learn everything 
possible about our business—to never stop 
studying and reading in assimilating new 
facts about our products—in acquiring all 
the information possible from jewelry house 
salesmen—to take care of our own health 
individually and in other words, to con- 
centrate upon our business and give it every 
minute of possible attention both in and 
out of the store as our success was not 
solely a sales success but the result of 
judgment and a judgment which comes only 
from experience and this, of course, is true 
in any line of business. 

“He said that no two salesmen sold alike. 
One man he stated would sell because he 
was a good talker, another because he had 
many friends, a third because he was in- 
genious, or a fourth because he has per- 
sonality, and so on, and that we should 
develop in keeping with our own individuali- 
ties all we could about our business in ever 
attempting to be the best jeweler pos- 
sible.”—C. T. H. 


An Inexpensive but Effective Window 
Trim 
A GOOD looking woman has stopped traf- 
fic more than once! J. A. Wilson, 
window designer for Bohm-Allen Jewelry 
Co. of 900 16th St., Denver, Colo., figured 
that their pictures would at least tend to 
do the same thing. The idea worked. And 
this is how he did it: 

The problem was to display to advantage 
and with as little cost as possible patterns 
of silverware. On an investment of $1.25 
he accomplished it. 

First, he cut brown tinted art board into 
shapes 6”x18”, bending in the center, giving 
him two spaces 9”x6” above and below the 
fold. In each of these spaces, he pasted 
a light weight cream colored art paper 8x5 
which left a nice margin and established 
an attractive color scheme. 

The pictures were’ next in order. In his 
upper space he mounted the sort of photo- 
graph one finds in the better class of maga- 
zines that bespeaks of good taste and in- 
variably arrests the eye. The lower space 
was vacant. This novel display stand was 
now ready for setting up. The upper por- 
tion is held erect by little pasteboard 
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supporters that can be bought at ten cents 
a dozen at any stationers. 

The lower portion ‘is used for the display 
of small pieces of silverware, such as ladles, 
jelly spoons, pickle forks, sugar tongs, etc. 

“I wanted something distinctive,” com- 
mented Mr. Wilson. “Designs in silver- 


ware have been given for the most part - 


classical names derived from foreign coun- 
tries. I thought I might establish a rela- 
tion between the girl’s picture and the silver- 
ware to be displayed. For instance, under 
the picture of a girl who was essentially 
French in appearance, I would place a 
couple pieces of silverware of a well-known 
design with French name printing the name 





EFFECTIVE AND INEXPENSIVE DISPLAY 


of pattern in small letters in the lower left 
hand corner of the lower fold below the 
silver display.” 

Although all countries of course were not 
represented in designs, Mr. Wilson found 
sufficient number to warrant him carrying 
out his idea. 

Nearly every make of silver has names 
that can be well associated and the man 
and woman on the outside of the window 
loves to match wits with the designer and 
at the same time are having their attention 
directed to the display. 

In the center of the window, in a neat 
frame in scrolled printing was a small sign 
—“Beautiful Women The World Over 
Demand Sterling Table Silver.” The subtle 
allusion, referring as it apparently does to 
the women before and behind the glass, made 
the strong appeal Mr. Wilson planned—and 
all for $1.25. 


To Move Goods Put Motion in Your 
Window Displays 


FF you want to get a true and honest opin- 

ion of your window displays, ask an 
out-of-town visitor who is qualified to pass 
judgment. A business man of considerable 
advertising experience recently visited a city 
and told the merchants frankly that their 
window displays were flat and not com- 
manding attention, even though beautifully 
done in some instances. He urged them to 
consider putting a little “action” in the 
window and said that out of all of the win- 
dows he passed, the only one he stopped at 
was a window that had the well-known and 
familiar little rat-a-tat on the pane with 
electric machine. 

It is not necessary to have a ticker in 
your window to command attention, and 
of course to do so would ruin the trade for 
retail jewelers serving a high-class clientele. 


‘worth more. 
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Many times, though, some kind of action 
can be introduced into the ‘window and it 
generally always pays. 

We like to keep our eyes moving, which 
is one of the reasons why the motion pic. 
ture is far more successful than the lantern 
slide. Keep the eyes of your window look. 
ers moving, and you may help to keep your 
goods moving. 

It isn’t always necessary to accomplish 
this with a cheap effect, but the artful dis- 
play of your goods which invites the eyes 
to roam in itself accomplishes this result, 
or it might be a turning globe, or a flashing 
light, or the swinging pendulum of a clock, 
or a sand-glass. 

A jeweler of considerable standing dis- 
played what he referred to as a “smoking 
frog” in his window. It was a little ba- 
rometer in the form of a dragon, which by 
means of mercury registered strokes that in- 
dicated the atmosphere of the room. Never 
were there less than a half-dozen people 
gazing into his window at this, nevertheless, 
because it contained “action.” 


If you go to exhibitions, you will observe 
that the booths which display some motion 
are the ones which gain attention. Sales- 
men will often tell you their best results 
are obtained when they get their prospects 
into action. The keen jeweler always knows 
the value of letting his customers handle 
the products they are going to buy. Carry 
on the idea of motion in your window dis- 
plays, doing so in a dignified but clever man- 
ner, and watch how much faster your goods 
will move.—C. T. H. 


The Clerk Who Succeeds 


“Do you ever wish you were out of the 
jewelry business?” I asked one of my 
friends. 

“For one reason I do,” he replied. “That 
one reason is the difficulty in getting clerks 
who want to help me to make the business a 
success.” 

“You don’t find them all ambitious to 
make the business grow?” 

“They are thinking too much of their own 
affairs and not enough of mine. Of course 
I know that’s natural, but they don’t realize 
that they are going to help better themselves 
when helping better my business. I never 
yet had a clerk I wouldn’t pay more money 
if he buckled down and did his best to be 
Some of them don’t realize 
that I would pay more than about so much. 
When they are getting what they think is 
my limit, they stop trying to do any better. 
I don’t have any limit!” 








A Vade Mecum on Selling 





“Positive Salesmanship,” is the title of a 
little volume of 59 pages by E. E. Oliver, 
St. Louis, Mo. The book contains a number 
of inspirational talks on selling. The author, 
in the volume, discusses health, dress, thanks, 
disposition, names and faces, conceit and 
overbearing, enthusiasm, nick names or u?- 
intentional insults, negatives, persistency, af- 
ranging the sale, closing the sale, scolding 
and calling down the buyer, the safety line in 
recreation, discouragement, retail business 
organizations and associations, etc, etc. Other 
chapters contain inspirational talks under 
the caption “Certain Facts.” The book 1s 
published in loose leaf style, pocket size. 
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The New Store of Cole & Irwin, 
Detroit,: Mich. 
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@THE last word in jewelry construction,” 
and “one of the most beautiful jewelry 
stores in Michigan for its size,” were re- 
marks frequently heard at the recent Na- 
tional Credit Jewelers’ Convention, many 
members of which visited the new Cole & 
Erwin store at 200 Michigan Ave., Detroit, 
Mich. during convention week. 

The store is located in the Book-Cadillac 
Hotel building, occupying the Michigan 
Ave. and Shelby St. corner with frontage 
on both streets. This is in the very center 
of downtown Detroit and it would be diffi- 
cult to find a location any better adapted for 
its purpose. This store is the second one 
operated by Cole & Erwin and is the 
culmination of five years’ success in the 
original store in the Majestic building. 
The original store is a model of neatness 
and convenience in its way, but the new 
store represents all the newest and best 
features in jewelry store layout. The 
furnishers, a well-known Detroit concern 
that has specialized in jewelry store work, 
worked hand in hand with the manager, 
Sam Lachman, and the beautiful product 
bears evidence of the thoughfulness and 
ability of the builders. 

The store is 15 by 50 feet in size of 
which the sales room occupies the front 
35 feet in length. The remainder is taken 
up by the cashier’s office on one side and 
repair room and two credit offices on the 
other. While these rooms are necessarily 


‘small, they are well equipped for their pur- 


poses, 

The store is finished and furnished 
throughout in Spanish. design. The walls 
and ceiling are of Craftex and hand painted. 
The ground color is a combination of vari- 
ous tints of blue. The ceiling has a raised 
border with vine and flower effect, painted 
in appropriate subdued tints, while the 
border around the top of the wall is similar 
except the figures are separated animal and 
flower designs. The floor is a neutral tinted 
tile, 


The wall cases are made of solid black 
walnut with twisted pilasters of the same 
material inlaid with gold trimmings. They 
are two feet in depth and have glass shelves. 
They house the displays of silverware, cut 
glass, and ornamental clocks. An alcove 
with paneled mirror back divides the wall 
cases into two sections and adds to their 
attractiveness. A small alcove shelf in 
front with a mirrored back gives an 
aquarium effect to the attractive bric-a-brac 
contained therein. 

On each side of the front door is an 
angled showcase, one containing the neck- 
lace exhibit while the other contains watches. 
Beyond this show case on one side are two 
straight cases each six feet long, one con- 
taining wrist watches and the other rings. 
On the other side are three short show cases 
and a grandfather’s clock. The latter, like 


the rest of the furnishings, is made of. 


walnut. These three cases contain the 
displays of diamond rings, hand bags, and 
pen sets, respectively. 

The show cases are built with walnut 
bases and glass tops of*the latest, pattern. 
They are about 18 inches deep and are 
lighted’ by X-ray Mill-type show case 
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some special items ut stock. These moving 
objects call the attention of the passers-by 
to the merchandise on display and thus help 
to increase the volume of sales. Grouped 
around the pedestals are general displays 
of many items of merchandise. 

Cole & Erwin is owned and operated by 
Sam Lachman and Irving J. Wolfgang. 
They have been partners from boyhood, 
having both been salesmeri for years in the 
store of the former’s father, Simon Lach- 
man, on Monroe Ave. They later bought 
out the elder Lachman. Five years ago 
they sold their lease on the Monroe Ave. 
store and opened in the Majestic building. 
Their success there inspired them to open 
another store and the one described is the 
result of their efforts to operate a store 
up to the minute. Mr. Lachman manages 











INTERIOR OF THE STORE OF 


lights. The bases of both show cases and 
wall cases are provided with drawers which 
are used for reserve stock and supplies. 

The store is lighted by three ceiling lights 
consisting of cut crystal chandeliers, dome 
shaped and brought to a point, affording 
the utmost brilliancy for showing diamonds 
and other merchandise. 

On account of the narrow width of the 
front, room only for two, small display 
windows is afforded, but these are 
utilized to the utmost with attractive dis- 
plays. The Shelby St. side has three large 
windows with paneled glass backs and 
mirrored sides. The bases are of walnut 
while the Spanish design is carried out in 
the background which has twinsted pilasters 
similar to the wall cases. At the base of 
each of these windows is a metal and glass 
sign with the name, “Cole & Erwin” thereon, 
which is lighted all night, and during both 
day and night is an attractive feature be- 
cause of the prominence given the name. 
Im the center of each window is a revolving 
pedestal attractively draped and showing 
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the new store while Mr. Wolfgang gives 
his attention to the other. 





Impressing the Public with the 
Wonders of the Watch 





A WATCH smaller than a dime and 
claimed to be the smallest in the world 
was displayed recently in the store of C. A. 
Lund, 616 Central Ave., East Orange, N. J. 
The watch is similar to one presented to 
the queen of Roumania when she arrived 
in New York. The display was made with 
the co-operation of a well-known watch 
manufacturer. In order to wind this small 
watch it is necessary to rotate the back of 
the case which is connected with the main- 
spring, 
Each wheel and each part was made by 
hand. Six months was spent in making the 


watch. The case is of platinum studded 
with diamonds. The timepiece is valued 
at $1,000. 
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Use the Rule of Reason in Letter 
Writing Rules 











By Lawrence C. Lockey, in Printers’ Ink 














WT}HERE are, Ed Wolff tells us in the May 
19 issue of Printers’ Ink, too many rules 
for letter writers (“Are There Too Many 
Rules for Letter Writers,” page 69). Un- 
less I mistake Mr. Wolff’s point, he tells 
us that we should cast all rules to the wind 
when writing letters and write—well, just 
write good letters. 

I cannot help but wonder if Mr. Wolff 
doesn't rake a mistake in his analysis, and 
if he knows what he means by rules. 

There are some men who, with little or 
no instruction, can step up to a golf ball 
casually and whack it on the nose so hard 
that it takes a hyperoptic caddy to locate 
it. There are others who approach the 
ball with a ponderous ritual of timed swing 
and follow through. Strangely enough, 


many of these ritualists equal the best of 


the whackers. One group is made up of 
natural golfers, who do intuitively the right 
thing. The others have learned by rule. 
And all the rules that the golf professional 
forces on his less apt pupils are merely 
leading strings that help them to do what 
the natural golfer does without training and 
without conscious following of rules. 

The same condition holds true for any 
work that depends on ability, with any 
work that is not entirely routine. Letter 
writing is no exception. Many business men 
zre able to write into their letters a rugged 
sincerity that compels conviction. But for 
every. man who can casually turn out an 
effective sales message, there are a hundred 
who ccn not. Some acute French writer 
has said: “The good Lord gave us lan- 
guage with which to conceal our thoughts 
from each other.”’ These many inept letter 
writers offer us daily proof of the say:ng. 
No matter how strongly they feel a proposi- 
tion is advantageous, they cannot convince 
readers of its merit. 

We must remember, if we are to consider 
rules and letter writing, that word car- 
pentering in letters is often over-emphasized. 
Particularly in selling letters, expression 
must take a back seat to the threefold goal 
of putting the right proposition before the 
right group of people at the right time. 
Any letter that does this, even though it be 
crudely written, stands an excellent chance 
of success. Any letter, no matter how 
suavely phrased, that overlooks one of these 
three fundamentals is foredoomed. 

Therefore, the importance of letter work- 
manship is relative. The fact remains, 
though, that, under similar conditions, the 
good letter outpulls the poorer letter. The 
poor letter, then, sent out under favorable 
conditions must not be compared with the 
good letter sent out under unfavorable con- 


ditions if we want to reach an accurate. 


conclusion. 


RULES ARE GUIDES TO BETTER 
ACCOMPLISH MENT 


Now rules for letter writing are simply 


statements of the methods and products of 
good letter writers. They attempt to guide 
the thinking of the inept letter writer until 
he has formed habits of thought that allow 
him to write directly, sincerely, tactfully 
and suggestively. ,They are no more than 
scaffolding for the developing of mental 
processes of men who do not instinctively 
write effective letters. They are a means 
of learning, if and when Icarning is possible. 

Of course, there have been sets of rules 
for writing that do little but mislead. \When 
better letters were a fad, a good many 
charlatans rode to a passing prosperity by 
giving us pseudo-scientific rules which, if 
followed, were to make us all into master 
letter writers. Anyone of sane judgment 
will admit that whatever rules there are 
that are helpful will be simple, concrete, 
and free from flummery. Likewise, though 
they may be ever so helpful they will not 
make a clumsy, bungling mind into a definite, 
clear, and incisive thinking mind. 

Moreover, just as a half dozen doctors 
will prescribe difterently but with cqual 
success for a disease, so writers can draw 
up various sets of suggestions for letter 
writing. But Heaven help the patient or 
the letter writer who tries to employ all at 
once! However, the definite attempt to fol- 
low out. the lines of thinking suggested 
by any honest table of suggestions will im- 
prove the novice letter writer’s work. 

Tor the practiced letter writer to pin on 
the wall in front of his desk a set of rules 
that he decides to follow is folly. Such a 
literal adherence to formalized routine will 
make an Old Man of the Sea out of the 
rules and will get one into the habit of 
writing a type of letter that is to natural 
and free letters as “school ma'am English” 
is to the nervous, idiomatic tongue that our 
best copy writers use. Again let me say 
that rules for letter writing, like all other 
rules of process, are primarily an aid in 
learning, and that they serve the proficient 
performer at best as a check on his work. 

My own work as a correspondence coun- 
selor had given me a greater tolerance 
toward rules than I ever had when my sole 
contact with letters was writing them. 1 
have found that—with the exception of 
those rare individuals whose knack for letter 
writing is seemingly inherent—letter writers 
have to be given directions or rules. “In- 
spiration” does little more than make the 
typical dictator vaguely uncomfortable. Any 
improvement that comes to Mr. Average has 
to come as the result of simple, concrete, 
followable directions. I have found nothing 
better than this “plan chart”: 

1. What is the purpose of the letter? 
Decide before you write just what you want 
to accomplish—just what the actual message 
is. 

2. What correspondence has gone before? 
What is the background of the letter? Is 
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it worth while to read over the file of cor. 
respondence ? 

3. What idea can you find to begin your 
letter that will immediately arouse your 
reader’s interest? There must be some as- 
pect of the situation that will make a good 
opening wedge. Can you find it? 

4. What is likely to be the recipient's 
attitude? Are you asking something he will 
want to do? Must he be persuaded? How 
much does he know about it? 

5. Why is it to his advantage to do 
what you want him to do? There are al- 
ways some advantages to a given course of 
action. Can you pick out concrete advan- 
tages to the reader in this case? 

6. *What information does he need to 
make his decision? He may not know as 
much about the subject as you do. Can 
you give him enough information to allow 
him to make a decision? 

7. What final idea or “hook” can you 


- put in the letter that will help to arouse the 


recipient to immediate action? 

Possibly I dignify this table of sugges- 
tions too much by calling it a set of rules, 
Yet it says as much as any other that I 
have found—and, what is more important, 
suggests nothing that Mr. Wolff, I am sure, 
does not now do. The seven points are not 
arbitrary, semi-Mosaic laws; they are a 
description or blue-print of the good letter. 

Let us, then, bear a little charity toward 
alleged “rules.” They may be, and doubt- 
less oftén are, narrowly and_ pedantically 
applied. But they do help Mr. Average, and 
Mr. Average is most of us. 





An Innovation in Selling Silver 


Plated Ware 





A SELLING plan which is most com- 
mendable and which ought to prove most 
effective for the retail jeweler has been an- 
nounced by a well-known silver manufac- 
turer. By this plan, known as the Tele- 
graph Service Plan, the retail jeweler Will 
be enabled, with the co-operation of the 
manufacturer, to deliver silver just as quick- 
ly as the florist can deliver flowers. If a 
man can get what he wants, when he wants 
it, and have it delivered quickly, he cer- 
tainly can be made to see the superiority 
of silver as a gift over perishable flowers, 
especially when he wants a gift that lasts. 
Flowers have their place, have been given 
from time immemorial, and will be given 
as time continues, but they have frequently 
been presented when for want of time a 
more appropriate gift for a particular occa- 
sion could not be selected. Hence the time- © 
liness and value of this selling plan. 

It has been announced that more than 
1,200 jewelers have already signed up and 
expressed their hearty approval of this sell- 
ing plan, which is an innovation in silver- 
ware selling. 

The assistance rendered by the manufac- 
turer includes a large window card, a 
counter card, consumers’ circulars and 4 
special code and instruction book offering 
gift suggestions. This matter is now in the 
course of preparation and will be ready 
shortly. 

It is the first time in the writer’s know- 
ledge that any quick service plan has been 
devised’ for the jeweler along the lines of 
the plan adopted for years by the florists. 
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How to Write Copy 





By R. M. Blankenbaker in Advertising and Selling 




















NCE upon a time—not lately—a girl who 
had written some things which were 
quite bright and sparkling came into my 
office. Suppose we call this girl Meteoric 
Mary. She had written some copy which 
I thought made very pleasant reading and 





TASTEFULLY 
JEWELED 


Women and men always bear an 
impress of refinement. Jewels, to 
look best, must be worn correctly; 
that is, they must harmonize with 
one’s attire and must be suited to 
the occasion. Part of our service 
is to assist our patrons in making 
the proper selection for any occa- 
sion or for any style of gown or 
dress. 

We aim to deserve the name 
“jeweler,” meaning one who jewels 
correctly. We shall be pleased to 
show you the 


Latest Fashions 


in all those rich requisites that en- 

hance the beauty of ome’s attire 

and emphasize one’s personality. 
(Name and address here) 











displayed a smart touch which would be 
desirable for a certain series J had in hand. 
I wanted her to write three advertisements 
for this series and gave her all the informa- 
tion she needed. She waxed enthusiastic at 
once and asked if she could use one of our 
offices that very afternoon. She said she 
was “all het up” about the opportunity, so 





Something for the Baby 


For the very small baby there is 
little you can give of any value that 
will be amusing to the baby. 

You want to give something that will 
please the parents and yet be useful. 

Why not pins? 

Beautiful gold beauty pins, bib pins, 
dress pins and clasps. These are to be 
had in a great variety of designs and in 
many qualities. 

Baby pins are priced from $1 a set 
up. 

Another gift for the baby is a spoon 
or a silver cup. Why not give the baby 
on Christmas and birthdays a spoon of 
a standard pattern so that a set will 
gradually be accumulated to be appre- 
ciated later in life and kept as a re- 
minder of your generosity? That sort 
of giving to the baby is worth while 
and pleases parents. It pleases the 
child when it gets old enough to under- 
stand, , 














I, of course, gave her the use of the office. 
She was back at my desk in forty-five 
minutes by the watch with three pieces of 
copy. One of the pieces of copy was a 
surprisingly good one of its kind and I 
needed that kind. The other two were arti- 
ficial mush. None of the headlines was 
worth printing. 
ae ae 


I found that she writes copy by the light- 
ning flash system. When she gets an as- 
signment to write she sits down and dashes 
off the first thing that comes into her head. 
She admitted it. She does not know why 
the few good things she does are good, nor 
why the many bad things she does are bad. 
She cannot build up a mediocre piece of her 
copy into a good one. She confessed that 





A Watch, Of Course! 


What is it a boy would rather have 
than anything else, as a Christmas 
present ? 

A Watch, of course. Every boy 
wants to. carry a regular watch, a 
watch that will keep good time and 
that looks well enough to make him 
proud of it and anxious to take good 
care of it. ; 

Possession of a good watch teaches 
a boy responsibility. 

Give him a worth while watch, a 
good timekeeper, for Christmas, and 
make him feel the responsiblity for 
keeping it in good order. 

If he has no watch, he certainly 
needs one. If he has only a cheap 
one, now is the time to give him one 
that will make him proud of it. 

Do you remember your first watch? 
Didn’t you value it about as much as 
any possessions you have since ac- 


quired? 
Our satisfactory watches for boys’ 
use vary in price from $.. to $.. . 


(Name and address here) 











she “gets it” the first :me or not at all. 
She cannot recast or polish. And no matter 
how impatient you may be with her you 
cannot forget that sometimes she produces 
happy results. Maybe Jamoc will object 
that Meteoric Mary is not successful, but 
she is making a good living and having a 
good time doing it. 

For the sake of contrast, let us turn now 
to consideration of Honest John. Honest 
John does an honest day’s work of copy- 
writing every working day of the year, 
grinding it out steadily from 9 to 12:30 and 
from 2 to 5:30 in one of the copy stalls 
of a large, successful agency. 

Honest John, never wrote a brilliant head- 
line, or sentence, or paragraph, or piece in 
his life—and never will. His agency does 
produce some brilliant copy, but it’s fot of 
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Honest John’s doing. Yet Honest John is 
the most profitable writer that his employers 
have on the staff because he turns out 
slathers. and slathers of copy and all of it 
is fairish to good. 

Honest John wears rubbers when it looks 
like rain and eats lunch in a cafeteria where 
filling foods are dished out with a generous 
spoon. He never gets his hair cut during 
business hours, but patronizes the neighbor- 
hood barber. 

It doesn’t matter to Honest John whether 
the copy you ask him to write is to be used 
for a color page in the Post or as a form 
letter to the cutting-up trade. He simply 
puts the assignment on the hook until its 





Some Men’s Gifts 


Belt buckle of sterling silver with his 
initials engraved on it. 

Cigarette case of silver with initials. 

Pocket knife with silver or pearl han- 
dle, engraved and designed to wear on 
the watch chain. 

Folding pocket comb in silver mount- 
ing. ; 

Always-Sharp pencils in silver or 
gold, and fountain pens plain and gold 
mounted. ; 

Stick pins of every style and value. 

Emblem rings, pins, lapel buttons and 
charms. 

Gold mounted safety razor sets. 

Key rings and key-holders. 

Watch chains, cuff links, shirt studs. 

Desk clocks and desk sets. 

Initialed tie clasps. 











turn, and then he pounds it out. Honest 
John won’t hurry and he never stalls. If 
you asked Honest John what system he uses 
you probably would be rewarded by a some- 
what puzzled grin and the question, “What 
are you trying to get at?” I understand 
that Honest John, in his younger days, col- 
lected local items for a paper in a small 
county seat. 

And them I know Geometric George, a 
slim fellow who makes carefully thought-out 
notes and labels them 1, 2, 3 in the order 
of their importance. He fiddles and fusses, 
and fits and fixes and when he finally gets 
the thing together it is as sharp and hard 
and as efficient as a nickel-plated shingling 
hatchet—and just about as inspiring. You 
need but look at Geometric George to know 
he has a system. I wouldn’t be surprised to 
learn that he uses a theodolite and a plumb 
bob. 

I am neither Meteoric Mary, nor Honest 
John, nor Geometric George. And yet, it 
may be that I am each of them in turn. The 
answer to Jamoc’s question, “How I Write 
Copy?” is the answer to most of the ques- 
tions about advertising. And that answer is 
this: It all depends. 








“Aren’t you a prize fighter?” 
“Alas, no. I work for a living.” 
—U. of S. Calif. Wampus. 





Teacher: Well, Susie, make a sentence 
with the word sanctuary. 

Susie: Sanctuary much for the buggy 
ride. —Texas Ranger. 
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The Wrist Watch Crystal Without Equal 


Conforming in height and shape to original glass used by case 









Made to fit all popular models of American nile cases, no dead 
stock. 


Crystal clear—no cloudy or off color effect. 


manufacturer. 

PRICES Per Dozen 
Rectangular, Oval, Tonneau and other regular shapes - - $1.00 
Fancy Shapes and Extra Large - - - - - - - - $1.50 





V.T. F. MI-EMPS 











The new, specially constructed crystal with 
the built-in hand room, plus the perfect fitting 


edge. 
If your wholesaler does not supply you write 
to the undersigned for a list of those who can. 


Price $6.75 Per Gross. 


Hammel, Riglander & Company 


Exclusive Wholesale Distributors 
NEW YORK U. S. A. 
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AutTuHor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines, The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 


Continued from Technical Issue of Sept. 7th, 1927. 


QuestTion.—What is the most suitable type 
of wheel and pinion cutting attachment, 
which we may use? 

ANSWER.—There are many excellent 
wheel and pinion cutting attachments on 
the market; most of them possess many 
good points, but we find that the most suit- 
able type for our work is a wheel and 
pinion cutting attachment which is made 
with a live hollow spindle, or in other 
words, it is the same as our lathe head and 
will take all chucks that fit the lathe head 
spindle. 

Question —What are the advantages of 
a wheel and pinion cutting attachment hav- 
ing a live hollow spindle, over the attach- 
ments containing a solid spindle? 

ANSWER.—We have at various times,- in 
the course of this serial, described the mak- 
ing of fly cutters, using a small taper mill 
to produce the clearance angles. We have 
also described special attachments for operat- 
ing such taper’ mills in connection with the 








slide rest. Quite often, it is a decided ad- 
vantage, when making fly cutters, if we can 
use a taper mill which is made from very 
small stock; for instance, stock which is 
.092 in diameter. Obviously, in such cases, 
it would be a decided advantage if we could 
hold such small taper mills in a wire chuck 
in the same manner as we would hold it in 
the lathe spindle. This and many other ad- 
vantages are obtained in the special wheel 
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and pinion cutting attachment, which we 
shall describe. The writer made this attach- 
ment and many years of use have proven its 
value. With the exception of heavy 
machine work on the frame of the attach- 
ment and some thread cutting, all of the 
work: was done on a regular watchmaker’s 
lathe. The spindle and bearings are 
hardened, tempered, ground and lapped and 
it is very accurate in every detail. 

The experience gained in making an at- 
tachment of this. type will prove invaluable 
to the student, as accurate fitting and careful 
attention to all details are required in such 
attachments. : 

. Question.—How shall we proceed to 
make our special wheel and pinion cutting 
attachment? 

Answer.—Fig. No. 127 is a_ sectional 
elevation of the attachment, while Fig. 128 


The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B, Pratt e 


is an outline view of the top and bottom 
respectively. The top view in Fig. 128 
shows the locking screw “I” in detail, while 
the lower view shows how the lower part 
of the frame is formed to take the spindle 
and its bearing. The frame may be made 
of Bessemer steel or soft steel as it is more 
commonly called. Such steel cannot be 
hardened by ordinary methods, as it con- 
tains less than 0.15 per cent. of carbon. 
It is very soft and easily wcrked and ‘takes 
a very fine finish. The frame may be forged 
to the approximate shape. A _ hole five- 
eighths of an inch in diameter should be 
drilled and reamed through the frame, to 
take the spindle bearing, H. The tool post 
stud, as shown in this drawing, was made 
to fit the writer’s slide rest, but this stud 
may be made of the proper shape to fit the 
slide rest at hand. The frame should also 
be recessed at the lower end to a circle of 
seven-eighths cf an inch. This is done to 
give plenty of clearance to the milling cut- 
ters and this detail is clearly shown in the 
plan view. A hole should also be drilled 
and tapped, to take a three-sixteenths by 
32 thread screw, as shown at I, in the plan 
view. This screw is a taper locking screw 
and is used to lock the spindle bearing, H, 
in position securely, when the proper adjust- 
ment of the spindle is obtained. The screw 
I, as shown, is slotted and may be operated 
with a screw driver, but it may be squared 
on the head and operated with a key; either 
operation is very easily obtained. 

In fitting this screw, it will be observed 
that only one-third of the hole is threaded 
and the other two-thirds is drilled to three- 
sixteenths, to take the body of the screw. 
The screw may be tapered slightly from the 
head to the threaded portion. This screw 
must also be very carefully positioned, as it 
will be apparent that the tapered part of 
the screw must be in the proper location to 
engage the spindle bearing and lock it in 
position, when the proper adjustment is 
secured. 








































ONE and TWO SEAT 
Jewelers’ Work Benches 


q 

Y metal bottom pans and drawers, filing 
[pin. and arm rest, one and two-seat 
sections with detachable iron legs. 






F LEIMAN BROS. 
aa e 
}{ Reversible Work Bench 
af PATENTED 
The top is the same front and rear, so ! The bench that evolution has produced—the 
that the bench is really two benches in one. 4 






The transformation is complete whenever 
vou want a new one for the old working 
front of your bench. 

Every worthwhile shop, large or small 
in the land uses them. The material is 
especially selected with its close-grain, hard 
maple for the top—and then heavily shel- 
lacked to allow for washing and cleaning. 
Altogether a most desirab!e bench for the 
factory, workroom, store or home. Get the 
catalog telling all about them. 








working jewelers to evolve this bench—no 
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| It took years of experience with practical 
“other makers can offer it to you—it’s patented. 
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It contains time-tried features, the convenient 
arm rest, the rigid file pin, the full width 
drawer and the non-rustable lower pan. 







——. iMMAN BROS""=a>™ 


Makers of Good Machinery for 35 Years 
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SOMEBODY IS TO BLAME 


IF YOU ARE NOT GETTING 
QUALITY REPAIRING 


JEWELRY SILVERWARE SPECIAL ORDER WORK 
NO JOB TOO LARGE OR TOO SMALL FOR US TO HANDLE 


E. A. SOLKY’S SONS 142 Fulton Street 


ESTABLISHED 27 YEARS New York City, N. Y. 





















Prepare Yourself to Deliver More Goods 


Thoroughly equip yourself in knowledge and experience and the resulting 
increase in size of check in your pay envelope will be proportionate. A course 
in Watchwork, Jewelrywork, and Engraving at Bradley Polytechnic Institute will 
do it. It does not take long to do this and the expense is not great. It is a 
practical course planned to give you the most in the shortest possible time. The 
demand upon this shop for workmen has always been much greater than was 
possible to supply. At Bradley all large tools, such as lathe with complement of 
chucks, countershaft, vise and foot-wheel, are furnished absolutely free without 
cost to the student. No special school credits required to enter the Horological 
Department. The work is given by individual instruction; therefore you can enter 
at any time you might wish. All small tools that you might need you can purchase 
“i from your regular Jobber, and if you already have these tools, or part of them, it 

; , will save you just that much. Strain a point to become a student in the Horological 
HOROLOGY HALL Department at once. 
This entire building devoted exclusively to Write today for our latest catalogue. A postal card with your name and address will get it. 


Watchwork, Jewelry and Engraving. Address BRADLEY HOROLOGICAL, Dept. “C,”: Peoria, Illinois. 
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The spindle bearing, H, should be made of 
Stub’s tool steel. It is one inch in length 
by five-eighths of an inch in diameter, with 
a hole .475 bored through the center. _The 
proper way to make the bearing, H, is to 
chuck a piece of steel in a heavy lathe, 
allowing sufficient stock to project, so that 
the outside turning, inside boring and cutting 

. off may be performed without changing the 
position of the piece in the chuck. This 
insures perfect concentricity of the outer and 
inner surfaces. As mentioned above,* this 
work should be done in a, heavy lathe and 
any first class machinist will readily under- 
stand how to make a true piece of work, 
however, it is advisable to see that the job 
is done in the above manner, as our finishing 
work will be much easier. We said the out- 
side diameter should be five-eighths of an 
inch or .625. As. this bearing will be 
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hardened and ground true inside and outside, 
it is advisable to make an allowance for 
oversize. If the work is turned very smooth, 
005 will be ample allowance, making the 
total diameter .630. 


Assuming that the above rough work -has 
been performed, we may do the finishing 
or precision work in our watchmaker’s 
lathe. We may select a piece of soft steel 
about two inches in length and _ slightly 
larger in diameter than the hole through the 
center of the bearing. This piece of steel 
should be centered, placed between centers 
in our lathe and a work carrier may be 
used to drive it. Then we may turn this 
piece of steel down until it fits tightly into 
the hole in the bearing. 


This forms a mandrel on which we may 
turn our bearing absolutely true and smooth 
on the outside diameter and make it .630 as 
mentioned above.. Then we may square the 
ends of the bearings making’ them true and 
sharp on the corners. Next, we will re- 
move the bearing from the mandrel and 
select a wheel chuck that will fit it closely. 
We place this chuck in the lathe and close 
it until the chuck will allow the end of the 
bearing to slip in freely. Now, to insure 
absolute accuracy, it is wise to take a very 
light cut in the step of the wheel chuck 
that holds the end of the bearing. We may 
do this with a very sharp, square face tool 
held in the slide rest, trueing side and bottom 
of the step which is to hold the bearing. 
Then we place the bearing in position in this 
Step and grip it securely, as our bearing 
has been trued carefully while on the 
mandrill and the wheel chuck has also been 
trued, the bearing should run practically 
true. And if it does not seem quite-true, 
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we may manipulate it until we attain this 
end. It will be observed in the drawing 
that each end of the bearing is an angle. 
As this angle is 45° we may attain this by 
setting the slide rest at an angle of 22%4°, 
which will give us the required angle of 
45° on the bearing ends. 

The proper tool to use for this turning is 
a very sharp V point with 15° clearance on 
the end and 12° clearance on each side. This 


tool must be sharp and should be set exactly _ 


“on the line of centers” as the 45° angle is 
altered if we set the tool above or below 
center. We may run the lathe head at a 
fairly high speed in this case and proceed to 
take very light cuts until we cut away the 
stock, leaving just a slight amount of. the 
original stock on the end. Then we may 
reverse the bearing in the chuck and be 
sure that it runs quite true, when we may 
turn the angle. 

Some of the students may imagine that a 
piece of work of this size cannot be held 
in a wheel chuck (with the small contact 
that such a chuck gives) and turned true. 
As a matter-of-fact, we could work! to 
better advantage on a large precision lathe, 
which would grip the complete bearing in 
a wire chuck, but the point is, we wish to 
make as much as possible of this work on 
our watchmaker’s lathe, and it is quite pos- 
sible to do accurate work of this character 
on our small lathe, but of course we must 


-be careful and take light cuts. 


Assuming that all of the above turning 
has been done on the bearing, we may pro- 
ceed to harden it. The most suitable means 
of heating ‘such a piece or work is in a 
muffle furnace as there is less risk of dis- 
tortion where we obtain a uniform heat as 
in a muffle. As a muffle is not always avail- 
able, then we use an ordinary jeweler’s 
furnace and place a crucible in the furnace 
that is large enough te hold our work. We 
should have at hand about a pint of cotton 
seed oil. An iron hook of fairly heavy wire 
should be made so that we may quickly re- 
move the piece when the proper heat is ob- 
tained. This heat should be a uniform 


cherry red: and when we quench the piece . 


or bearing, in this case, we should move it 
around freely in the oil, the object being to 
cool the piece as quickly as possible. We 
may test the piece with a file to determine 
if it is full hard. Ti it is not, we must 
repeat this operation to obtain the proper 
hardness. As a rule, steel requires a slightly 
higher heat when quenched in oil than it 
does in water. However, in oil hardening 
there is alwavs less risk of distortion and 
this process alsc tends to toughen the steel, 
hence, we use it whenever it seems advisable. 
Question.—Hovw shall we proceed to grind 
the outside diameter of the bearing true and 
to fit into the frame of our attachment? 
ANSWER.—This. will be a very simple mat- 
ter with our traverse grinder. We may 
mount the bearing on the’ special mandrel 
we use for turning it true. The hole which 
we bored through the center of the bearing 
does not require to be true, as it is simply 
used as an oil chamber when the attachment 
is assembled. If any scale forms in this 
hole during the hardening process, we simply 


rub it smooth with a soft piece of waod. ° 


With the bearing mourited on the mandrel 
and placed between centers, We may set our 
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traverse grinder in position and also set up 
the idler pulley stand. Then we may pro- 
ceed to take a light cut clear across the out- 
side diameter of the bearing. As soon as 
we obtain clean metal all: over, then we 
may use our micrcmeter to determine if the 
bearing is of uniform diameter. When this 
has been determined accurately, then we 
proceed to grind the outside of the bearing 
to the proper diameter to fit freely into the 
frame of our attachment. In this case we 
shall require. what we may call a free run- 
ning fit; it must not fit tight; we should be 
able to move the bearing freely in the hole! 
and still have the minimum of side shake. 

Assuming that this object has been ob- 
tained, then we may try the locking screw 
to determine if it operates properly. When 
the proper fitting of screw and bearing is 
obtained, a slight turn of the screw should 
securely lock the bearing in any desired 
position. 

(To be continued.) 





A New Type Sun Dial 


| Balboa Park, San Diego, Cal., there 
has been erected a new type of sun dial, 
invented by Julius Wangenheim of that city, 
one of four of its type thus far constructed. 
The peculiar advantage of this sun dial 
is that it will serve accurately in any lati- 

















TYPE OF SUN DIAL IN BALBOA PARK, 
SAN DIEGO, CAL. 


NEW 


tude, and so can be called a portable dial. 
It is said even, the only scientifically cor- 
rect one which shows standard time. The 
ordinary dial tells true solar time and mean 
solar time, which requires a daily~ correc- 
tion, and then mean solar time has to be 
changed into standard time. 








No matter how hard you throw a snow- 
ball to the ground it doesn’t bounce. 
—Pitt Panther. 





“Did you know they are cultivating the 
Charleston fields. out West?” 
“Charleston fields?” 
“Yes. Hay, hay!” 
—Dartmouth Jack o’Lantern. 
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- CHEVEE 
BASSINES 





The Hands are allowed sufficient clearance 


SHAPED LIKE A 
CHEVEE LENTILLE ~ 
NOT A RECONSTRUCTED 
MICONCAVE — | 


















COMBINATION B 


Comprising a two-drawer cabinet with 
340 compartments, an assortment of 
3714 dozen CHEVEE BASSINES and 
a Watch Glass Gauge for measuring 
round and fancy bezels. 


FROM YOUR JOBBER OR WRITE TO?US 


SUSSFELD, LORSCH & SCHIMMEL 


153 W. 23rd ST. WHOLESALE DISTRIBUTORS NEW YORK, N. Y. 
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[Answers are also solicked from our readers to the questions published on this page.) 
No attention paid to communications unless accompanied by full name end address of the writer. 


- Question No. 4130.—Undercutting the 
Dial Posts.—.Why do some factories wnder- 


éut the dial feet, as it makes it easy to break 


off or shift the dial?’ I had three watches 
of different makes come in last week, one 
with two feet broken off and two with the 
dial badly chipped.—E, J. K. 

Answer.—Practically all of the factories 
undercut the dial posts or relieve them in 
some way to lessen the strain on the enamel. 
If this is not done, you would have much 
more trouble with dial breakage than you 
are having. It is quite obvious that a 
special dial may be made ‘to fit a movement 
plate very accurately, with solid dial posts, 
which would fit closely into the holes in the 
plate and allow the dial screws to be forced 
in tight with no risk of breaking the enamel. 

However, such methods are not suitable 
for quantity production and a compromise 
must be effected in order to allow for a 
certain amount of variation which is un- 
avoidable in this instance. Hence the reason 
for undercutting the dial posts. You must 
also appreciate the fact that a fall or bump 
of any kind is liable to break the enamel in 
the dial, which is rather brittle at the best 
and is subject to breakage just the same as 
balance staffs, jewels, etc. 

Question No. 4131—Does Radium In- 
jure Watches?— Will you kindly advise if 
you have any information as to whether 
radium treatments will affect wrist watches? 
We have a customer who has been through 
these treatments and while the watch was 
running perfectly before, we do not seem to 
be able to get it back where it was—C. W. 
W. & Co. 

ANSWER.—Radium treatments will not in- 
jure the watch in any manner, but it is quite 
possible that the radium treatments were 
given in an office or hospital where they 
also used X-rays and in this case, there is 
always the risk of magnetizing watches. 
Most of the X-ray machines use low voltage 
and high amperage current which quickly 
magnetizes all steel parts. 

Question No. 4132.—How to Remove 
Wax from Diamonds.— Kindly let us know 
which is the speedicst and best method to 
lean the diamonds when taken out of the 
wax plate—L. G. & Co. 

ANSWER.—We are not certain of your re- 
quirements, from a perusal of your letter, 
but we infer that you are using a certain 
wax in designing plates and wish to obtain 
a solvent which will quickly dissolve the 
wax, eliminating tedious scrubbing with a 
brush? 

Most of the waxes which we have used 
for this purpose consist principally of paraf- 
fine, with the addition of softer waxes to 


give it the proper consistency. Benzole will 
readily dissolve any wax with a paraffine 
base and any residue which may be left on 
the stones may be quickly removed with a 
boiling hot potash solution, which should be 
made up to a strength of four ounces of 
potassium hydroxide to one quart of water. 

It is quite possible that the benzole may 
be eliminated and that the potash solution 
will answer your purpose; it is well worth 
trying in any case. In dipping the diamonds 
into the potash solution, do not use any 
vessel that contains tin or lead, as the potash 
will quickly attack these metals. Iron, brass 
or copper wire sieves are quite suitable for 
dipping into the potash solution. 

After dipping the diamonds in the potash 
solution for a few moments they should be 
removed and rinsed well with boiling hot 
water. In the event that the above method 
does not answer your requirements, kindly 
send a sample of the wax that you use and 
describe your method of using same in con- 
nection with the diamonds. We will be 
pleased to examine the wax carefully and 
advise you of the most suitable method for 
removing same from the diamonds. 

Question No. 4133.—Clock Troubles.— 
is it advisable to oil the impulse pins and 
pallet pins in alarm clocks? Some of them 
do not take a good motion after cleaning 
and it seems to help when I oil the pins. 
Also how can I make a good job of pelish- 
ing the pits out of clock verges?—M. H. 

ANSWER.—We do not oil the roller jewel 
in a watch, so we would not advise oiling 
the impulse pin in. clocks, as dust collects 
and eventually causes stoppage. But a small 
amount of oil may be applied to the pallet 
pins. The principal cause of poor motion 
in alarm clocks is the condition of the 
balance pivots. If they are cut or rough, 
they should be re-polished. This may be 
easily done by spinning the wheel in the 
lathe and stoning the points to shape with 
a fine oil stone, then polish with 0000 emery 
paper held on a flat file. Properly finished 
pivots will improve the motion very much 
more than oiling the pins. 

Pitted verges may be repolished by grind- 
ing out the pit marks on a fine emery wheel, 
then polishing on a box-wood lap with No. 
2 diamentine. Care must be observed when 
grinding out the pit marks to retain the 
original angles as far as possible. 

Question No. 4134.—Dial Washers 
Under Dials*—] find a great many Ameri- 
can made movements with dial washers under 
the dial, preswmably placed by workmen 
while repairing same. Do these movements 
require the part which the factory failed to 
furnish?. Does the factory make any pfro- 
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visions for the end shake of the hour wheel 
in relation with the cannon pinion?—F. M. B, 

ANswWER.—In regard to the American 
movements that you mention, it is entirely 
unnecessary to place dial washers under the 
dial. In practically every case the dial 
washers have been placed by workmen who 
did not understand. how to fit the hands, 
The student can obtain the best results in 
fitting new hands by using the staking tool 
and suitable punches for driving the hands 
onto the hour wheel and cannon pinion. A 
flat-faced hollow punch should be selected 
that will just clear the cannon pinion freely. 
This punch is used to drive the hour hand 
down square and true; then a flat-faced hol- 
low punch should be selected that will just 
clear the minute hand shoulder on the can- 
non pinion. .This punch is used to drive the — 
minute hand down square and true. Each * 
hand should be driven down just enough so 
that when the operation is completed there 
will be just a slight amount of freedom be- 
tween the hour and minute hands. If this 
operation is performed in the above manner 
and the center staff is true, there will be 
no trouble with the hands operating in the 
proper manner. The writer has repeatedly 
advised that dial washers are entirely un- 
necessary. No watch worthy of.the name 
is ever sent out from the factory with dial 
washers under the dial. If you will examine 
new watches from the first-class factories, 
you can determine this point to your own 
satisfaction. 


Question No. 4135.—Beat Blocks.— Will 
you kindly tell me what is meant by put- 
ting a watch in beat; also is a beat block 
of any real service for this purpose?— 
1. i Be. 

ANsweR.—A good workman has no use 
for such a tool to put a watch escapement 
in beat. When there is no power on the 
train and the hairspring is at rest, the roller 
jewel in the roller table should stand at rest 
on the line of centers between the pallet 
arbor and. the balance staff. Under these 
conditions, the balance can move a like dis- 
tance in either direction. An escapement in 
this condition is said to be in beat, because 
the vibrations of the balances are equal. The 
hairspring is held by the collet and pins; 
consequently, if the collet is not in the right 
position on the balance staff, the roller 
jewel will not come to rest in the notch of 
the fork on the line of centers, and the collet 
must be moved until this condition is 
attained. r 





Alloys for Gold 





10 Kt. gold. 
parts fine gold 
parts silver 
parts copper 
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12 Kt. gold. 
parts fine gold 
parts fine silver 
parts copper 
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14 Kt. gold. 
parts fine gold 
parts fine silver ° 
parts copper 3 
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14 Kt. gold. 
14s parts fine gold 
7% parts fine silver 
2% parts fine copper 

12 Kt. gold. 


.12 parts fine gold 


8 parts fine gold 
4 parts fine copper 
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Oo J —Netallurgists 
Pee | Orrice anp Works, 119 West TuPPER STREES 
BUFFALO, N.Y. U.S.A. 


How Discriminating 
Is Your Customer ? 


Your eye is trained in matters of 
precious metal color. Your customer, if 
not at first observing, becomes critical 
through comparison as time passes. 
You may be confident of- continued 
patronage from pleased customers satis- 
fied with 


Hoover White Gold 


which is white and stays white. 


If you have not become acquainted with our- 
reliable and efficient refining service, send us 
your sweeps and scraps at once. Thousands 
of satisfied customers depend upon us 
> regularly for extra profits. 
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HOOVER & STRONG, Inc, 





liens Rule Refiners - Since 19/2 


fe) > § fey Vere) 


ASK ANY OLD TIME JEWELER 
Established 1889 
And Stepping Right in Line 
THOMAS J. 

} 0) OM CM OUR 
Gold—Silver— Platinum 


5 SO. WABASH AVE. 























CONFIDENCE 


After serving the trade for more than 
sixty years our most valuable asset is 
the confidence and good-will of our 
many customers who send us their 


wastes year after. year. 








HANDY @ HARMAN 


Refiners of Precious Metals 


Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmend St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 





























FRANCO AMERICAN 
PRECIOUS METALS CORPORATION 


DEALERS AND REFINERS 


GOLD, SILVER AND PLATINUM METALS 







General Office 
62-72 West 47th Street, New Yerk City “| 
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Data on the Assay of Rolled Gold Plate’ 
By RaLeicH Gitcurist National Bureau of Standasda, Washington, D. C. 








ane assay of articles of jewelry, such as 
watch cases, rings, lockets, stjckpins, 
ornamental and emblematic buttons, 
lavalieres, coverings for a handles, etc., 
presents a number. of* problems. Such 
articles are sometimes made of solid gold— 
that is, they are made up entirely of a gold 
alloy. Another class consists of articles com- 
posed of base metals which have been plated 
with pure gold either electrolytically or by 
“dipping,” and articles which have been 
electroplated with gold alloy. Probably the 
largest proportion of gold jewelry, however, 
consists of base metal partially or completely 
covered with a layer of gold alloy consider- 
ably thicker than is usually applied by plat- 
ing. Such articles are made from stock 
rolled or drawn from billets consisting of 
base-metal alloy and gold alloy which have 
been brazed or soldered together. In some 
cases, as with rings and chains, the gold 
alloy completely surrounds a core of base 
metal. In flat pieces or pieces fashioned 
from sheet, one or both of the principal 
surfaces may be covered with gold alloy. 
Certain types of such articles are known in 
the trade as filled gold, while others are 
called rolled gold. The terms are not clearly 
distinguished. Rolled gold is known as 
single plate when only one side is covered 
with gold alloy, and as double plate when 
both principal surfaces are covered. 

The assay of rolled gold articles may in- 
volve simply a determination of the total 
gold content of the entire article. Such an 
assay does not present any unusual difficulty. 
Generally it is desired to know the fineness 
of the gold alloy together with its thickness 
or its proportion by weight. The thickness 
may be determined by means of a photo- 
micrograph of a cross section of the speci- 
men or by direct measurement of the stripped 
alloy with a micrometer caliper (with 
ratchet head) graduated to 0.0001 inch 
(0.0025 mm.). The latter method is not 
capable of such great precision as the 
former and is only applicable to approxi- 
mately flat specimens. However, the method 
is much more rapid and the results are 
sufficiently precise in many cases. The values 
obtained are probably reliable to 0.0001 or 
0.0002 inch (0.0025 or 0.0050 mm.). One 
advantage is the possibility of averaging a 
number of measurements, thereby compen- 
sating for the lack of uniformity in the 
thickness of the gold-alloy layer. 

The determination of the fineness of the 
gold alloy or its proportion by weight to 
that of the entire article requires that the 
gold alloy be separated from the base-metal 
alloy. In the first case it would not be 
necessary to remove the gold alloy com- 
pletely but only to take a sample. If this 
could be done by mechanical means as by a 
milling cutter the subsequent assay would 
be simple. However, this method is prac- 





? Received February 16, 1927. “Published by per- 
mission of the Director, U. S. Bureau of Standards. 


tically barred by the uneven contour of most 
specimens and by the fact that the layer is 
usually not thick enough, seldom exceeding 
0.003 inch (0.076 mm.).? 

The method commonly used is to remove 
the base-metal alloy by means of a strip- 
ping solution. The effect which such solu- 
tions may have upon the gold alloy would 
fall within the limits of accuracy ordi- 
narily required. for the determination of the 
weight of the alloy. However, the action 
of the stripping solutions may introduce cer- 
tain errors which would have an appre- 
ciable effect upon. the determination of the 
fineness of the alloy. These errors may be 
summed up as follows: 

1—Since the gold-filled stock is:made from 
a gold alloy which has been brazed or 
soldered to a base-metal alloy, there exists 
at the junction of the two dissimilar alloys 
a region in which the proportion. of gold 
varies from that of the gold alloy proper 
to zero. This region may be attacked to a 
greater or lesser extent, leaving it either 
richer or poorer in gold than the main alloy. 

That there is a differential solvent action 
at the junction is made evident by the fact 
that this surface is always black. A portion 
of this blackened surface is loosely adherent 
and may be readily removed. The extent to 
which thi§ material is removed in preparing 
the sample for assay might affect the de- 
termination. 


2—The stripping solution may have a 
solvent effect upon the gold alloy. This sol- 
vent action may be differential in character. 

The effect of these two factors would 
vary with the thickness of the gold alloy. 
Similarly the effect of the two factors men- 
tioned would vary with the temperature at 
which the solution is maintained. 

When the writer recently was called upon 
to test a number of samples of rolled-gold 
plate (mainly single plate) it was found that 
the literature contained no data on the effect 
of stripping solutions upon the accuracy of 
the subsequent assay. It was therefore 
thought advisable to make at least a limited 
number of experiments to show the direction 
and approximate magnitude of the error in- 
troduced by the use of solutions of different 
compositions. While it would be obviously 





2 Federal Trade Commission, Trade Practice Sub- 
miital on the Gold-Filled Watch Case Industry, 
January 18, 1923. 

“As a result of consultations between the Federal 
Trade Commission, Washington, D. C., and manu- 
facturers of gold-filled and gold-plated watch cases, 
representing approximately 75 per cent of that 
industry, specifications were adopted requiring that 
the fineness of the gold alloy used in gold-filled 
cases shall not be less by more than three one- 
thousandths part than the fineness indicated, that 
the sheet of gold or alloy affixed to the outer 
surface of the hacks, center, open face bezel, 
pendant, crown and bow shall not be less than 
three one-thousandths of an inch in thickness and 
that the sheets of gold or alloy affixed to the 
inner surfaces of the backs, to the inner and outer 
surfaces of the caps and to the outer surface of 


~ethe hunting bezel shall not be less than one one- 


thousandth of an inch in thickness.” 
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desirable to include in such an: investigation 
all types of rolled or filled gold which com- 
monly appear in the trade, it was found 
necessary to limit the present work to two 
types, 14-K. white-gold single plate and 
10-K. yellow-gold single plate. 

It is thought that the results obtained on 
single plate should not be wholly inapplicable 
to double plate, Double plate is necessarily 
exposed longer to the action of the stripping 
solution, but in other respects a specimen of 
double plate should be practically equivalent 
to two specimens of single plate. The addi- 
tional error caused bythe longer exposure 
would probably be small as compared w 
the large effect of the attack of the gold- 
alloy layers at their junction with the base 
alloy. The length of time required for 
stripping will vary widely with the type of 
specimen. Gold-filled rod or ‘wire, such es 
that used efor rings and chains, will neces- 
sarily strip as slowly as flat specimens of 
double plate. 


Materials Used in Investigation 


Three specimens of each kind of stock 
were furnished :* 0.127, 0.080, and 0.042 inch 
(0.323, 0.203, and 0.107 cm.) thick, respec- 
tively, each group of three being rolled from 
one bar. About one-tenth of the total 
thickness was gold alloy. It was assumed 
that the composition of the gold alloy was 
the same in the three specimens and uniform 
throughout each specimen. 

A piece of 14-K. solid white-gold stock 
was also supplied. 


Samples of Gold Alloys Used as Standards 


of Comparison 


In order to determine the actual fineness 
of the gold alloys, samples were removed 
by milling the cleaned and polished gold 
surfaces of the 0.127-inch stock to a depth 
of 0.005 inch (0.13 mm.). That the milling 
tool had not cut through the gold-alloy layer 
was confirmed by dissolving off the base 
metal alloy in nitric acid. 


Preparation of Specimens for Test 


Samples of both the white and the yellow 
stock (0.080 inch) were rolled to a thick- 
ness of 0.029 inch (0.074 cm.), trimmed, 
and cut into pieces 1 cm. square. The white- 
gold stock (0.042 inch) was rolled to a thick- 
ness of 0.0067 inch (0.170 mm.), trimmed, 
and cut into pieces 1 & 4.5 cm., and the 
yellow-gold stock (0.042 inch) was rolled 
to 0.0046 inch (0.117 mm.), trimmed, and 
cut into pieces 3 KX 3 cm. All the test 
pieces were cleaned with cotton soaked in 
alcohol. 

Determination of Gold 


In Wuite Gotp—The determination of 
gold in white gold by fire assay was com- 
plicated by the presence of nickel and zinc. 
On direct cupellation these metals formed 
a scoria, with a slight corrosion of the 
cupel, and a retention of an amount of gold 
which was found’ to vary from 0.01 mg. to 
3.84 mg. on samples weighing about 100 mg. 
Precautions had to be taken to recover this 
variable quantity of gold. This was done 
by scraping down the walls of the cupel 
bowl after the removal of the bead, especially 





3 The materials used were obtained from the 
Keystone Watch Case Company; Riverside, N. J., 
to whom thanks are tendered for their courtesy 
and cooperation. 
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and we strive at all times to protect their interest. 





WHAT YOU NEED IS CASH— 


We solicit your business and urge you to,have the assay 
determine the exact value of your job—AND WE PAY 
CASH. We refine Sweeps, Polishings, Gold Plate, Scrap, 
_Filings and Old Jewelry or anything containing Gold, Silver, 
or Platinum. 


We determine its exact value by melting and assaying each 
job. We do not guess at it. 
values and our charge is reasonable. 


We are in business over thirty years and value the good will of our customers as our greatest asset, 


CONLEY & STRAIGHT, Inc. 


Gold, Silver and Platinum Refiners—Assayers and Sweep Smelters 


a 


We give you the highest 


236 EDDY ST. 
PROVIDENCE, R. I. 











ANNOUNCEMENT is made of the merger of — 


Art Watch Case Co. 
Becker-Heckman Co. 


established watch case repair houses, both located in the 
Heyworth Building at 29 East Madison Street, Chicago. 
The new company, which is capitalized for $10,000, 
occupies greatly enlarged quarters on the 8th floor of 
the Heyworth Building. Its mechanics are all experi- 











THE HOUSE THAT DELIVERS THE GOODS 





enced men, capable of the best workman- 
ship and thoroughly reliable service. 
Patronage of the trade is cordially solicited 
with the ‘assurance that “The Goods will be Delivered.” 


BECKER-HECKMAN COMPANY 
29 East Madison St., 803 Heyworth Bldg., Chicago 









































Gold, 


Platinum 
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a. 
| 709 Sansom St., Philadelphia | 


B. HAGSTOZ @ SON 





No Gambling—No Gansssing 


We will melt your gold, silver, platinum or 
any other waste that contains precious metals 
While You Wait. 

We work on small margin of profit, there- 
fore employ no representative. It will pay you 
to call in person. 


M. WALLACH 


Gold, Silver and Platinum Refiner, Assayer 
and Sweep Smelter 


26 Forsyth Street New York 
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LUCIUS PITKIN, Inc. 
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where the scoria was located, 
cupelling in the same cupel with about 6 
grams of lead and about 10 mg. of silver. 
When this recovery was made the results 
of the assays were consistent. 

In some experiments the nickel and zinc 
were eliminated by scorification, in which 
case no trouble was encountered in the 
- subsequent cupellation. 

Determinations of gold were made on the 
sample of 14-K. solid white gold in order to 
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parts per thousand, on the sample of white 
gold milled from the white-gold stock 
(0.127 inch) and which served as a standard 
of comparison for values obtained in the 
stripping experiments, averaged 577.4 (13.86 
K.).. Two determinations by scorification 
on the same sample, 576.6 and 577.9, 
averaged 577.3 (13.86 K.). The five de- 
terminations averaged 577.3. 

In YELLOw Gotp—The assay of yellow 
gold was made by direct cupellation with 
the requisite amount of silver and 12 grams 
of lead. The copper present was readily 
absorbed as an oxide by the cupel. 
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portions of 1 volume of nitric acid (sp. gr. 
1.42) ‘to 19 volumes of water used at room 
temperature (20-25° C.). 

B—A solution of nitric acid’ in the pro- 
portions of 1 volume of nitric acid (sp. gr. 
1.42) to 5 volumes of water used at room 
temperature (20-25° C.). 

‘C—A solution® containing the proportions 
1 volume of nitric acid (sp. gr. 1.42), 4 
volumes of water, and 3 volumes of a satu- 
rated solution of tartaric acid used at 40° C. 

D—A solution containing 1 volume of a 
saturated solution of cupric sulfate, 1 
volume of a 20 per cent. solution of am- 











Table I—Assay of 14 K. White-Gold Single Plate 
’ (Fineness, 577.3 parts per thovsand (13.86 K.); weight of sample, 85 to 100 mg.) 


AV. DEVIATION 
DEVIATION OF AV. - 
SIZE TiME NUMBER FROM FROM 
OF OF OF Av. TRUE 
Sotn. SPECIMEN STRIPPING DETNS. RaNGE oF DeTNs. Av. FINENESS FINENESS FINENESS 
Paris per 
Sq. cm. Hours Parts per thousand thousand K, Parts per thousand REMARKS 
THICKNESS OF STRIPPED ALLOY, 0.0027 InNcH (0.068 mM.) 
A 1 fee i) 0 “USete eee nea sie state nee Scarcely attacked during immersion of 1150 hours 
B 1 44 4 579.3 to 584.5 581.4 13.95 2.6 +4.1 
Cc 1 47 4 580.6 to 583.3 581.8 13.96 1 +4.5 
D 1 334 6 572.9 to 578.5 576.1 13.83 2.8 —1.2 Blackened surface rubbed off 
E 1 306 4 565.6 te 576.3 571.8 13.72 5.3 —5.5 Blackened surface rubbed off 
F 1 Sa Ge - ee eeiearates — eae esis eae Not appreciably attacked during immersion of 990 hours 
e THICKNESS OF STRIPPED ALLOY, 0.0007 1NcH (0.018 mM.) 
B 4.5 20 4 578.5 to 582.2 580.6 13.93 1.9 +3.3 ‘ 
B 4.5 24 6 579.4 to 580.6 580.1 13.92 0.6 +2.8 Blackened surface rubbed off 
Table II—Assay of 10 K. Yellow-Gold Single Plate 
(Fineness 415.9 parts per thousand (10.00 K.); weight of sample, 70 to 100 mg.) 
Av. DEVIATION 
SIzE TiME NuMBER DeEvraTION or Av. 
q OF OF OF FROM " FROM 
Sotn. SPECIMEN STRIPPING DETNs. ; Av. TRUE 
RANGE or DETNs, Av. FINENESS FINENESS FINENESS REMARKS 
Parts per 
Sq. cm. Hours Parts per thousand thousand K. Parts per thousand 
THICKNESS OF STRIPPED ALLOY, 0.0027 1ncH (0.068 mm.) 
A 1 168 4 423.5 to 423.9 423.6 10.17 0.2 + 6.7 
B 1 22 4a 425.8 to 426.9 426.4 10.23 0.5 + 9.5 
B 1 20 6 425.8 to 428.2 426.8 10.24 1.2 + 9.9 Blackened surface rubbed off 
Cc 1 22 3 427.7 to 428.4 428.0 10.26 0.3 +11.1 Blackened surface rubbed off 
D 1 192 6 410.2 to 412.5 411.2 9.87 1.2 — 5.7 Blackened surface rubbed off 
E 1 72 2 411.9 and 412.1 412.0 9.89 0.1 — 4.9 Blackened surface rubbed off 
F 1 960 2 411.5 and 411.8 411.6 9.88 0.2 — 5.3 Blackened surface rubbed off 
THICKNESS OF STRIPPED ALLOY, 0.0005 INCH (0.013 mM.) 
A 9 26 1 426.2 426.2 10.23 wea + 9.3 
B 9 3% 1 431.4 431.4 10.35 eek +14.5 
2 9 2% 1 436.6 436.6 10.48 ais +19.7 
E 9 72 1 418.6 418.6 10.05 Mee + 1.7 
D 7.5-9 90-113 5 412.1 to 414.3 413.5 9.92 1.2 — 3.4 Blackened surface rubbed off 
F 9 114 2 422.2 and 422.6 422.4 10.13 0.2 + 5.5 Blackened surface rubbed off 








check the method of assay to be used on 
white gold. The samples taken, cut into 
pieces about 2 X 2 mm., weighed approxi- 
mately 100 mg. Larger samples than these 
were not used since in the testing of watch 
cases and jewelry the sizes of specimens 
ordinarily available are necessarily small. 
The amount of silver added was from three 
to four times the weight of the gold present 
and the quantity of lead used was 12 grams. 
The silver-gold beads, after being freed from 
bone ash and flattened, were parted in boiling 
nitric acid of 22° Bé., with a second treat- 
ment in boiling nitric acid of 32° Bé. Eight 
determinations on this alloy ranging from 
586.5 to 589.0 parts per thousand by direct 
cupellation plus recovery averaged 587.9 
(14.11 K.). Six determinations, ranging from 
586.9 to 589.3 parts per thousand, on the 
same alloy, with scorification preliminary to 
cupellation, averaged 588.1 (14.11 K.). 

_ Three determinations by direct cupella- 
tion plus recovery, 576.9, 577.3, and 578.0. 


Five determinations, ranging from 416.7 
to 417.2 parts per thousand. on the sample 
of yellow gold milled from the heavy stock 
(0.127 inch), which served as a standard 
of comparison for values obtained in the 
stripping experiments, averaged 416.9 
(10.00 K.). 


Solutions Used to Separate Gold Alloy 
’ from Affixed Base-Metal Alloy 


The following solutions, made in accord- 
ance with suggestions received from various 
sources, were used to separate the gold- 
alloy layer from the attached base-metal 
alloy layer: 

A—A solution of nitric acid‘ in the pro- 





4The composition of this solution was suggested 
by T. A. Wright, of Lucius Pitkin, Inc., as giving 
goed results on 18 K. and on most 14 K. alloys 
and apparently sufficiently accurate results on many 
10 and 12 K. alloys. It was not understood, how- 
ever, until after the work had been completed that 
it was Mr. Wright’s intention that the solution be 
used at the temperature of the steam bath. 


monium chloride, and 2 volumes of am- 
monium hydroxide (sp. gr. 0.90) used at 
room temperature (20-25° C.). 

E—A solution’ containing 1 volume of a 
saturated solution of cupric sulfate, 1 
volume of a 20 per cent. solution of ammo- 
nium chloride, and ammonium hydroxide 
sufficient to make distinctly ammoniacal, to 
which about 3 to 5 cc. of a 3 per cent solu- 
tion of hydrogen peroxide were added at 
intervals of 24 hours, used at room tempera- 
ture (20-25° C.). The total volume of the 





(Continued on page 132) 





5 Suggested by Ledoux and Company as suitable 
for gold alloys cf 10 K. or higher. 

© Sauerland, Chem.-Ztg., 49, 1078 (1925). 

7 Somewhat modified from the following solu- 
tion suggested by T. A. Wright of Lucius Pitkin, 
Inc.; 50 cc. each of a 50 per cent solution of 


. cupric sulfate and a 20 per cent solution of ammo- 


nium chloride, made ammoniacal with ammonium 
hydroxide, with the addition of a few cubic centi- 
meters of hydrogen peroxide from time to time as 
well as ammonium hydroxide. ’ 

















































































[Patents Granted by the United States and 
the Registered Trade Marks] 








UNITED STATES PATENTS 





Issue of Aug. 30, 1927 


1,640,348. PROCESS FOR MAKING CONCEN- 
TRIC BUSHINGS FOR JEWEL BEAR- 
INGS MHeEnrr Cotoms, Tavannes, Switzer- 
land. Filed Aug. 11, 1924. Serial 731,535, 
and in Switzerland Jan. 15, 1924. 1 Claim. 

The herein-described process of forming a bushed 
jewel journal bearing which shall have an outer 
circumferential wall exactly concentric with the 
central perforation in the jewel, which process 
comprises the following steps: turning a_ short 

















coned outer surface on one end of said bushing, 
the axis of which coned surface coincides exactly 
with the axis of said perforation; introducing such 
coned surface of said bushing into a circular die, 
the inner diameter of which is greater than the least 
diameter of said coned surface but less than its 
greatest diameter; and, finally, forcing said bush- 
ing completely into said die, whereby a shaving is 
removed from the originally protruding portion 
thereof which reduces it to a cylindrical form hav- 
ing the exact diameter.of said.die opening. : 


DESIGNS 


73,372. CIGAR LIGHTER. Harry EsteRow, 

















New York. Filed May 12, 1927. Serial 21,950. 
Term of patent 14 years. 


73,384. SPOON OR SIMILAR ARTICLE. Joun 














Leecu, Bridgeport, Conn., assignor to Inter- 
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Co., Meriden, Conn. Filed 
Serial 21,838. Term of patent 


Silver 
1927. 


national 
May 3, 
7 years. 
73,373. VASE. Harotp K. Green and James 
W. Jenninocs, Providence, R. I. Filed March 

















28, 1927. 
years. 


Serial 21,381. 


Term of patent 14 





UNITED STATES TRADE-MARKS 





Issue of Aug. 30, 1927 


The following trade marks are published in com- 
pliance with Section 6 of the Act of February 20, 
1905, as amended March 2, 1907. Notice of op- 
position must be filed within 30 days of this 
publication. 

Marks applied for ‘‘under the ten-year proviso” 
are registrable under the provision in Clause (b) 
of Secticn 5 of said Act as amended February 18, 
1911. 

As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 


Ser. 250,176. Itxtino1s Watcu Case Co., Elgin, 
Ill. Filed June 8, 1927. 


MONITOR 


Particular description of goods, —Watches, Watch 
Movements, and Watchcases. 
Claims use since 1892 or earlier. 


Ser. 248,377. Henry AmsrosE SPEED, doing busi- 
ness as Weepah Luckipick Co., San Antonio, 
Tex. Filed May 3, 1927. 


Weepah Luckipick 


Particular description of goods.—Ornamental 
Stick Pins, Finger Rings, Ornamental Pins to be 
Worn on Coat Lapels, Bracelets, and Other Articles 
of Jewelry for Personal Wear Not Including 
Watches. 

Claims use since April 2, 1927. 


Ser. 249,918. Tue Nov-E-Line Mrc. Co., 
New York. Filed June 2, 1927. 
The words ‘‘Creators of Diamond-Like Jewelry” 
are disclaimed apart from the mark shown in the 
drawing. 


Inc., 





Particular description of goods.—Jewelry for Per- 


sonal Wear, not Including Watches, Made of 
Precious Metal or Base Metal or of Base Metal 
Plated with Precious Metal. 


Claims use since March 1, 1927. 
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ammoniacal .solution was about 100 ¢ 

I‘—A solution containing 1 volume of a 
20 per cent. solution of ammonium chloride 
and 1 volume of ammonium hydroxide (sp, 
gr. 0.90) used at room temperature (20-259 
25 F 

The specimens were immersed in the strip- 
ping solutions until the base metal had dis. 
solved. The ammoniacal solutions were 
contained in stoppered flasks. In some 
experiments the stripped layers were washed 
thoroughly with distilled water, dipped in 
alcohol, and dried in an air oven at about 
150° C. In other experiments the blackened 
surface was rubbed with the wet finger be. 
fore treating as described above. This re- 
moved a portion of the black material which 
was loosely adherent. 


Results of Experiments 

The results of the determinations of gold 
are given in Tables I and II. 

The average values of fineness found, 
when 14. K. white-gold single plate was 

stripped of tmse-metal alloy in solutions 
containing nitric acid, ranged from 3 to 
about 5 parts per thousand greater than the 
value of fineness obtained on a sample of 
the gold alloy removed by milling. The 
average values found when the same alloy 
was stripped in_ solutions containing 
ammonium hydroxide ranged from about 1 
to 6 parts per thousand less than the “true 
value.” 

The average values found when 10 K. 
yellow-gold single plate was stripped in 
solutions containing nitric acid ranged from 
about 7 to 11 parts per thousand greater 
than the value of the milled sample, for 
layers of gold alloy of 0.0027 inch (0.068 mm.) 
in thickness and from 9 to 20 parts per 
thousand for layers of 0.0005 inch (0.013 
mm.) in thickness. The average values 
found when the same alloy was stripped in 
solutions containing ammonium hydroxide 
ranged from about 5 to 6 parts less than the 
value of the milled sample for layers 0.0027 
inch in thickness and from about 3 parts 
less to about 6 parts per thousand greater 
for layers of 0.0005 inch in thickness. This 
discrepancy quite probably is to be ascribed 
to the different effect of the two types of 
solutions at the boundary region of the gold 
and base metal alloys. 

There was apparently no appreciable dif- 
ference between the acticn of solutions con- 
taining nitric acid on 14-K. white-gold alloy 
layers of 0.0007 inch in thickness and layers 
four times this thickness. There was, how- 
ever, a significant difference with corre- 
sponding layers of 10 K. yellow-gold alloy. 

Although only one solution was used at 
an elevated temperature, comparative results 
appear to indicate that such a solution gave 
higher values on the 10 K. yellow-gold alloy. 

The error obtained when the blackened 
surface of. the gold alloy was freed from 
loosely adhering material did not appear to 
affect the results of analysis appreciably. 
The average result for those samples not 
treated in this manner was, however, slightly 
higher. 
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